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Jade in the Mode 

N the large exhibition room of the art 

gallery stood a_ well-dressed matron. 
With practiced eye she glanced from one 
painting to another stopping to consider 
those which particularly interested her. 

She was a conspicuous figure in her draped 
gown of black velvet, a startling contrast 
with the multi-colored pictures hung so 
closely upon the walls of dove-colored cloth. 

Her hat was wide-brimmed and high of 
crown. All black, it was a combination of 
crushed brocaded satin for the crown and 
panne velvet for the brim. 

This matron was tall and stately. She 
moved gracefully, gliding about the large 
exhibition hall comparing the work of one 
artist with that of another, the composition 
of one painting with the effect of another. 

Her gown of soft silk velvet was all black 
except for the cream lace ruching at the cuffs 
and the lace jabot. The skirt was draped in 
a pleated chou at the side with a fastening 
buckle and the bodice was a_ crossed-over 
surplice with the lace jabot falling in a 
spiral shower from the throat to the waist. 

The jewels worn with this handsome cos- 
tume were platinum mounted diamonds, 
black onyx and green jade in a hat dart, 
a neckchain, bracelets, a vanity case and the 
buckle that topped the skirt drapery. In 
the bright green of the jade was struck the 
color note of the ensemble. The jade made the 
two flat spear-like ends of the hat dart and 
the carved plaque hanging from the diamond 
and onyx neckchain, the central motifs. 
The vanity case with its lip-stick fitted 
handle was carved from black onyx. 

This New York matron completed her 
costume with black suede pumps minus 
straps and hose of platinum gray, the new 
dark tone. Her gloves were white, and as 
she left the gallery the coat she received 
from the cloak room was a moleskin wrap, 
with a narrow tuxedo collar of ermine. 

k * * 

Jade appears again in a modish assem- 
blage where it is used as a contrast with a 
salt-and-pepper tweed tailleure. The coat was 
one of the short Spring models straight of 
line and reaching to the finger-tips, a fact 
which gives it the name of “finger-tip” 
jacket. 

The jade formed some bangles which 
were carved from this gem-stone and worn 
hanging over the cuff of the embroidered 
doeskin glove. Jade topped the large green 
velvet pouch bag and made the line of color 
for the bar-pin at the throat. 

The hat for this walking suit was of green 


velvet to match the bag and ties and hose 
were a light tan. 

This tweed costume was seen one morn- 
ing on Fifth Ave. and another showing this 
preference for the green note was seen at 
the tea hour at a Park Ave. restaurant. 

It was a three-piece costume in ribbed 
silk, like a very heavy faille. Coat, skirt 
and overblouse were+corded for their only 
trimming and with the soft velvet hat were 
in the one tone of reseda green. 

Pearls and jade made the jewels. A long 
rope necklace was worn after the newest ar- 
rangement with the double strand caught in 
a loop about the throat and hung in a single 
line down to the hips. Jade, carved in cir- 
cles, was set at intervals between the pearls 
of this necklace, and jade made the hanging 
drops on the ear pendants. 

Pique and interest, in seeing jade so 
cleverly used, gave incentive to a quest for 
the further modish uses of this adaptable 
gem-stone. It was found in the latest desk 
sets and sets for the boudoir and toilet table ; 
in watch cases and bag mounts; combined 
with other colored opaque gem-stones for 
daytime jewels and with sapphires, black 
onyx, diamonds and pearls for the evening. 

Jade has arrived as a harbinger of Spring 
for wear with the green and white sport 
costume or with the black and white evening 
ensemble. 

x ok 

Especially prominent in the evening mode 
are the jewels with jade combined with 
pearls. In evening necklaces various ar- 
rangements are seen with jade as the color 
note and pearls making up the neck chain. 
One of these handsome necklaces has a pear- 
shaped pendant hanging from a rope of large 
pearls. The pendant is carved and below it 
hangs a short pearl tassel. The new long 
neckchains which are wound around the 
neck combine pearls and jade alternating, or 
with the jade carved in oblong plaques and 
the pearls grouped in clusters of three be- 
tween. Choker necklaces, too, use this green 
and white color scheme for some of the new 
designs that are curved to fit the base of the 
throat. In one of these jewels jade carved 
in cylinder shapes was used for the. upper 
row and pearls for a lower row in a double 
line choker. 

x * * 

Jade makes a delightful note used with 
diamonds and pearls mounted in platinum 
for groups of blending bracelets. A trio of 
these jewels shows one with four small tri- 
angles of the jade placed among long bars 
of diamonds for a handsome wide bangle. 


lor the second bracelet, a narrow flexible 
design with a pave setting of small diamonds 
crossed at intervals by diagonal bands of the 
jade. The third bracelet was again a wide 
band but more fanciful in pattern. It had a 
fluted edge built of diamonds and pearls and 
an openwork background to set off carved 
insets of the jade. 
oK °K * 

Brooch designs planned for both day and 
evening wear feature green jade in many 
models. This Spring there are perhaps four 
leading brooch contours. There is the long 
oblong that is built up of various sections 
of carved jade; there is the open-work de- 
sign with its solid jade frame and center of 
tracery; there are the large square brooches, 
built up of closely mounted diamonds and 
jade for evéning wear and with a more 
open pattern carried out in the gem-stone for 
the day, and there is the new circle brooch 
with a wide band of jade outlining its form. 

x Ok OK 

Jade appears in jewels for men as a color 
detail for watch-case decoration, for scarf 
pins and cuff links and as the modish color 
note for pocket pieces and articles for the 
smoker. One of these jade-trimmed watches 
has triangles of the green gem-stone at each 
of the four corners of its square-shaped 
platinum case. Another watch has an inlay 
of the jade in an octagon shape on a round 
watch. 

* * * 

Up and down the Avenue, in the shops 
and the galleries, at the theatre and the dance 
this telling note of green is conspicuous in 
the modish costume. Hats, gowns and 
wraps show jade green in detail or it is used 
as their one color. In sport wear it is ex- 
ceedingly prominent. Book covers, rugs and 
other household furnishings lend themselves 
kindly to this brilliant and pleasing green, 
and the interior decorator has adopted its 
use for wall hangings and draperies. 








Iuropean silversmiths and jewelers, all 
intensely interested in design, are pleased to 
hear that certain professors are coming to 
Europe from the States for the purpose of 
investigating some branches of European 
decorative art at its foundations. A Harvard 
professor of architecture is to make a set 
of drawings, under the John Simon Guggen- 
heim Memorial Foundation scheme, of the 
Romanesque churches of France, the Abbey 
Church of Cluny, the Church of Saint Martin 
of Tours and St. Martial at Limoges. 
Franz Schwarz, artist and mural designer, 
New York, has been appointed to study art 
and do creative work in mural decoration in 
Europe, while several other artists have been 
appointed to study the decorative arts, all 
under the same scheme. This intercourse 
can only be of good in promoting understand- 
ing of European models and tending towards 
the internationalization of canons of good 
taste. 
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Rich Pearl Shell Harvest in Australia 











Japanese Trochus Fishers Make Good in Pearl Shell Industry Off the 
Coast of Queensland 


By P. B, Prior 














NORMOUS profits are being made 

chiefly by Japanese fishermen, in the 
trochus pearl shell industry, off the Queens- 
land coast. In one year the price of the 
shell bounded from $200 a ton to $500. 
With this huge price to lure them on, fisher- 
men, it is stated, are cleaning up the areas 
of shell so thoroughly that there is fear that 
all the shell may soon disappear. 

For a license fee of something like $25 
a year, foreign fishermen are entitled to take 
what they like of the shell in Australian 
waters. It is shipped overseas and comes 
back to its native shores in the form of 
manufactured articles. 

Very few Australians have any part in the 
trade. Practically all the rich proceeds of 
the industry are reaped by foreigners. 
Representations, it is said, have been made 
to the Queensland Government to take steps 
to safeguard the interests of Australia, but 
without effects. 

The extent of the market that exists for 
the shell is known by the number of in- 
quiries made at the Sydney Museum by 
persons desiring to open up new pear! shell 
fisheries. 

While on a visit to the Great Barrier 
Reef some time ago, the conchologist of the 
National Museum, T. Iredale, had an op- 
portunity of witnessing the thoroughness of 
the methods of the lugger masters in strip- 
ping whole areas clean of trochus. 

According to him, the shell is taken in- 
discriminately, irrespective of age or size, 
and apparently with no thought of the 
future. The result is likely to be that big 
areas will be entirely denuded of the shell. 

The product is taken to Thursday Island, 
and from there shipped to Japan, where it 
is manufactured into buttons and other com- 
mercial articles. 

A proportion of the trade is in the hands 
of the French. Previously it was the custom 
to send consignments of the raw shell to 
Parisian factories, but recently the manu- 
facturing industry was established at 
Noumea, which now receives the bulk of 
the supplies from French fishermen. 

_ The high price of oyster pearl shell has 
led to the demand. of trochus. During the 
Great War the pearl shell industry lan- 
guished, but when peace came there was a 
renewed demand for the product. The ac- 
cumulated beds of oyster shell were rapidly 
diminished, and the price rose to. between 
$750 and $800 a ton. 

With the price of their raw material at 
this figure manufacturers began to look 
around for a cheaper variety of pearl shell, 
and found it in the trochus. 

When Mr. Iredale was on the islet of the 
Barrier Reef the crew of one of the pearl 
luggers came ashore. They were all natives, 
captained by a smart Japanese, who has as 
chief mate an enormus mission-educated 
black. It was a cold day, and he wore 
trousers, but not much else. 


With his barbaric demeanor and in sur- 
roundings so far from civilization, he 
nevertheless flashed upon his hosts the gleam 
of half a dozen gold-filled teeth, while he 
airly manipulated a cigarette holder with a 
golden band. 








Doctors as Jewelry Craftsmen Make 
Debut 


By Joun W. Harrincton 


GIFTS, by “G. P.’s” to doctors are fre- 

quent, especially presents of watches and 
scarf pins. That some of the profession 
are so fond of jewelry that they make their 
own as a pastime, is shown in the Exhibition 
of Works in the Plastic and Graphic Arts 
by American Physicians which was held in 
March at the splendid new building of the 
New York Academy of Medicine at Fifth 
Ave. and 102nd St., New York. The dis- 
play—the first of the kind ever made in this 
country—covers a wide range and the ex- 
hibitors live in all parts of the country, 
although most of them are residents of the 
city. 

With his own skilled fingers Dr. Walter 
Mendelsohn, of Philadelphia, made some ex- 
ceptionally interesting silver jewelry consist- 
ing of bracelets and necklaces in the Hindu 
style. This medical craftsman, a well known 
surgeon, has produced adornments of rare 
beauty, the bracelets being especially well 
wrought and ornate. He is interested in 
horology also, for he exhibits a long case 
clock movement, the face of which, 
executed in metal, after designs of his own, 
illustrates the heraldry of New York. It 
is done in various media, with glints of gold, 
and some of the patterns are in colored 
enamels. 

Dr. J. E. Sweet, of New York city, con- 
tributed 11 pieces of jewelry, demonstrating 
arts of casting in silver and gold, in which 
he is himself so proficient. He also sent 
two pieces showing the technique of ham- 
mering copper, and a brace of examples of 
the use of the lathe in turning metals. 

Carving of all kinds appeals to the 
wielders of the scalpel, judging from this 
impressive show. Dr. William S. Thomas 
made three boxes of graven wood; and Dr. 
Karl Vogel, of New York, was represented 
by a wooden model of’ the U. S. frigate 
Constitution, on the scale of one-eighth of 
an inch to the foot; another surgical amateur 
furnished a miniature copy of a Stradavarius 
violin, which he fashioned with no other tool 
but a common jackknife. Dr. Robert Koch, 
of Brooklyn, had three examples of hand- 
- made marquetry, two boxes or jewel caskets 
and a diminutive grand piano, one of which 
contains thirty varieties of natural woods in 
16,600 pieces. 

The best part of this exhibit was the 
sculpture in many materials. Of course, the 
lead in this division fell to Dr. R. Tait 
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McKenzie, of Philadelphia, a member of the 
medical faculty of the University of Penn- 
sylvania. His works are so widely known— 
many of the replicas being owned by those 
of his profession, that he certainly should 
not be included in any exhibition by ama- 
teurs. Several of his bronzes cast from the 
same moulds as are notable examples of 
his work in the Metropolitan Museum of 
Art and other institutions devoted to the 
fine arts were on view, including his famous 
sprinter and plunger. The palm should 
really go to Dr. I. Seth Hirsch, of New 
York, for his exquisite sculptures in wood 
“Narcissus” and “Cytherea” and his figurine 
in bronze portraying a forlorn waif of an 
Out Patient Department. Dr. A. R. 
McMichael, of New York city, whose voca- 
tion is that of a heart specialist, shone in 
his avocation as sculptor with a notable 
bronze head of Lincoln. 

Most of the exhibitors are in the paint- 
ings and water colors class, and although 
there were examples in this category which 
are bold and original, many were common- 
place and not a few totally uninspiring. The 
exhibitors seemed at their best, when their 
hands had found something to carve or 
form or cut. The etchings which require 
the skillful handling of the needle were un- 
usually good. They are worthy of those who 
are following in the footsteps of Sir 
Seymour Haden, who before he became a 
professional etcher was a London surgeon 
with an enormous practice, and of such 
founders of American etching as Dr. Red- 
man and Dr. Leroy M. Yale. There was 
an etching by Yale, by the way, shown in 
the collection. 

To the jewelers of the United States, this 
exhibition naturally has an interest quite 
apart from purely aesthetic considerations, 
and especially to those who'have gift shops 
in which objects of fine craftsmansship are 
displayed. Very frequently they are asked 
by grateful patients, the “G. P.’s” to sug- 
gest some present which would please doc- 
tors. The conclusion to be drawn from: this 
exhibition is that physicians and surgeons 
are extremely fond of art objects which 
reveal the skillful use of the fingers, such 
as sculptures in bronze, marble or wood; 
that they like jewelry of elaborate and 
beautiful designs; potteries, such as bowls 
and vases; fine photographs, as many of 
them are camera experts who use their 
skill in that direction both in their calling 
and for recreation; and that etchings and 
engravings please them more than any other 
form of the graphic art. On the ‘whole, 
this intial exhibition, or lines of the Medical 
Salon, of Paris, throws a new light on the 
tastes and interests of the followers of 
Hippocrates, great founder of medicine, who 
first said that life is short, and art is long. 








Philippe G. Roth, 15 North St., Bald- 
winsville, N. Y., who was known to 
hundreds of people in Syracuse, during his 
53 years as a Syracuse watchmaker, died at 
his home, a short time ago, following 
a lingering illness. He was employed with 
H. J. Howe, Inc., of Syracuse, until four 
years ago. Mr. Roth was born in Bavaria, 
Germany, taking up the trade of watchmak- 
ing followed by his father, grandfather and 
great grandfather. Coming to this country 
when 18, he moved to Syracuse. 
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he News From England 








London Diamond Syndicate Offers to Take Over Entire Output of New 

Alluvial Diamond Fields—British Industries Fair Attracts Many Buyers— 

Startled Hare Responsible for Rush to Peg Claims on Newly Proclaimed Dia- 
mond. Diggings—Latest Jewelry Novelties 

















Lonpon, March 4.—The confidence felt in 
the future of the diamond industry 1s indi- 
cated this side in the firm tone of the market, 
although, so far as the retail trade is con- 
cerned, there is not a lot doing at present 
in the way of stock buying. Stock taking, 
apparently, is not yet finished and retailers 
are in no hurry to acquire new goods. The 
cutters are taking things easy in order not 
to over-produce. There is a good market in 
certain grades of stones and some of the 
less attractive stones, such as light browns, 
can be had at slightly lower prices. Backes 
& Strauss, the diamond merchants of 14-16 
Holborn Viaduct, E. C., inform THE 
Jeweers’ Circutar that the offer of the 
Syndicate here to take over the whole out- 
put of the recently discovered alluvial 
diamond fields, has created a feeling of in- 
creased confidence in the trade. Commenting 
on the diamond market in general the firm 
said: “In the retail tade here in England 
there are at present little signs of revival, 
although from time to time one hears of 
houses having finished stocktaking and being 
in the market for goods. These demands 
are principally for series of spread goods 
in first and second piqués. From the cutting 
centers we learn that some manufacturers 
are working on part time and even talking 
of closing down entirely, rather than risk 
over-production, and in consequence prices 
remain very firm. There have been some 
buyers in the market, and several demands 
for series of quarters up to carat stones. 
There is no difficulty in placing large round 
stones from two carats upwards. Mélées and 
smalls, both eight cuts and full cuts, espe- 
cially the higher grades, are in considerable 
demand. One sees more than usual in light 
browns, and these goods are being offered 
at somewhat lower prices, probably because 
they are not extremely attractive. The feel- 
ing of confidence engendered by the London 
Rough Diamond Syndicate’s offer to the 
Cape Government to take over the whole 
output of the recently discovered alluvial 
fields, is reflected in the generally firm tone 
of the market.” 

x Kk * 


According to Sir W. D. Henry, C. I. E., 
chairman of New Goldfields of Venezuela, 
Ltd., which held its statutory meeting at 
Winchester House this week, an encourag- 
ing commencement has been made. Lodes, 
he said, of some 6,500 feet in length shows 
ore of an average value of 15 dwts. per ton, 
the average lode width being 47 inches. It 
is proposed to develop the four main lodes 
to a depth of 300 feet below present bottom 
levels. It is estimated that 400,000 additional 
tons of ore will then be proved with a total 
new reserve of ore at the end of the second 
year of some 730,000 tons. The first unit 
of new milling plant with a capacity of 
250 tons per day is to be installed by the 
end of the present year. This plant will 
treat 30,000 tons of development ore and 


50,000 tons of present reserve ore next year 
and should yield an aggregate profit of 
$350,000. 
* * aK 
Cables just to hand from Johannesburg 
state that six claims at the new diamond 
fields in the Transvaal at Grasfontein (re- 
cently pegged out) have already yielded 
$250,000 worth of diamonds. The cavity in 
which the stones were found, it is_ said, 
was 25 feet deep and shows no immediate 
signs of exhaustion. These six claims were 
eriginally purchased for $5,500. Adjoining 
claims, so far, have proved barren. 
* OK Ox 
Although the British Industries Fair has 
been open only a few days nearly 2,000 
representatives of foreign firms have visited 
the London section at White City, while 
around 66,006 hene b: yers have so far at- 
tended. Between 15,000 and 11,000 foreign 
buyers already have visited the Birmingham 
section of the fair, and close on $9,000,000 
worth of orders have been booked there. 
\mericans are proving keen buyers. One 
New York man who bought a line of fancy 
goods took away samples from which to 
have radio-photos sent and exhibited in his 
3roadway premises with the notice: “Com- 
ing soon, straight from the British Indus- 
tries Exhibition in London.” The plate and 
cutlery trades of Sheffield are exhibiting at 
the Birmingham section on a more extensive 
scale than formerly, and it is hoped that a 
much needed filip will be given this branch 
of the industry as a result. Some of the 
smaller houses have been hurt by the decline 
in the demand for the cheap quality goods. 
The best quality firms are rather busier. 
There is big increase noted in the importa- 
tion here of foreign cutlery. The Sheffield 
Chamber of Commerce is giving its support 
to the scheme for an exhibition this Summer 
in the city of Sheffield goods. The Admiralty 
is inviting tenders for 100,000 unplated table 
spoons, table forks, tea spoons and soup 
ladles, and 5,000 plated tea and coffee 
spoons, in addition to 27,000 one-piece table 
knives and several thousand butchers’ knives, 
cooks’ knives, carvers and steels and bread 
knives. 
x * Ok 
When the giant clock of St. Paul's 
Cathedral in London broke down the other 
day owing to a worn pin experts who were 
consulted rushed a squad to the tower and 
kept the big hands moving hour after hour 
until the defect was repaired. Thousands 
of metropolitan workers rely on this clock 
throughout the day and thousands more 
check their own watches by its dial. The 
repair work occupied most of the day. The 
staff that worked the clock by hand mean- 
while sat high up amid the intricate 
mechanism taking it in turn to operate the 
levers that moved the giant hands. An 
accurately adjusted watch was before them 
and the clock hands were moved forward at 
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intervals of complete minutes by the men. 
* * * 


A startled hare was responsible for the 
rush to peg claims on the newly-proclaimed 
diamond diggings at Grasfontein Farm, near 
Lichtenburg, proving a fiasco a few days 
ago, according to cables reaching here from 
Johannesburg. Twenty minutes before the 
official time set for the rush the line of 
runners broke, some 12,000 persons. racing 
across the veld and pegging claims. Five 
thousand runners were left at the mark and 
the police were utterly unable to cope with 
the situation. Some runners sighted a hare 
while waiting the signal to start and gave 
chase. A false start thus was set in motion. 
The police pulled up the pegs put down. 
Champion runners specially imported from 
Australia where they have been in training 
for the diamond pegging rush, were left be- 
hind. These men are representing an 
Australian syndicate. Women university 
athletes participated in the pegging rush. 
This may be the last diamond pegging con- 
cession granted in South Africa owing to 
the proposed control by the government of 
alluvial diamond mining. 

The latest utility bangle here is that 
holding a tiny scent bottle. The little con- 
tainers are colored to match the other ac- 
cesscries carried by the up-to-date woman. 
The newest fashion for hat bands consists 
of crochet work in heavy silk and galon 
arranged in a jewelry design to simulate a 
bracelet. The next step may well be a de- 
sign carried out in real stones. 

x * * 


The newest adjuncts for the boudoir 
seen in Regent St. jewelry shops include 
manicure sets made in the form of a silver 
stand on a heavy slab of cut glass. There 
is an oblong trough for the nail-buffer and 


small round receptacles for powder and 
polish. The lids and the handles of the 
many implements are done in_ brightly 


colored enamels. Some of these silver, glass 
and enamel outfits are fitted with a tiny 


mirror. 
x ok Ox 


Paper weights, ash trays and ornaments 
of various kinds made of asbestos crystal 
are proving attractive lines to purchasers of 
the unusual for the home. This crystal is 
cloudy with dark patches of black, brown 
and green, its surface being dull. The orna- 
mentation is done in the darkest spot of 
the crystal, the color gradually shading out 
towards the edges in a pale tint. Carved 
flowers provide a favorite motif in this 


decoration. 
x ok * 


Balanced one-sided effects are considered 
very smart now and the jewelry incorporated 
is especially designed for the purpose. The 
current style is to have a straight lock of 
hair over one ear and a graceful little bunch 
of Victoria curls over the other. The ear 
exposed has pendant from it a rather large 
earring reaching almost to the shoulder. 
This is composed of jade and pearls and is 
suspended on a very slender platinum chain. 
Balanced effects are also obtained with 
larg2 artificial flowers worn en the opposite 
shoulder to the ear carryinz the jeweled 
piece. Suinc of these flowers have semi-pre- 
ciovs jewels embodied in their construction. 
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Jewelers Write En- 
thusiastic Comments 
on Electric Signs 





Now that shipments of Deltah elec- 
tric signs to Jewelers throughout the 
country have begun in earnest we are 
daily receiving numerous and enthusias- 
tic comments on the sign. 

Below we quote a few of the many 
already received. J. E. Moore, Bruns- 
wick, Maryland: “‘It is a very good-look- 
ing sign. Was hung the next day.” 
Eugene Silpath, Burlington, N. J.: ‘‘Am 
very well pleased with my Deltah elec- 
tric sign.” Halcomb and Canfield, 
Rochester, N. Y.: “The sign is up to ex- 
pectations in every way.” J. M. An- 
slinger & Co., Evansville, Ind.: ‘Very 
well pleased.”” C. M. Boier, Madison, 
Kansas: ‘Already hung and is working 
some sales already.” J. A. Buchroeder, 
Columbia, Mo.: “It’s a dandy!” J. W. 
O’Bryan & Co., Columbus, Ind.: ‘Very 
good looking sign. We think it will in- 
crease your business and ours.” 


Con. W. Hesse & Son 
Buy Fourth Sign 


The record for the number of Deltah 
electric sign deals purchased by one 
Jeweler is held by Con. W. Hesse & Son, 
Boise, Idaho, with his order for the 
fourth electric sign assortment. This 
concern now has four stores and has 
just purchased the fourth sign to com- 
plete the chain. 

We are sure that these signs will mean 
increased business for Con. W. Hesse & 
Son. Our best wishes go with the signs 
and we sincerely hope that they will in 
augurate a period of even greater pros- 
perity for this progressive firm than the 
good business which they have already 


had. 
6.74 «& ¢e 


Mr. Nathan Jacobson of Jacobson Bros., 
Denver, Colorado, and one of the 
“Kiger boys” of Kansas City, Missouri, 
visited with Billy Phillips at our Los An- 
geles office recently. They weren’t on 
a buying trip. 

> 





* * 
Ask your wholesaler to show you the 
new ‘“Heart’s Desire’ assortment of 


Deltah Pearls for bride and graduate 
gifts. 


Do You Believe in Signs? 





—_—_————_———————————————————— 








LAST NOTICE! 


ONLY THREE 
DAYS LEFT 


F you want a Deltah electric sign 

for your store and have not al- 
ready ordered one, you have only 
three days in which to make up your 
mind. On Saturday, March 26, the 
Deltah sign deal is terminated. All 
offers connected therewith are with- 
drawn. Better make up your mind 
and act immediately if you want a 
Deltah electric sign. 


L. Heller & Son, Inc. 























Deltah Sales Staff 
Hold Spring Conference 


Taking a week’s respite after a ten 
weeks’ hard grind, the Deltah Pearl sales 
force gathered in New York last week 
to hold its regular Spring Conference. 
The entire force was present, with the 
exception of W. E. Phillips, Pacific 
Coast representative, who could not 
come East at this time. 

A number of new and very beautiful 
Deltah Pearl creations have _ resulted 
from this week’s work. In addition, our 
salesmen will show on the next trip the 
new Deltah Heart’s Desire Assortment 
for Bride and Graduate gifts. This is 
an unusually § attractive proposition 
which combines an appeal of beauty 
with exceptionally fine value. 

Travellers are now back on the road 
and are doing big things as usual. 














satisfaction. 


15 West 47th Street 


When Real Emeralds 
Are Too High In Price 


For a fine line of Jewelry—a line of Jewelry 
that is worthy of real stones—then the only 
logical emerald to use is 


The Hope Emerald 


Next to the genuine, nature-made stone, the 
Hope Emerald is the finest yet produced. It 
is unequalled in hardness, toughness, color 
and all around durability. It has the emerald’s 
beautiful color and more than its wearability. 
Insist on Hope Emeralds to insure thorough 









L. Heller & Son, Inc. 
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Russian News Notes 





Exiles’ Papers Claim Soviet Auctions of Jewelry and Art Attended by 

Foreigners Only—Embezzler of $9,000,000 Worth of Diamonds Arrested 

Near Riga—Ancient Greek Vases Unearthed in Crimea—Lorgnettes Smuggled 
into Russia—History of Famous Clocks of Sts. Peter and Paul 














| 


The newspapers of the Russian exiles in 
Western Europe express doubt as to the 
good intentions of the Moscow rulers. In 
their recent issues they tell a story that the 
public auctions, which are being arranged 
by the Soviet government in the attempt to 
dispose of confiscated works of art and 
jewelry, are being attended by foreign visi- 
tors only, as the Russian new-rich “evade 
the auctions as clever traps of the Political 
Police, while the communists seem to be 
bashful in buying objects of luxury openly.” 
When the new privileged classes of Soviet 
Russia want to replenish their collections of 
jewelry and art they prefer public markets 
and clandestine dealers to auctions arranged 
by the government,—so, at least, say the 
Russian newspapers published outside of 
Russia. 

Speaking of these auctions, the Russian 
newspapers report that such public sales are 
arranged quite frequently of late. Rare 
china, pictures, statues, priceless rugs and 
objects of silver and bronze are brought 
from the palaces of Leningrad, Peterhoff, 
Tzarskoe Selo, Gatchina and other Northern 
points to Moscow, the scene of main auc- 
tions. 

* * * 

An interesting tale of diamonds, revolu- 
tion, adventures and crime is told by the 
Riga (Latvia, a former Russian state) 
newspaper “Segodnia” (today). The Riga 
police sent their operatives to Tukkum, a 
small town in the interior, where the de- 
tectives found and arrested one Otto Bauer, 
age 50, the former representative of a large 
French concern with a branch in Moscow 
of the Czar’s times. At the time of the 
Revolution, the home-office of the French 
firm had instructed Bauer to convert the 
funds of the Moscow branch into diamonds 
with a view of bringing the stones to France 
and thus saving some 18,000,000 rubles 
(about $9,000,000) of the company’s money. 
Bauer bought diamonds and succeeded in 
getting them through the Red lines across 
the Russian border but failed to report to 
his employers with the fortune. The French 
police searched for him high and low for 
several years and finally located him in 
Tukkum, a small Latvian town not far 
from the Russian border. The Latvian 
police arrested Bauer and brought him to 
Riga, where further orders from France 
are expected. No diamonds were found 
with the accused, as he converted them into 


money long ago, to buy a large estate near 
Tukkum. 


* * x 


The sleepy hills around Kerch (Crimea) 
changed their peaceful aspect, since a few 
weeks back, to an air of feverish activity. 
A quiet peasant on a quiet day struck with 
his spade a few metal objects buried in the 
earth, On examination, the objects turned 
out to be gold pitchers and vases of the 
ancient Greek craftsmanship, among others 


a vase of pure gold with an engraving of 
the scene showing return of Goddess Perse- 
ponne from the Hades. The news of the 
discovery brought hundreds of people to the 
hills, armed with spades, picks and other 
handy tools, everyone hoping to find some 
more treasures. The Soviet officials brought 
these improvised excavations to a quick 
stop, dispersing the crowds and establishing 
a patrol line around the hills to protect the 
property. 

The area around Kerch is known as the 
site of an ancient Greek colony, one of the 
numerous colonies that flourished in south- 
ern Russia ages back. Beautiful specimens 
of Greek pottery and jewelry are found in 
Crimean excavations quite often. 

* * * 

The old custom of rewarding deserving 
soldiers with watches that was in use in the 
Imperial army is being revived now by the 
Red commandment. The Soviet papers re- 
port many cases of such rewards. Usually 
the watchcase is adorned with an engraving 
that tells briefly the story of the gallant 
deed. Thus soldiers, who capture smug- 
glers, receive time-pieces with the following 
legend: “For Successful Fight With Contra- 
band.” 

ew * 

Speaking of smugglers’ activities, one 
notes that these centre now around Pilen- 
kovo, a village on the Russian-Turkish 
boundary line in Transcaucasia. Special 
feature writers are being sent here by 
Moscow newspapers to describe the seek- 
and-hide play that is being here constantly 
enacted between the Soviet guards and 
Russian-Turkish contrabandits. Of the 
most unusual objects that are being smug- 
gled into Russia lorgnettes are mentioned 
quite frequently. It remains a puzzle as to 
who buys these wares in the Soviet cities, 
as lorgnettes and monocles still remain in 
especially ill favor in Russia. To appear 
with a lorgnette or a monocle in public 
is to invite suspicion in being a member of 
the oppressors’ class, and the consequences 
of such a suspicion are none too pleasant 
in the land of the Soviets. 

* * * 

The news that the famous clock of the 
fortress of Sts. Peter and Paul will soon 
play the Red “International” when striking 
hours prompted one A. Ilinsky to come out 
with a lengthy article in one of the Moscow 
papers giving a complete history of the 
celebrated time-piece. Boiled down to a 
few essential facts, the story of the clock 
is as follows: 

The clock was ordered by Peter the Great 
in Amsterdam, from which city it was 
brought to St. Petersburg by sea. The 
Dutch masters of horology received from 
the Czar 45,000 rubles for their work—an 
enormous sum at those times. The tradition 
has it that Peter himself worked as a plain 
laborer unpacking and installing the clock. 
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But the great fire of 1756 ruined the clock, 
and Empress Elisabeth, Peter’s daughter, 
ordered a new mechanism to be inserted. 
The famous German master, Herr Crass, 
made it for 32,000 rubles. The mechanism 
was delivered in 1760, but only 18 years 
later it was inserted in the old clock, and 
the faithful hands began to show the time 
to inhabitants of the capital, entertaining 
them simultaneously and keeping up their 
patriotic spirits with a solemn anthem of 
the monarchy, that burst forth every time 
the hours were struck. 

Ridiger, a St. Petersburg master of 
horology, was signed up by the government 
at 600 rubles a year to take care of the 
clock. The clock served in a fine fashion 
for 139 years and played its Czarist anthem 
well into the first months of the Revolution. 
But on a beautiful June morning of 1917 it 
stopped after sounding the first stanza of 
the anthem. It rusted without care for nine 
years, till early in 1926 the Soviet govern- 
ment ordered its rejuvenation. The best 
horologists of Russia were summoned. The 
job took almost a year, but it is announced 
now that the work is finished at last and 
the “International” will be soon heard from 
the old tower. 








THE DIAMOND MARKETS 





Improvement Reported in Amsterdam and 
Antwerp with Large Sizes and Fancy 
Shapes Scarce and in Great Demand 


The following report of the diamond 
market in Amsterdam was received from 
a correspondent in that city by a New York 
diamond house. 

“Business during the month of February 
has rather improved and several American 
buyers have been visiting both the Amster- 
dam and Antwerp markets, where they 
purchase principally better grade goods in 
all sizes giving a preference to those of six 
and five per carat, mélée, and small bril- 
liants in the medium and better qualities. 

“In the bigger sizes, from quarters up 
to and including four grainers, the nicely 
made merchandise was in demand; how- 
ever, the stocks in this grade of goods 
continue to be very limited. 

“The big demand for fine color and well 
made fancies upon stones of all kinds, is 
still increasing but such goods are ex- 
tremely rare on account of the scarcity of 
the high colored rough. 

“The London Syndicate has, during this 
period, shown rather a limited amount of 
goods compared with last year, and it is 
known that during the whole of the month 
of March no goods of any importance will 
be put on the market. 

“There is a much better feeling among 
members of the trade now and a lively 
business is expected for the next few 
months to come.” 








Clifford H. Norton, 54 years of age, died 
recently at a hospital in St. Paul, Nebr., 
following a brief illness. Mr. Norton was 
a jeweler and watchmaker with the Casper 
Loan Office and had been a resident of St. 
Paul for about six years. He is survived 
by his widow, two sons, Donald and Jack, 
and by a daughter, Mrs. Ted Mosher. 
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Results Are What Count. 


Successful customers in every 
section of the country prove 
the values and consistent sound- 


ness of our merchandising. 


ARNSTEIN BROS. & CO. 


Importers and Cutters of Diamonds 


New York - 20 West 47th Street 


CHICAGO LONDON AMSTERDAM 


31 North State St. Audrey House, Ely Place 2 Tulp Straat 
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The American Clock and Watch Market 








Present Production Greatest in History of the Industry and Supplies Ninety-two 
Per Cent of Domestic Demand. Export Trade Has Not Benefited 
from the Development but Imports Continue to Increase 

















WasHincTon, March 16.—The present 
production of watches and clocks in the 
United States is the greatest in the history 
of the industry, supplying approximately 
92 percent of the domestic demand. The 
output in 1925 as shown by the new census 
of manufactures, had an aggregate value 
of $81,789,729, an increase of 4.1 percent 
over 1923 and of 250 percent over 1914 
production valued at $34,152,535. The pro- 
duction of watches is now almost twice 
that of clocks. 

The foreign trade in watches and clocks 
has failed to keep pace with the develop- 
ment of the domestic industry, according 
to the Department of Commerce. Exports 
have not shown any significant change in 
recent years and consequently the marked 
increase in domestic production accurately 
reflects the growth of the domestic mar- 
ket. Exports in 1926, with a value of 
$3,227,718, amounted to less than 4 per cent 
of production, and represented an increase 
of only $200,000 over 1914 exports valued 
at $3,013,195, which accounts in that vear 
for 9 percent of the domestic output 

In import trade the growth has been con- 
siderably larger than in exports. The 1926 
total was $14,984,891, as compared with 
$12,587,493 in 1925 and $4,292,159 in 1914. 
Imports and exports of clocks have re- 
mained about the same, and have prac- 
tically balanced each other for the past two 
decades. While exports of watches have 
gained somewhat, the increase is in no way 
comparable to the increase in imports. 

It might have been expected that ex- 
port trade would receive some _ impetus 
from the war but this apparently was not 
the case. Exports of clocks, even at their 
height in 1918 reached an aggregate value 
of only a little more than $4,000,000, an in- 
crease of one-third over 1914. The decline 
since the banner year has been steady and 
last year exports of clocks fell below the 
1913 ievel. 

Foreign markets for both clocks 
watches have greatly expanded but not to 
the profit of the American manufacturer. 
It is interesting to note, however, that the 
principal business today is being conducted 
with countries which formerly were of little 
importance as markets for these products. 
The markets of the Far East form the lar- 
gest outlet for American clocks and 
watches and, with the exception of the 
African markets, are the only ones which 
are absorbing larger amounts than in 1913. 
Exports of American clocks to the coun- 
tries of the Far East, however, are steadily 
decreasing, while shipments of watches 
have risen in aggregate value from less 
than $50,000 to almost $600,000. 

The outstanding increase in exports of 
watches is recorded in shipments to Aus- 
tralia, where the American watch is gain- 
ing a foothold. Exports to that country 
last year had a value of $247,434, as com- 
pared with $20,500 in 1913. Canada still 


and 


remains the best market for American 
clocks and watches, while the Union of 
South Africa has risen to third place in 
market importance, largely as a result of 
the increased demand for watches. The 
greatest decrease in the demand for Ameri- 
can clocks is in the Indian markets. 

In marked contrast to the industry in the 
United States where manufacture is al- 
most entirely dependent upon the domestic 
demand, the industry in Switzerland and 
Germany is dependent upon export trade. 
The United States is the best customer of 
both these countries. Both complain of 
difficulties but American imports increased 
largely in 1926. Imports from Switzerland 
had an aggregate value of $13,130,585 as 
compared with $10,105,280 in 1925. The 
largest increase was in watches, imports 
last year amounting to $12,957,816, greater 
by $2,500,000 than in the preceding year. 
U. S. imports from Germany showed an 
even greater percentage increase and 
amounted to $953,292 last year as compared 
io $594,535 in 1925. The bulk of this in- 
crease was in clocks, such imports from 
Germany last year being valued at $747,552, 
a gain of almost $200,000 over 1925. This 
figure is now in excess of 1914 imports of 
German clocks. 








HELD FOR TRIAL 





Harry Schwartz, Notorious Crook, Liable to 
Life Imprisonment Under Baumes 
Laws If Convicted Again 
The New York police are still searching 
for members of the jewelry trade who may 
have been visited and possibly swindled by 
Harry Schwartz, a notorious crook operat- 
ing in the industry. As far as can be 
learned, Schwartz, whose photograph ap- 
peared in these columns last week, is alleged 
to have claimed at least three victims, in- 
c'uding the Momart Jewelry Co., 106 Fulton 
St., John Boyle & Co., luggage, 358 Fifth 
Ave., and B. Leinwand, platinum jeweler, 
71 Nassau St. When Schwartz, who is 
known by many aliases, was arraigned las‘ 
week, he was held for the grand jury with- 
out bail. If convicted on these latest charges 
he is liable to life imprisonment under the 

Baumes Laws. 

Schwartz, it is alleged, defrauded the 
Momart Jewelry Co. of two scarf pins worth 
$150. From the Boyle store, it is alleged he 
got two handbags, while Mr. Leinwand 
charges the prisoner swindled him out of a 
scarf pin worth $175. 

In all of the places he visited, the police 
say that he used practically the same 
method. His method is to go to some con- 
cern outside of the jewelry industry, posing 
as a buyer for a Milwaukee department store 
and place a large order. He then tells the 
man with whom he is placinz the order 
that he is in the market for some jewelry 
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and wants to get the jewelry as cheaply as 
possible. For that reason he desires to be 
referred to a wholesaler or manufacturer. 

Early in March, he ordered a large lot of 
domestics from a New York concern and 
then told the salesman that he wanted to 
purchase several pieces of jewelry for his 
daughter and his wife. He was immediately 
referred to Mr. Leinwand, and from him 
he ordered two rings and a scarf pin. He 
also took on memorandum from Mr. Lein- 
wand, it is alleged, a scarf pin worth $175, 
with the promise that he would send a check 
for it the following day. Needless to say 
the man never returned and the check was 
never received. 

“When he was arrested, the police say that 
he told them that he had pawned this pin 
and had destroyed the ticket. It was later 
found, however, that the pin had been pawned 
but had been redeemed a few days after it 
had been pledged. 

Schwartz has a long record of arrests and 
has been victimizing the jewelry trade for 
many years. 








Jewelry Stolen from Boston Salesman’s 
Trunk Found on Lonely Road 


30ston, Mass., March 16.—The finding of 
several small piles of jewelry along the side 
of a lonely road in Pepperell, yesterday 
morning, by two brothers, revealed the rob- 
bery of a jewelry trunk from the Manchester 
House, Manchester, N. H.,; and carried by 
E. W. Carleton, of the Curran, Myers Carle- 
ton Co., Jewelers’ building, 373 Washing- 
ton St., this city. The theft occurred some 
time Monday night or yesterday morning, 
and it is believed that the total value will 
reach more than $10,000 because of the fact 
that the amount recovered has been esti- 
mafed at a sum between $1,200 and $2,000. 
Officials of the firm could not place a definite 
estimate on what had been stolen because 
Mr. Carleton is still out of town. 

That the thief or thieves used an automo- 
bile in their getaway was evidenced by the 
fact of the tire marks in the road where the 
jewelry was found. A check-up has re- 
vealed that a man hired a car in Manchester, 
N. H., and failed to return it. Later this 
machine was picked up and is now being held 
by the Cambridge police. As a result of the 
fine work of the police and detectives on the 
case, the search for the guilty parties is now 
being centered around Boston and surround- 
ing cities. Many good clews have been ob- 
tained. 

The jewelry was scattered for some dis- 
tance along the thoroughfare, and then under 
a tree two brothers found even a larger 
pile. Included were rosaries, charms, lockets, 
trinkets and other small jewelry. No dia- 
monds were among the find. Along with the 
jewelry a small trunk such as is carried by 
found. 


salesmen was 


Boston, Mass., March 19.—Word was re- 
ceived here today that the trunk stolen from 
E. W. Carleton, of the Curran, Myers, 
Carleton Co., at a Manchester hotel March 
14, with about $10,000 worth of jewelry, 
was found yesterday in the woods near the 
Hollis, N. H., line. 

The trunk had been opened and all but 
40 or 50 small pieces removed. Several 
hundred dollars’ worth of jewelry had pre- 
viously been recovered near Pepperell. 
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ANSEN & COMPANY, INC. 


CUTTERS AND IMPORTERS OF FANCY 
SHAPED DIAMONDS EXCLUSIVELY 


527 Fifth Avenue NEW YORK 
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Jewelry Seen at Paris Opera 





Brilliant Display of New Creations in Diamonds, Pearls, Rubies, 
Sapphires and Other Gems Worn with 
Latest Gowns 




















Paris, March 15.—One of the most bril- 
liant displays of jewelry, seen this season in 
Paris, characterized the first performance at 
the Opera House of Victor Hugo’s “Les 
Burgraves,” a lyric drama in four acts, some 
days ago. The music was by Leo Sachs, the 
protector of arts, and composer, who is one 
of the first “lapidaries” of Paris. It is not 
often that a jeweler combines business with 
the art of composition, and it was fitting 
that the production of his opera at the great 
Paris house should have been an occasivu 
for an unparalleled display of gems, worn 
by the audience, whose splendor quite threw 
that of the actresses on the stage into the 
shade. One of the reasons for this mobiliza- 
tion of all the most beautiful jewels in 
Paris was the fact that many jewelers and 
their wives attended the opera, to support 
their colleague, who is a first favorite 
among them. 

In the boxes, the truism that diamonds are 
all the rage this year in Paris was illustrated 
again. Head dresses of various kinds, in 
diamonds and pearls were seen. Some 
women had head dresses made up of the 
“string-like” style. Diamonds and_ pearls 
are threaded at long intervals on a platinum 
chain, one chain is worn low, very low on 
the forehead, another among the bobbed 
hair, still on the forehead, while the third 
string of precious stones is high on the back 
of the head. Some of these head dresses 
were made of baroque pearls, very large, 
strung together with chains of brilliants. The 
“V” decollete, that was general, was usually 
outlined with brilliants, while a diamond 
necklace, or a diamond dog collar was worn 
The “V” decollete is making it necessary 
to shorten necklaces, considerably. One 
necklace of diamonds, of the “stringy” 
variety, strung on a platinum chain, with 
intervals between the diamonds, had a 
masque as a pendant, made of diamonds, 
with yellow eyes, in one of the crystal-clear 
semi-precious stones, impossible to identify 
at the distance, which looked very intriguing 
and somewhat ghoulish. With the “V” 
decollete, long sleeves in some semi-trans- 
parent material, to match the fichu, worn 
over the shoulders were the rule, and a 
single bracelet of the stringy kind, that is 
so popular, was seen. Some of these brace- 
lets are composed of diamonds with invisible 
settings, only the magnificent gems being 
seen, making a string, like beads, sparking 
as the wearer moves her arm. These “plain” 
diamond strings are also worn as supports 
for pendants, which are in the shape of some 


animal or bird, picked out in diamonds. . 


Naturally the “V” decollete brings in its 
train a heavy pendant, to cause the necklace 
to drop as low as possible, in order to be 
visible inside the decollete. Otherwise the 
full effect of the rope of shining brilliants is 
lost, or mingles too-much. with the trini- 
ming of the edge of the fichu:. 

Sapphires, emeralds and jasper: were com- 
bined with brilliants and with black onyx 


to make salamanders, lizards and snakes, 
two of these only being used for the snake, 
or lizard, excepting that rubies are used for 
the eyes, or if not rubies, some other gem 
is introduced, breaking the rule of only two 
tints being seen. Snakes are yielding to 
lizards for brooches and breast ornaments, 
but grass snake patterns will still be worn 
rather than lizards for bracelets and waist- 
belts, their shape making them particularly 
suitable for these designs. Sometimes three 
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or four tiny snakes in emeralds and diamonds 
are used for a bracelet, their tails and head 
being intertwined. Sometimes the snakes’ 
heads are together, one mouth biting another, 
while the tails are wrapped together, or 
buttonhooked in one another. One of the 
prettiest snake patterns, however, worn that 
night, was a bracelet all in diamonds with- 
out any addition, excepting for yellow eyes, 
yellow being the latest new note of color. 
Tenpins, very small and _ unobstrusive, 
were seen, partially hidden among the folds 
of the knot of the tie. A new pattern, of 
three pearls, standing out like berriés, 
mounted in platinum, with a rim of platinum 
round the gem, was worn by several of the 
audience. The three small péarls -stood one 
above the other, making a line, or arranged 
like a club, in a pack of cards. 
.A disk in black onyx, with a diamond ‘in- 
set in’ the centre, or alternately standing 
out, on a level with the rim of the disk, 
which is slightly hollowed, like a saucer, 
was worn as a tiepin, while the cuff links 
were to match. Pearls were used instead 
of diamonds, with black onyx or with dark 
grey mother-of-pearl disks, in the same 
manner. With the colorful hint in men’s 
clothing, at present. only seen in the ties and 
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in the adoption of navy blue for evening 
dress, comes an increasing desire for 
jewelry. 

It would be going too far to say that 
jewelry will soon be as necessary to a man’s 
toilette as to a woman’s, but things are 
tending that way. A single handsome ring 
is almost a necessity today for evening 
dress and tiepins, although so very small at 
present, are evidently coming in to stay. 








Theme in Decoration 

MOST necessary part in the education 

of a designer is the knowledge of the 
terms used. He must acquire a comprehen- 
sion of their definition. The following 
words, taken from R. G. Hatton’s “Prin- 
ciples of Decoration” elucidates the term 
“theme” frequently used in the arts of deco- 
ration. He says: 

“To be an entity, that is, to have such 
organic completeness that all the parts seem 
to belong to one another, and nothing can 
be taken away nor added, there must be a 
certain degree of complexity and of multi- 
plicity of parts. And the mutual agreement 
among these parts must extend from the 
least to the greatest. This is the theme 
which runs throughout, and it may be said 
to extend even beyond the least into a range 
of imaginary lesser parts, and beyond the 
greatest into a range of imaginary still 
greater parts. Thus we may say of a 
theme that it is infinite, but that a certain 
amount of it emerges from the sea of un- 
consciousness.” 








Death of G. Will Payne 


Utica, N. Y., March 16.—G. Will Payne, 
jeweler and optician, ill six days with 
pneumonia, died Monday morning at his 
home, 16 Scott St. 

Mr. Payne was born Aug. 15, 1869, in 
this city, and after attending the public 
schools went to work for William S. Taylor 
and learned the trade of jeweler and 
optician. In 1895 he went into business for 
himself at 88 Genesee St. For the last 15 
years he had been located in the heart of 
the business section of the city at 178 
Genesee St. He was made director of the 
Utica Trust & Deposit Co., in 1923. | 

Mr. Payne was prominent in musical 
circles and for a score of years sang in the 
choir of Grace Church and in other organi- 
zations. He was a man of well-developed 
social instincts and was a member of Faxton 
Lodge, F. & A. M., of Ziyara Temple, 
Nobles of the Mystic Shrine; Utica Lodge, 
B. P. O.. Elks, Utica City Club, Fort 
Schuyler Club, the Yahnundasis Golf Club, 
and the Utica Curling Club. 

Mr. Payne in 1895 married Miss Mar- 
garet Dobson, who survives with a son, 
Alfred W. Payne, and a daughter, Miss 
Margaret L. Payne: x 








The jewelry store owned and operated 
for a third of a century by C. K. McCain 
at 219 N. Main St. Kokomo, Ind., has 
changed ownership having.* been sold to 
George McCain, his son. -.The younger Mc- 
Cain has been actively connected with the 
business since his discharge from the army 
at the close of the- World War. 
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Proposals to Strengthen Standard Resale Price Bill 





Members of House Committee on Interstate and Foreign Commerce Favor More 
, Frotection for Dealers and Safeguards Against Collusicn 
by Competitors 




















The American Fair Trade Association last 
week gave out for publication a letter re- 
ceived from Representative Merritt, of Con- 
necticut, announcing certain changes in the 
Capper-Kelly Resale Price Bill proposed by 
a group of members of the House Committee 
on Interstate and Foreign Commerce, to 
which this measure was referred at the last 
session of Congress. These members favor 
the principles embodied in the Capper-Kelly 
Bill but believe that before being acted upon 
in the new Congress it should be modified 
and clarified in certain details to meet the 
views of the majority of the Committee. 

Representative Merritt’s letter follows : 

“Owing to the press of other matters the 
Committee on Interstate and Foreign Com- 
merce did not take up for final action the 
Kelly Bill, H. R. 11, concerning which a 
large amount of testimony was taken at the 
first session of the 69th Congress. Certain 
members of the Committee, however, who 
were especially interested in the subject and 
who had given some thought to the Kelly 
Bill and the testimony, have caused to be 
printed another bill which they thought was 
in some respects a better bill and which met 
at least some of the objections made to the 
Kelly Bill. They have caused also to be 
drawn up an informal memorandum setting 
forth the purposes of the bill as they see 
them and making some comments on exist- 
ing law, which it seems to them desirable 
to modify by the bill.” 

Commenting upon the changes proposed, 
Edmond A. Whittier, Secretary-Treasurer of 
the American Fair Trade Association, said: 

“The changes suggested in the Capper- 
Kelly Bill in no wise weaken, and in many 
respects greatly strengthen, the criginal 
measure. 

“The loophole which many lawyers have 
contended existed in all previous bills 
through failure to meet the provision of the 
Dr. Miles decision, holding the resale con- 
tracts to be against public policy under the 
common law, has been effectually taken care 
of in this draft.” 

The memorandum referred to by Mr. Mer- 
ritt on the substitute measures reads as fol- 
lows: 

MEMORANDUM AS TO RESALE PRICE BILL AND 
PROPOSED SUBSTITUTE THEREFOR 

Following is a brief statement of the purposes of 
H. R. 11, 69th Congress and a proposed bill; with 
a comparison of the provisions of the two bills. The 
Proposed substitute bill was printed for the informa- 
tion of and discussion by members of the Committee 


and does not represent any official opinion or action 
of the Committee. 


I. Purpose oF Proposep LEGISLATION 


The proposed legislation is intended to enable 
the producer or owner of an article sold under a 
distinctive trade-mark, brand, or name, to offer 
his article to the public at a specified price. So 
completely are the reputation and good will of such 
Producer or owner identified with each article which 
bears his trademark, that it is deemed essential to his 
business success that, on the one hand, the resale 
Price be kept down to such reasonable level as will 
cause the public to purchase his article rather than 
that of a competitor, and that, on the other hand, it 
be not forced so low that dealers will refuse to handle 


his wares because they cannot sell them at © fair 
profit. It is to his interest to build and maintain 
ior his article a reputation for a standard quality 
at a standard price. But the greater reputation of 
his article, the greater the temptaticn for competi- 
tive dealers to advertise cut-rate sales in his prod- 
uct at such abnormally low price as to induce the 
public to doubt the fairness of the standard price 
or the excellence of the article. Under the pres- 
ent law he is helpless to prevent such practice. 
The best way to protect him is to enable him to 
protect himself by making contracts with his deal- 
ers as to resale prices. He is now deprived of 
the right to make such contracts as the result of 
certain decisions of thé Supreme Court and of 
certain statutes which have been interpreted so as 
to include him within the terms of general rules 
intended to prevent competitcrs from combining to 
monopolize the market and enhance prices. 

One purpose of the legislation discussed in this 
memorandum is to free such producer or owner 
from these oppressive rules and to authorize him 
to control the resale price of his own brands, un- 
less he has a monopoly, or is engaging in other 
unfair trade methods. Another purpose is to pro- 
tect legitimate retail dealers from unfair and de- 
structive competition from powerful combinations. 

The proposed legislation does not permit com- 
petitors as between themselves to fix by contract, 
resale prices upon articles sold by them in the 
same market; neither does it permit the producer 
or owner of an article not identified by trade-mark, 
brand, or name, or of an article which is not com- 
petitive with other articles (whether or not such 
article bears a trade-mark, brand, or name) to fix 
by contract the resale prices of such article. Any 
such contract is now illegal, and will ccntinue*to 
be illegal after the proposed legislation is enacted. 


II. Present Law Is HarsH AND UNFAIR 


As the result of being placed by the courts in 
the same category with those who seek by combina- 
tion to monopclize the market, a trade-mark pro- 
prietor, or a producer or owner, who seeks by 
contract with his dealer to prevent his goods from 
being sild at unfair prices, becomes liable— 

(1) To fine and imprisonment as a violator of 
the Anti-trust Acts (26 Stat. 209; United States 
v. Schrader’s Sons, Inc., 252 U. S. 85; United 
States v. Colgate and Company, 250 U. S. 300). 

(2) To the payment of threefold damages to 
“any person who shall be injured in his business 
or preperty” by reason of such contract (26 Stat. 
209: Frey & Son vy. Cudahy Packing Co., 256 
U. S. 208). 

(3) To having the contract declared unenforce- 
able as in restraint of trade and against public 
policy (Miles Medical Co. v. Park & Sons’ Co., 
220 U. S. 373; Park & Sons’ Co. v. Hartman, 
153 Feb. 25; Miles Medical Co. v. Park & Sons’ 
Co., 164 Fed. 803); and 

(4) To being ordered by the Federal Trade 
Commission to cease and desist from the practice 
of making such contracts as an unfair method of 
competition under the Federal Trade Commission 
Act (38 Stat. 719, Sec. 5; Federal Trade Ccm- 
mission v. Beech Nut Co., 257 U. S. 441; Oppen- 
heim, Oberndorf & Co. v. Federal Trade Commis- 
sion, 5 F. (2d) 574; Q. R. S. Music Co. v. Fed- 
eral Trade Commission, 12 F. (2d) 730). 

The fact that a producer’s prices are reasonable 
does not relieve him from the prohibitions and 
penalties of the law (Miles Medical Co. v. Park 
& Sons’ Co., 220 U. S. 373). 

On the other hand, if he is financially able to 
maintain distributing agencies and carry consigned 
stocks of his own throughcut the country he avoids 
the necessity for making resale price contracts and, 
without reference to the reasonableness of his 
prices, is enabled to maintain resale prices law- 
fully. This gives him a great advantage over his 
less fortunate competitors (Mr. Chief Justice Taft 
in United States v. General Electric Co., opinion 
dated Nov. 23, 1926, and not yet included in pub- 
lished reports). 

III. Purprosts oF Proposep Birt Are (1) To 
CLARIFY THE LANGUAGE AND (2) To App CEr- 
TAIN PROVISIONS THOUGHT TO BE DESIRABLE. 


Sections 1 and 2 of the propnsed bill contain the 
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general provisions of H. R. 11, with a rearrange- 
ment which is intended (1) to simplify and clarify 
the language, (2) to avoid leaving to interpreta- 
tion the question of what contracts “constitute 
transactions” of interstate and foreign commerce, 
and thus to insure protection to all contracts which 
ought to be protected, and (3) to permit the pro- 
ducer or owner to control the resale price in the 
hands of the vendee of his vendee, as well as in 
the hands of his immediate vendee. 

Poth the bill and proposed substitute legalize 
contracts between such producers and owners and 
their vendees, and both seek to protect the vendee 
by permitting sales, under certain conditions, at 
less than the prices agreed upon. The substitute 
bill has simplified the procedure incident to such 
sales at less than the agreed price and has added 
certain provisions listed at the end of this memo- 
randum. 


(a) Comparative Provisions 


The following parallel columns shcw the com- 
parative provisions in more detail: 


Kelly Bill (H. R.) 11 Proposed Substitute Bill 


1. Makes it lawful for Provides that no con- 
a wholesale or re- tract shall be deemed to 
tail dealer to agree be unlawful by reason 
with the vendor of of containing any agree- 
an article to sell at ment that the vendee 
the resale prices (a) will observe the re- 
prescribed by the sale price stipulated by 
vendor, if the vendor and1 or (b) 
will require his vendee 
to agree to «bserve such 
prices also, if 

(1) The genuine- (1) The article bears 

ness of the article the trade-mark of the 

is attested by the producer cr owner; and 

trade-mark or spe- (2) is in fair and open 

cial brand of a pro- competition with simi- 

ducer or other lar articles produced by 

trade-mark proprie- others. 

tor who is in fair 

and open competi- 

tion with other pro- 

ducers cr owners of 

similar or compet- 

ing articles, and 

(2) The contract of 

sale ‘‘constitutes” a 

transaction of inter- 

state or foreign 

commerce, ani 

(3) The contract of 

sale is made by the 

“owner of such ar- 

ticle.” 


2. Permits sale at a Provides that any such 
price other than agreement in a contract 
that prescribed in in respect of interstate 
any such agree- or foreign commerce 
ment, if shall be deemed to con- 
tain the implied ccndi- 
tion that such commod- 
ity may be resold with- 
out reference to such 
price agreement, if re- 
sold—- 

In closing out stock to 
discontinue dealing in 
the article. 


(1) The vendee 
shall discontinue 
dealing in such ar- 
ticle or 

(2) The vendee 
shall cease to do 
business, or 

(3) The vendee be- By an officer acting un- 
comes insolvent and der orders of any court, 
a receiver is ap- of 

pointed, or 

(4) The article be- 
comes damaged or 
deteriorated. 


With notice to the pub- 
lic that article is dam- 
aged or deteriorated, if 
such is the case. 


3. In event of sale un- 
dee (€2); (2), of 
(3), above, at less 
than -agreed price, 
the vendor must 
first be given op- 
portunity to repur- 
chase; and under 
(4) must be given 
option to repur- 
chase or exchange 
for new article. 


(b) Additional Provisions of the Substitute Bill 
Sections 3, 4, 5, 6 and 7, of the Substitute 
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Bill contain the following provisions not included 
in H. R. 11: 

1. Section 3 protects against the possibility that 
the proposed Act might legalize contracts between 
persons whom the public interest requires to be 
in active priee competiticn with one another, the 
purpose of the Act being to legalize what might 
perhaps be called ‘‘vertical’’ price contracts, i.e., 
contracts between successive owners of the same 
article, but not “lateral’’ contracts, i.e., contracts 
between contemporaneous owners of competing 
articles. 

2. Section 4 prevents a producer or owner 
from suing a dealer on a price maintenance con- 
tract outside of the district in which such dealer 
resides or has an established place of business. 
This is, of course, an additional protection for the 
dealer against the producer. 

3. Section 5 contains definitions. 

4. Section 6 preserves the validity of the re- 
maining parts of the Act in the event any of the 
parts should be held unconstitutional by the courts. 

5. Section 7 contains a short title, for purposes 
of more convenient reference and citation. 








Honesty in Advertising 





ale ams FRANKLIN, one of the 

greatest Americans, said that honesty 
was the best policy. He uttered no new 
moral truth. Honesty always has been the 
best policy. But he who is honest solely be- 
cause honesty is the best policy, is not truly 
honest. Most men are honest in their rela- 
tions with their friends. If a friend were 
to ask you the year model of your car, you 
would not think of telling him an untruth. 
You would be honest with him and tell him 
the truth. 

“This policy of honesty between personal 
friends should also hold with others, espe- 
cially if one is an advertiser and advertises 
to dispose of something he has to sell. One 
should think enough of his business to be 
unwilling to misrepresent anything he has 
to sell in public statements which appear in 
advertisements. And I think -you will agree 
with me when I say that the large majority 
of people are honest. They are not always 
honest because they are afraid to be dishon- 
est. Most people are inherently honest, and 
that virtue is one of the world’s greatest 
blessings.”"—From. an address by E. S. 
Friendly before the Baltimore Better Busi- 
ness Bureau. 








Michael S. House, Baltimore, Md., Jeweler 
Takes His Own Life 


BaLTimorE, Md., March 21.—Michael S. 
House, for over 50 years engaged in the 
jewelry business in this city, ended his life 
March 14 by firing a bullet in his head while 
apparently ina state of mental aberration. 

For over half a century Mr. House con- 
ducted jewelry stores on Pennsylvania Ave. 
His first store was near Union St., and about 
10 years ago he opened a store near North 
Ave. His home was at 503 Cumberland St. 
Fear of losing his eyesight is believed to 
have preyed on his mind. Mr. House had a 
wide circle of friends. 

The funeral was held Thursday and burial 
was in Druid Ridge Cemetery... 


Deceased is survived by his widow, Mrs. 


Catherine House, and two sons, Samuel W. 
House, formerly deputy marshal of police of 
Baltimore, and Clifford F. House. 








C. E. Dickinson, a jeweler at Garden 
City, Kans., is holding a special sale which 
is being conducted by L. Marker, Denver, 
Colo. 
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The Swiss Watch Industry 
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Manufacturers Reported as Not Optimistic on This Year’s Prospects 
but Anticipate Good Trade in Fine Watches : 
for the United States 

















Wasuincton, D. C., March 17.—Swiss 
watch manufacturers are not optimistic re- 
garding prospects of the industry as a whole 
this year, according to a report just received 
in the Department of Commerce from Consul 
D. R. Heath, but luxury watch makers and 
firms manufacturing largely for the Amer- 
ican trade anticipate better business than last 
year. The coming into force on Jan. 1 last 
of the German-Swiss commercial treaty, 
with reduced German customs duties on im- 
ported watches, favors the Swiss products. 
There is also a possibility that a commercial 
treaty with Czechoslovakia containing tariff 
concessions to the Swiss watch trade will 
be concluded during the current year. 

Important members of the Swiss industry 
look back upon 1926 as the most difficult 
period through which the industry has ever 
passed and expect that it will be several 
years before the industry as a whole can 
regain a profitable level. Exports to the 
United States and Japan increased notably, 
but exports to England, Switzerland’s third 
best customer, fell off greatly due to the 
general *stagnation of business brought on 
by the British coal strike. Swiss exports 
of watches to thirty countries increased dur- 
ing last year. The exports to twenty other 
countries declined and the decrease far ex- 
ceeded new business. 

Comparison of 1926 figures with pre-war 
trade would indicate that the industry is 
in a relatively healthy and prosperous con- 
dition as the present exports of Swiss 
watches are equal in number and superior 
in value to 1913 exports. The productive 
capacity of the industry, however, has great- 
ly increased over the pre-war year and pro- 
duction costs also are larger so that the 
higher selling prices of present-day watches 
present for most firms little or no real profit. 
For three or four years past the dividends 
of the Swiss watch industry have averaged 
only 2.07 per cent and it is doubtful whether 
this average was reached in 1926. 

The Swiss industry has to contend against 
high foreign tariffs and competition from 
infant industries, particularly case-making, 
established by countries which were formerly 
good customers for the Swiss product. The 
competition from foreign manufacturers of 
watch movements is not so important in 
higher quality precision products but is 
keenly felt in the cheap and medium-priced 


_-watch works. wre 


Much internal difficulty has been experi- 
enced by the Swiss watch case and unfinished 
watch movement. manufacturers. Conse- 


_ quently a great deal is -expected. from a 


newly organized holding company, known 
as Ebauches S. A., founded by several good- 
sized manufacturers of parts and watch 
-works and supported by the Cantonal banks 
of Berne and Neuchatel, the Swiss Volks- 
bank and the Union of Swiss Banks. This 
enterprise, which is capitalized at 20,000,000 
Swiss francs, will endeavor to regulate and 
lower the cost of production and bring up 


to the proportion obtaining in pre-war years 
the percentage of exports of complete 
watches to total exports, and prevent inter- 
nal competition. 

Conditions in the Black Forest clock in- 
dustry of Germany still are unfavorable fol- 
lowing a year in which business was very 
bad, reports Consul Erik M. Magnuson, at 
Stuttgart, to the Department of Commerce. 
The domestic market was stagnant through- 
out the greater part of 1926 and exports 
were poor. The result was a considerable 
overproduction which later was disposed 
of at cut prices. Inland markets remained 
exceptionally dull until October and ship- 
ments to export markets were below normal 
throughout the year, due partly to unfavor- 
able econotnic condtions in England, China 
and South American countries. 

Black Forest factories operated at ap- 
proximately 60 per cent of capacity until 
October, after which month the holiday trade 
brought business up to about 80 per cent. 
It is estimated by the Stuttgart branch of 
the German Metal Workers Union that 3,800 
operatives, or approximately 15 per cent, 
were out of work at the end of last year. 
Wages remained unchanged throughout the 
year, 66 pfennings per hour for skilled 
workers and 55 pfennings for unskilled labor. 

The outstanding event of the year in the 
Black Forest industry were the proposals 
advanced for the consolidation of the prin- 
cipal clock and watch manufacturers for the 
purpose of combating competition and secur- 
ing control of domestic and foreign markets. 
The projected combine did not materialize 
because of divergence of opinion on the pro- 
cedure and form of organization and rivalry 
concerning controlling interest and the seat 
of the new enterprise. At the present time 
the prospects of the project being carried 
to completion are very remote. 








Do You Read Your Trade Papers? 


From the Merchandise News Section of the New 
York Evening Graphic 
THE trade papers of industry and com- 
merce are to business what the scout and 
intelligence services are to an army. Trade 
papers exist for only one purpose: - the 
interest of the various business fields they 
represent. They are always on the lookout 
for developments that may. harm business and 
always on the watch for things that may 
benefit and improve it. They regularly pub- 
lish suggestions which can be applied to 
your own store. 

Read the trade papers in ‘your own field. 
If you do not know what these papers are, 
the Merchandising Editor of the “Graphic 
will be glad to supply you this information. 








The S. W. Preslar Co., jeweler, recently 
moved into the store on the south side of 
the Dixie building, on S. Union St., Con- 
cord, N. C. 
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Sale of Royal Russian Gems at London 








Jewels Bought from Soviet Government Are Put Up at Auction at Christie’s— 
Nuptial Crown Goes for $30,000 and Big Diamond for $57,000. Total 
Realized Put at $400,000 

















As previously announced in the various 
issues of THE JEWELERS’ Circu.ar, the sale 
of a large quantity of gems and jewelry 
formerly belonging to the Russian royal 
family took place in London, Wednesday 
rooms of 


last, at 1 p.M., in the auction 
Christie, Manson & Woods, No. 8 King 
St. St. James Square. Newspapers 


throughout the world had given consider- 
able publicity to the fact and, consequently, 




















DIAMOND-STUDDED SWORD OF PAUL I 


the 124 lots put under the hammer were a 
subject of more or less interest to jewel 
lovers in all walks of life. It is not sur- 
prising then that the dispatches from Lon- 
don describe how women fairly fought for 
admission to the Christie show room and 
how interest was keen during the four 
hours during which these various pieces 
were auctioned off. Altogether, it is re- 
ported that the sale realized £80,461 or 
approximately $400,000. 

One of the pieces most interesting to the 
women who attended, was. the so-called 
nuptial crown that dates back to Catherine 
the Great, an illustration of which appeared 
on the front page of THE JEWELERS’ Cir- 
CULAR March 9. This piece which has a 
double row of fine brilliants set in borders 
-Of smaller stones with a cross at the top, 


formed of six large brilliants, was knocked 
down to a Paris firm for £6,100 or 
approximately $30,000. 

Another important piece was an oval dia- 
mond with a rosy white tint mounted in 
a brooch, the setting engraved with the 
weight of a stone of 42-12/32 carats. Ac- 
cording to an old Russian inventory, the 
value of this stone was then 115,000 roubles 
but London gem experts evidently had a 
different idea. After spirited bidding it 
was sold for £11,800 to a Mr. Founess of 
Paris, who was also the successful bidder 
for the nuptial crown. He is also credited 
with buying a large ornament of emeralds 
and diamonds for £4,300 and six diamond 
buttons for £2,500. 


According to the cables, the bidding was 
fairly spirited throughout and among the 
prices realized were the following: A pair 
of diamond bracelets brought £3,400; a dia- 
mond brooch with sapphires and pearls, 
£7,500; a pendant, £4,300; a tiara, £4,200; 
a jaspar snuffbox, £2,600; a pair of dia- 
mond pendants, £2,500, and the court 
sword, £1,700. 

Most of the jewels dated from the 18th 
century and were made by French and 
Russian craftsmen during the reigns of the 
Empresses_ Elizabeth and Catherine the 
Second. 

The interest in the sale is commented on 
in many of the newspaper dispatches. A 
copyrighted report to the Herald Tribune 
of New York, published Thursday, stated: 
“Women rushed the doors for a view of 
the collection of rare gems, such as never 
before was in the hands of an auctioneer 
* * * Society women jostled shoulders with 
dealers and famous jewelers. Some Rus- 
sians bought some of the smaller pieces.” 





Rudolph Oblatt, gem dealer, 527 Fifth 
Ave., New York, told a JEWELERS’ Crrcu- 
LAR reporter last Friday that while the 
amount realized on the sale of the Russian 
Crown jewels at Christie’s in London on 
Wednesday, was just about what had been 
estimated, the profit was very small. Mr. 
Oblatt was half-owner of the jewels with 
H. Weiss, a diamond dealer of London, Eng., 
but whether the latter still had the interest 
at the time of the sale, the New Yorker 
was unable to state. 

Mr.* Oblatt stated that the reason why 
the jewels were sold in London and not in 
the United States, was because of the busi- 
ness conditions in this country and also the 
tariff rates. 

In the reports from London, Mr. Oblatt 
stated that the newspapers erred in placing 
the size of the largest diamond in the sale 
at 48 carats. This particular gem, he re- 
marked, is 42%4 carats, of light pink color 
and almost perfect. According to Mr. 
Oblatt it was the largest diamond of its 
kind in Russia, aside from the famous 
Orloff diamond. 
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Sometime ago Mr. Oblatt spent months in 
Russia examining the crown jewels and 
placed a price on every: gem in the collec- 
tion. His bid on the first lot was rejected 
when a French syndicate outbid him, but 
with his partner, Mr. Weiss was successful 
in obtaining the second lot. 

Among the pieces that excited unusual in- 
terest was the green jasper snuffbox, men- 
tioned above and illustrated herewith. This 
was mounted with gold borders, finely chased 
with flowers and foliage in colored enamel 
in the style of the period of Louis XV. The 
panels and borders are richly overlaid with 
baskets and sprays of flowers, trophies and 
foliage worked out in white and fancy col- 
ored diamonds. 

Also of interest was the diamond tiara, 
with a design in the form of wheat-ears and 
foliage set with briolet and oval brilliants, 
which was illustrated in THE JEWELERS’ Cir- 
CULAR last week on the front cover. 

The Russian inventory stated that the piece 

















DIAMOND-STUDDED JASPER SNUFFBOX 


was added after the death of Marie Fedo- 
rovna, wife of Paul I. 

Still another piece of interest was the 
court sword, said to have belonged to Paul I, 
which is illustrated herewith. The hilt and 
guard of the sword are entirely composed of 
brilliants and the triangular blued-steel blade 
is in a leather sheath with diamond mounts. 








Annual Meeting of California Gold and 
Silversmiths’ Association to Be Held 
at Palace Hotel 


San Francisco, Cal., March 17.—The 
17th annual convention of the California Gold 
& Silversmiths’ Association will be held 
at the St. Francis Hotel instead of the 
Palace Hotel as previously reported. 

The change was made necessary because 
of the fact that the Palace Hotel did not 
have the accommodations which are desired 
for the dates selected for the convention 
April 21, 22 and 23. 

A fine program is being prepared and will 
include a golf tournament on the first day. 
Addresses and discussions of vital trade 
topics will make the program exceptionally 
interesting. 
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MAX SCHOENBRUN HONORED 





Members of New York Jewelry Trade Praise 
Work of Retiring Secretary of Jewelers’ 
Benevolent Association 


Much praise was given Max Schoenbrun 
when members and guests of the New York 
Jewelers’ Benevolent Association gathered 
on Tuesday night of last week in the meet- 
ing room of the organization, at 67 W. 
125th St. to honor the association’s past 
secretary. Mr. Schoenbrun has just re- 
tired from office, after serving as recording- 
secretary of the association for 14 years. 
The meeting room was packed to capacity 
and more than 100 members were present. 
Several members of the trade were also 
present and eulogized Mr. Schoenbrun and 
his past accomplishments. 

The meeting was somewhat delayed in 
starting, but when President Adolph Pusrin 
rapped for order every seat in the meeting 
room was occupied. The business of the 
meeting was dispensed with and the entire 
evening was given over to honoring Mr. 
Schoenbrun. Barnett Cantor, who has been 
a member of the association since it was 
founded, 40 years ago, paid high tribute to 
Mr. Schoenbrun and congratulated him on 
the work he had done while in office 


The next speaker called upon was Rich- 
ard C. Murphy, counsel for the Jewelers’ 
National Crime Committee. Mr. Murphy 
spoke on the subject of crime and told the 
jewelers what had been accomplished to 
minimize attacks on the trade by the Jewel- 
ers’ National Crime Committee. He pointed 
out that since the organization was founded, 
22 receivers of stolen goods have been in- 
dicted and some have already been con- 
victed. This, he said, is unusual, because 
while he was serving in the district at- 
torney’s office for 10 years, he recalled only 
two indictments being returned against re- 
ceivers of stolen goods. He also called 
attention to ‘the fact that if there were no 
receivers, there would be no robberies, as 
the thieves would have no outlet for their 
loot. Mr. Murphy’s remarks were con- 
cluded by praise for Mr. Schoenbrun. 


A. Landau, president of the Bronx Re- 
tail Jewelers’ Association, was also present 
to pay his respects and those of his organ- 
ization to Mr. Schoenbrun. Like the pre- 
vious speakers, he commended the retiring 
secretary for the excellent work which he 
had accomplished for his organization and 
for the trade in general. Highly compli- 
mentary remarks were also directed at Mr. 
Schoenbrun by Samuel Feldman, president 
of the Brooklyn Retail Jewelers’ Associa- 
tion, and Phineas Peters, secretary of the 
same organization. Jacques LeRoy, vice- 
president of the Metropolitan Retail Jewel- 
ers’ Association and president of the New 
York Watchmakers’ Society, as well as re- 
gional supervisor of the Horological Insti- 
tute of America, also lauded the outgoing 
secretary for his success in office. 


At the conclusion of these remarks, Mr. 
Schoenbrun was called upon to say a few 
words. The retiring secretary, however, 
was too deeply touched to give more 
than a brief talk, in which he thanked 
the speakers for their kind remarks and 
told them that what he had done while in 
office, he did because of his deep interest 
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in the organization and for his desire to see 
't progress. 

Mr. Cantor was agair called upon by 
President Pusrin. He infurmed Mr. 
Schoenbrun that every member respected 
him and admired him and as an evidence of 
this fact presented him with a check from 
the organization. This, Mr. Cantor stated, 
he hoped would compensate Mrs. Schoen- 
brun for the evenings which she sacrificed 
while Mr. Schoenbrun was attending to the 
business of the organization. The retiring 
secretary accepted the check with sincere 
thanks and assured the members that he 
would give it to his wife. 

After the speaking had been concluded, 
President Pursip urged the members to re- 
main and enjoy a program of entertainment. 
Jack Goldstein, the newly elected secretary, 
acted as master of ceremonies and intro- 
duced the entertainers as they appeared. 

It was almost 1 a. M. before the meeting 
finally broke up. 








Window Smashers Get Jewelry Valued at 
About $1,500 from Chester, Pa., Store 


PHILADELPHIA, March 19.—Detectives and 
police of the neighboring city of Chester 
have not been able to catch the window 
smashing band who last week broke two 
windows in the jewelry store of H. A. Rou- 
bert, 536 Market St., that city and escaped 
with loot valued at between $1,200 and 
$1,500. The thieves evidently were fright- 
ened away after cleaning out several trays 
in one window by the approach of a trolley 
car conductor who was on his way home. 

The robbery was a bold one as the store 
is within two blocks of police headquarters. 
The bandits waited until the noise of a train 
passing on the Pennsylvania elevated tracks 
near the store partially drowned the crash 
of the window glass. 

The trolley conductor who discovered the 
break told the police he saw two men jump 
into a high-powered car parked in front of 
the Roubert store with engine running and 
a third man at the wheel. The car speeded 
north on Edgemont Ave. before he had an 
opportunity to get the license number. 








Can You Identify This Large Black Pearl? 


The owner of an unusually large and 
beautiful black pearl is being sought by the 
Jewelers National Crime Committee. The 
gem weighs 57.26 grains, is perfectly round 
and has been drilled evidently for mounting 
in a ring. One expert places its value at 
$60,000. 

If any member of the trade recognizes 
this gem, he should communicate with Rich- 
ard C. Murphy, counsel for the Jewelers 
National Crime Committee, 535 Fifth Ave., 
New York. 








The retail jewelry store of A. H. Leh- 
man, Tuscarawas St., E., Canton, O., was 
robbed Sunday, Feb. 27, of more than $500 of 
merchandise, according to the police. The 
burglars jimmied a rear door to the store 
and the robbery was not discovered until 
about 10 o’clock Sunday morning when the 
store was opened. The loot, the police say, 
included 18 men’s rings, valued at $250; 12 
women’s rings, valued at $160, and 35 stick 
pins, valued at $105. 
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JEWELRY OF THE FAR EAST 


U. S. Consul Reports a Good Market for 
American Jewelry at Penang, 
Straits Settlements 


WasHiIncTon, D. C., March 18—The 
market in Penang, Straits Settlements, for 
gold-plated goods, including collar buttons 
and studs, coat buttons, wrist-watch chains, 
and other lines of plated jewelry is rapidly 
expanding, according to a report received in 
the Department of Commerce from Vice- 
Consul R. Ford, at Penang. It is estimated 
that on a price basis the American manu- 
facturer does about 25 per cent. of the busi- 
ness, and on a volume basis about 15 per 
cent. 

Comparatively high-grade, high-priced 
goods are preferred to cheaper, less durable 
lines. - The purchasing power of the middle 
classes is high at present, due to the boom 
in rubber, and quality is considered above 
price. Middle-class Malays and Chinese, and 
the wealthier natives of all classes, are buy- 
ing gold-plated jewelry in ever-increasing 
quantities. 

In entering the Straits Settlements mar- 
ket, it would be most advantageous, in Vice- 
Consul Ford’s opinion, for the manufacturer 
to maintain stocks for his own account, ap- 
pointing reliable firms in various cities to 
act as sole distributing agents, these latter 
assuming the responsibility of extending 
credit to small dealers. By this method the 
manufacturer is not only in close touch with 
the small dealer, who is able to canvass the 
trade in the language of the customers, but 
he transfers practically all risk to the large 
dealers who are in a position to know the 
credit possibilities. If the manufacturer is 
unable to follow this method, it is suggested 
that he appoint a sole agent, preferably a 
Chinese, since these people control the bulk 
of the trade, who would maintain adequate 
stocks of all goods and take orders from the 
small retail dealers throughout the country. 

A line of high quality, genuine 14-karat 
rolled-gold plate jewelry, in such articles as 
collar buttons, buttons, studs, and chains, is 
particularly in demand. Untarnishable or 
stainless quality is preferred because of the 
tropical climate, where atmospheric condi- 
tions quickly affect all but the best gold 
plate. All warranted 14-karat rolled-gold 
plate should be extra thick and seamless, or 
hammered from a solid sheet of gold-veneer 
worked on a base metal. The quality of 
gold should be of a reddish-yellow, equal to 
about 14 karat or higher, and the workman- 
ship should be such as to render the articles 
unbreakable. 

The packing of collar buttons should be 
in attractively printed and decorative cards 
of six buttons to a card. Links or double 
collar holders with chains should be placed 
one pair in each card. Coat buttons should 
be placed five or six buttons on a card. All 
cards should have a written guarantee for 
replacement on one side and the trade-mark 
or name of the manufacturer on the other. 
Coat buttons should each be furnished with 
a seamless bodkin-clutch button to save the 
use of a separate bodkin or holder. 











The Abbott Jewelry Co., Kokomo, Ind., 
has been succeeded bp the Hodgen Jewelry 
Co. 
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OLD ROBBERY UNCOVERED 





Finding of Articles Stolen from Milford, 
Del., Jewelry Store Follows Arrest of 
Man Charged with Stealing Photo- 
graphs and Radio Sets 


PHILADELPHIA, Pa., March 21.—Co-opera- 
tion of the Philadelphia detective bureau 
with police officials of Sussex county, Dela- 
ware, has led to the solution of a mysterious 
robbery of the jewelry store of S. C. Evans 
& Sons at Milford, Del., last September and 
the arrest of a resident of Milford, who 
might have escaped suspicion had not his 
craze for phonographs and radio sets put 
the authorities on his trail. The prisoner is 
Paul McNatt of Milford, who is held in 
$2,000 bail, and is reported by the police to 
have confessed. 

The story of the case is as follows: Two 
years ago a radio was stolen from a home 
in Milford. A few weeks ago it was brought 
to the store of Frank Reedy, radio dealer, 
for repairs. He at once recognized the set 
as the stolen one and asked his customer 
where he had obtained it. Mr. Reedy was 
informed that McNatt had sold it. Some- 
time ago Mr. Reedy had a radio stolen, and 
working on the theory that McNatt might 
have taken this also, he had Chief of Police 
James Courtney obtain a search warrant and 
go to the home of McNatt. The machine 
was found, bearing the serial number given 
by Mr. Reedy. McNatt was arrested and 
committed to Dover jail, but last Thursday 
was released on bail. 

Samuel C. Evans, of the firm of Evans & 
Sons, hearing of McNatt’s arrest, called to 
mind that he had a phonograph in a ware- 
house to which the prisoner had access. He 
investigated and found it was gone and at 
once had another search warrant issued. The 
machine was found in the McNatt home by 
Deputy Sheriff Asa Gray and _ Detective 
Donaway of Georgetown. 

For many months the Milford police had 
been working on the robbery of the Evans’ 
store, and from the clues they had obtained 
and descriptions of the man who had been 
pawning valuable jewelry in Philadelphia 
they were convinced McNatt was the right 
one. Deputy Clerk of the Peace Bud Coy, 
formerly deputy sheriff of Sussex County 
and a finger-print expert, was pressed into 
service. Prints were taken from articles 
which had been pawned in Philadelphia and 
turned over to the Milford authorities. The 
Philadelphia police had for some time en- 
deavored to apprehend the man pawning the 
jewelry under the name of “John Gorman,” 
but all they obtained was a description. The 
articles, because of the serial numbers, com- 
pared with the jewelry taken from the 
Evans’ store. The fingerprints tallied with 
those of McNat, and after being put through 
a “sweat,” he broke down and admitted he 
had robbed the jewelry store. He told the 
officers that under an outbuilding at his 
home they would find two fruit jars buried 
both filled with jewelry taken from the 
Evans’ store. The officers found the jars 
containing hundreds of dollars’ worth of 
watches and rings. 

Last Fall, when the robbery was commit- 
ted, Mr. Coy, then deputy sheriff, wrote to 
the police departments of different cities to 
watch pawnshops for stolen jewelry and 
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furnished them with serial numbers on dif- 
ferent makes of watches. Some months ago, 
it is said, some of the jewelry was returned, 
but McNatt managed to make his trips and 
get away. It is stated that he had dealings 
with many pawnbrokers. 








JEWELERS USE QUESTIONNAIRE 


Hub Firms Take Advantage of “What Do 
You Know?” Craze to Stimulate Inter- 
est in Gems and Ornaments 
Bostox, Mass., March 21.—The ‘What 
?” questionnaire, which has 





Do You Know: 
caught popular fancy, is being used by 
jewelers here to stimulate interest in 
Fashion Week begun today, simultaneously 
with the birth of Spring. 

Bigelow, Kennard & Co., Inc., Shreve, 
(rump & Low, Inc., and the jewelry de- 
partments of C. F. Hovey Co., Jordan, 
Marsh Co., William Filene’s Sons Co., and 
k. H. White Co., are among the stores co- 
operating to make the 1927 Fashion Week 
the biggest, best and busiest of the series. 

Here are some of the questions and 
answers: 

How do you distinguish between ear- 
rings for daytime and evening? 

The smartest ear-rings for day wear 
are the stud ear-rings. For evening wear 
the drop ear-ring is worn. Some drop 
ear-rings are worn in the daytime, but 
they are not as extreme a drop as those 
worn for evening. 

Stud for day. 

Dangle for night. 

Pearl studs for daytime. 

Drops of pearls or gold filigree are 
preferred for evening. 

Short for days and long for evenings. 

What type of jewelry completes the 
collarless neckline? 

Choker beads or the long strings of 
beads, from 60 to 72 inches long. Pearls 
are still good. Beaded neckbands are 
worn by the middle-aged and_ elderly 
woman. 

Pearl beads. 

Choker-band-triple strings. 

The tailored gold jewelry is smartest, 
premot-sponsored. 

The long chain pendant in pearls, crys- 
tals or combinations of both. 

Long necklace of pearls. 








GET LONG SENTENCES 





Denver Jewelry Store Robbers Must Serve 
Terms of from Twenty to 
Thirty Years 


Denver, Colo., March 16.—Judge Frank 
McDonough, Sr., in the West-side court 
here, heard the plea of guilty by Donald 
Hartley, Frank Hewitt and Robert Bramble, 
the men who held up and robbed Nathan 
Jacobs, proprietor of the Colorado Jewelry 
& Curio Co., of money and diamonds, and 
then the Judge said: 

“You have pleaded guilty to this Denver 
crime simply to avoid risking your necks on 
the charge of murder that hangs over you 
in Omaha, and you deserve long imprison- 
ment. You must learn, as others of your ilk, 
that Denver is sick and tired of having 
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out-of-town crooks coming here to prey on 
our people. Twenty to 30 years in the State 
penitentiary.” The woman, known as Bernice: 
Pullman, was permitted to go free. 

Omaha officials are practically certain that 
they can convict this gang as the one who 
held up a restaurant and killed a deaf dish 
washer who failed to hear and obey the com- 
mand to “stick ’em up,” and then Sioux City 
makes a similar claim. 








SMUGGLED GEMS AUCTIONED 





Diamonds, Pearl Necklaces and Jewelry 
Bring $68,690 at Government Sale in 
New York Customs House 


Diamonds seized by the government from: 
various smugglers were sold at public auc- 
tion last Friday in the United States Customs 
House, New York. ‘Unlike many of these 
sales, this one was attended by a number of 
representative jewelers, who were on hand 
to bid and purchase, if possible, whatever 
merchandise was put on the auction 
block. 

Prices realized were high and for the first 
time in marty years the gems were sold for 
approximately what they were worth in this 
country. Under the new arrangement of 
holding the sales in the Customs House, in- 
stead of the old Post Office building, condi- 
tions are far better and if continued will cer- 
tainly tend to attract even more members of 
the trade. It was originally planned to hold 
the sale in room 115 on the ground floor of 
the Customs ‘House, but owing to the poor 
light and other conditions the arrangements 
were altered and the sale transferred to room: 
509 in the same building. 

The sale was in charge of Auctioneer 
Charles Schongood and was attended by 
probably 100 people, most of whom are as- 
sociated with the trade. Included in the first 
lot sold was two pearl necklaces, having a 
foreign value of $20,000 and a home value of 
$25,000. These were finally knocked down 
to Aaron Lauterbach, of New York, for 
$21,000. 

The keenest competition, however, was ex- 
nerienced in the disposal of the second lot, 
consisting of seven packages of polished dia- 
monds, having a foreign value of $30,675 
and a home value of $40,000. The bidding 
on this started at $20,000 and within a few 
seconds was up to $30,000, and from then or 
advances ranging from $50 to $100 were re- 
ceived by the auctioneer. After a great deal 
of spirited bidding the lot was finally dis- 
posed of to Julius Goodman, of Memphis, 
Tenn., for $39,500. The balance of the other 
two lots was disposed of quickly, 29 loose 
diamonds, with a home value of $275, selling 
for $310; 60 diamonds and pearls mounted 
in a platinum bracelet going for $2,550, and 
an old gold and silver diamond necklace was 
sold for $3,000. Two links priced at $50 
were sold for $30, while a platinum and dia- 
mond necklace and pendant, having a home 
value of $1,800, went for $1,050. The last 
lot included five diamond rings and two dia- 
mond scarfpins, having a foreign value of 
$950 and a home value of $1,300. They went 
to the highest bidder and brought the sunr 
of $1,250. 

All of the diamonds and pearls placed on 
sale had a total honte value of $75,525. They 
brought a total of $68,690. 
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Annual Banquet of Brooklyn Retail Jewelers’ Association 








Seven Hundred Attend Second Social Affair of Organization—Addresses and 
Musical Program Much Enjoyed 

















The unusually large attendance and the 
commotion caused by 700 persons gathered 
in one room made it necessary to curtail 
the speaking program arranged for the sec- 
ond annual banquet of the Brooklyn Retail 
Jewelers’ Association, held last Sunday 
night, at the Hotel St. George. Despite this 
11th hour change in arrangements, the affair 
proved to be one of the most enjoyable ban- 
quets held in the metropolitan district during 
the Winter. Although the Brooklyn Asso- 
ciation is the baby retail organization in the 








SAMUEL FELDMAN, PRESIDENT 


trade, being only two years old, their affairs 
attract jewelers from all parts of the metro- 
politan district and from present indications 
bids fair to equal, if not outrank, the at- 
tendance at many Winter affairs held by 
older associations in the industry. 

The ballroom in the Hotel St. George was 
attractively decorated for the banquet and 
behind the head table was draped a large 
American flag. Beneath this was an elec- 
trically lighted sign with the initials 
“B.R.J.A.,” the symbol of the Brooklyn 
Retail JeweJers’ Association. The tables 
were set out in all parts of the room and to 
take care of the overflow, it was necessary 
to arrange a few tables in the lobby. 

The serving of the dinner was scheduled 
to start at 6:30 o’clock but it was an hour 
later before the jewelers and their friends 
were finally seated. The officers and hon- 
ored guests marched into the hall and were 
ushered to the rostrum. The room was 
then darkened and as two American flags 
fluttered in the breeze of electric fans, the 
assemblage stood and sang “The Star 
Spangled Banner.” Phineas Peters, super- 
vising chairman of the banquet committees, 
then extended the welcome of the association 
to the jewelers and their friends. He also 
took occasion to thank those who advertised 


in the souvenir journal as well as the con- 
cerns, who contributed souvenirs for the oc- 
casion. The L. E. Waterman Co. presented 
to each of the men an automatic pencil 
mounted with a gold band and stamped with 
the initials of the association. The Wahl 
Co, donated several desk sets which were 
distributed during the dancing, while the I. 
Ollendorf Co. gave cigars to each of the 
men present. Mr. Peters. also took occasion 
to thank the Whiting & Davis Co. for send- 
ing a specially constructed curtain which it 
was impossible to erect owing to conditions 
in the hall. 

After Mr. Peters’ remarks, Rev. Dr. 
Samuel Levinson ‘then delivered the invoca- 
tion. After this the following menu was 
served: 

THE MENU 


—0o—_0—_ 
Fruit Supreme Fruitiere 
Celery Olives 
ee 
Chicken Gumbo 
Sa ee 
Filet King Fish Saute Meuniere 
Parisienne Potatoes 


Almonds 


—o—o— 
Beef Tongue, Polonaise 


—o-—0 — 
Roast Stuffed Spring Chicken 
Asparagus Tips, Hollandaise Green Peas 


—o—_o—_ 
Combination Salad Russian Dressing 
=a 
Bombe Praline Strawberry Sauce Fancy Cakes 


ie ESE 
Demi Tasse 


During the serving of the menu, an or- 
chestra rendered a number of selections 
while several professional entertainers sang 
and danced. Before the last course was 
served, Mr. Peters again rapped for order 
and then introduced James J. Byrne, presi- 
dent of the Borough of Brooklyn. As Mr. 
Byrne was anxious to leave early, he was 
called on to make a few remarks before 
departing. He assured the jewelers that he 
was happy to be among those present and 
concluded by singing several selections. Mr. 
Byrne is well known for his ability as a 
singer, having been heard on the radio on 
several occasions, and his efforts were loudly 
applauded. After singing two songs, he bid 
the assemblage “Good Night.” 

The serving of the dinner was then re- 
sumed, and as the waiters walked in with the 
ice cream, they were headed by one of their 
number carrying a large sugar-coated watch 
which was placed on the head table. 

After a great deal of effort, Mr. Peters 
was able to still the crowd long enough to 
inform them that Bartley J. Doyle, of Phila- 
delphia, who was scheduled to act as toast- 
master, had been taken sick and would be 
unable to attend. In his place, Mr. Peters 
introduced William Wagner, as master of 
ceremonies. After a few preliminary re- 
marks, Mr. Wagner presented Samuel Feld- 
man, president of the Brooklyn Retail 
Jewelers’ Association, as the first speaker of 
the evening. 

Mr. Feldman assured the jewelers that he 
would not deliver an oration but regretted 
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conditions which made the hall so noisy and 
almost impossible for the speakers to be 
heard. He informed the members that if 
he has been useful to the association during 
his term of office, he felt well repaid for 
his efforts but felt that much of the credit 
was due to the untiring energy of his co- 
worker, Phineas Peters, secretary of the 
association, as well as the loyalty and co- 
operation of the members. 

Toastmaster Wagner then read a letter of 
greeting from the Milwaukee District 
Jewelers’ Club in which they also extended 
an invitation to the Brooklyn jewelers to 
attend the national convention. 

The next speaker presented was Emil J. 
Scheer, president of the New York State 
Retail Jewelers’ Association. Mr. Scheer 
expressed his pleasure at being present, and 
assured his listeners that it was worth a 





P. PETERS, SUPERVISING CHAIRMAN 


trip from Rochester to Brooklyn to be on 
hand and to enjoy the second annual banquet 
of the baby association of the State. He 
was surprised at the enthusiasm: shown by 
the members, and assured them that it was 
this enthusiasm and close co-operation which 
brought results in the jewelry trade. He 
urged everyone present to attend the forth- 
coming convention of the New York State 
Retail Jewelers’ Association which is to be 
held at Buffalo next month. 

The concluding speaker of the evening was 
Emil W. Kohn, New York. Mr. Kohn gave 


.a short discourse on the purpose of the 


Baumes Laws. He also cited the testimony 
of two crooks recently arrested by the po- 
lice. One of them was taken into custody 
in New Jersey and it was found had been 
convicted several times in New York. When 
asked why he did not continue to operate 
in New York, he told the police he. feared 
the Baumes Laws.~ Another crook told the 
police that it was the:sentiment of those con- 
fined in Dannemora that when they finished 
their terms in that “prison, to leave New 
York as they did not want to be arrested 
and sentenced under the present Baumes 
Laws. In concluding, Mr. Kohn paid high 
tribute to Police Commissioner McLaughlin 
and the wonderful spirit of the Police 
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A Large Unusual HEN RY GREEN 


Stock of Recent 527 Fifth Avenue New York 
Importation «©The House of Precious Stones” 
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RIs|EVER before has there been offered so compellingly 
attractive a display of new designs in platinum rings, 
brooches, bracelets, etc., made for fancy diamonds and 
emeralds, colorfully finished in exquisite blends and har- 
monies as the D & I Jewelry Mfg. Co. now presents. 





Combinations of Baguettes and Emeralds 


D & I Jewelry Mfg. Co., Inc. 


Makers of High Grade Platinum Jewelry 
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New York | 





74 Lafayette St. 
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Department under his capable leadership 
This brought the speaking program to a 
close, but before the toastmaster dismissed 
ithe assembiage, he introduced a few of the 
guests including Assemblyman Murray 
Hearn of Brooklyn, Thomas Hughes, re- 
cently elected Exalted Ruler of the Elks, 
Edward H. Quigley, secretary to Conrad J. 
Bretherly, president of the American Na- 
tional Retail Jewelers’ Association, A. Lan- 
dau, president of the Bronx Retail Jewelers’ 
Association, H. Osterweil, president of the 
Metropolitan Retail Jewelers’ Association, 
Adolph Pusrin, president of the New York 
Jewelers’ Benevolent Association, S. Res- 
nick, president of the East New York Re- 


tat! Jewelers’ Association, and Jacques 





EMIL KuiIN, CNE CF TifiE SrEAKERS 


LeRoy, president of the New York Watch- 
makers’ Society. Dancing followed. 

Prior to leaving the hotel, souvenirs were 
receiving boudoir 


distributed, the women 
clocks, and the men, canes. These were 
given by the Brooklyn Retail Jewelers 


Association. 
In connection with the banquet, the asso- 


ciation issued an attractive souvenir jour- 
nal containing the advertisements of many 
concerns in the trade. In it there also ap- 
peared the names and the photographs of 
the chairmen of the various committees re- 
sponsible for this banquet and photographs 
of the officers of the association. Those who 
served on the committees included : 

Phineas Peters, Supervising Chairman; 
H. B. Rosenstreich, Secretary to Chairman. 
Banquet Committee: Seymour P. Rosow, 
Chairman; R. L. Goldberg, M. J. Schwartz. 
Entertainment Committee: Chas. E. Peters, 
Chairman; A. Korn, A. M. Klausner. Jour- 
nal Committee: Martin G. Peters, Chair- 
man; Herman Jackson, S. Sokolow. Sou- 
venir Committee: I. Malvin, Chairman; 
M. Katz, L. Brautman. Reception Commit- 
tee: Louis Amols, Chairman; Al. G. 
Isaacs, A. Eypel. Finance Committee: 
Milton Godin, Chairman; Harry Bromfield, 


C. Esposito. Floor Committee: David 
Heft, Chairman; M. Stavenhagen, P. 
Berman. 


3efore and after the banquet, Sol and 
Henry Korones, of Korones Bros., held an 
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informal gathering in the hotel, where they 
entertained many of their Brooklyn friends. 








UNITED PALESTINE APPEAL 





Contributers to Fund Being Raised in New 
York Jewelry Trade 

The committee in the jewelry trade collect- 
ing funds for the United Palestine Appeal 
which ends its drive on April 30, is urging 
all members to make their contributions as 
quickly as possible. The committee consist, 
of: Samuel Heller, J. J. Schmukler, Morris 
Rosenfeld, Philip Luria and Max Fine. 
Checks can be sent to any member of the 
committee. Contributions have already been 
received from the following: 

Max Fine & Sons, Inc., $1,250; Oneida 
Community, Ltd., $1,000; Philip Luria, 
$500; Joseph Rosenblatt, $250; A. Suderov, 
$250; J. J. Schmukler, $200; L. Heller & 
Son, $200; Aisenstein-Woronock &. Sons, 
$150. 

Those who have contributed $100 follow: 
Jos. Schulman, M. Wallach, Davidson Bros., 
Ingomar Goldsmith & Co., Morris Rosen- 
feld, Birnbaum Pressel Co., J. & H. Flyer, 
M. Fabrikant, Kadish & Friendel. 

The sum of $50 has been contributed by 
each of the following: E. Frank, J. Ross, 
D. L. Beeber, Weinman Bros. & Scher, 
J. Busch, Inc., Hyman & Zaslav, Whitelaw 
Bros., Jacques Safier, Morris Relkin. 

Tancer & Wasserstrom gave $35, Isaac 
Rips $30 and the following $25 each: 
B. Tropiansky, N. Herman, B. Gordon, 
H. Goldberg, Zin & Kolker, Flyer Bros., 
S. O. Bigney Co., Isaac Rips, M. & I. 
Goldstein, Rothblum & Mire, Willy Reiner, 
J. Schliff & Sons, B. Goldsmid, A. Schliff & 
Son, Max Koenig, Jentleson & Kaplan, 
H. Isaacson, B. Lepow, J. M. Weissman. 

A contribution of $20 came from D. Leber- 
son and donations of $15 from Atlesbehg & 
Kleinman, H. Rifkin and Podolsky & Son. 


The following gave $10 each: Seltzer 
Bros., Wm. A. Muney, Sigmund Blitzer, 
Samuel Cohen, Garber Bros., Crescent 


Chain Co., Sitzman, Gold & Posner, D. Dol- 
& Koslow, M. 


Bros., 


gin & Sons, Inc., Stein 
Rosenbach, Ben Schneidman, Stern 


Chas. Zackheim, Ed. Van Der Linden, A. 
Eliasoff, Harry Tropin, M. Pruzansky, Rose 
Moldavsky, Masur & Herman, J. Hurwitz, 
Frank Levy, Nathan Seidman, Pickoff Bros., 
Rosenberg Bros., Leo Rackoff, Max Shapiro. 

L. Reichman, A. Greenblatt, Samuel Kosa- 
kofsky, Brustein & Shein, Sher & Title, 
Wm. 
Bernknopf, Harry Kruchal, Edward Dubin- 
sky, Nisonoff & Orenstein, Barnet Pusrin 
and Ph. Rabinowitz contributed $5 each and 


Samuel Alper, Leon F. Schwartz, 


M. Biala, $3. 








A bandit secured diamonds worth $2,000 
S. 


from the Priester jewelry store, 634 S$ 


Broadway, Los Angeles, Cal., recently and 
The man asked 
a clerk to’ see some diamonds and when 
they were produced, requested permission to 
take them to the doorway where the light 
Nearing the door, he dashed 
out with the clerk at his heels and when 
capture was apparently imminent he ran into 
another store and made his escape through 


escaped after a sharp chase. 


was stronger. 


a basement door. 
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A GOLDEN ANNIVERSARY 





Jochim Schroeder to Celebrate His 50th 
Year with Business of the Juergens & 
Andersen Co., Chicago, on April 2 


Cuicaco, March 21.—April 2 will be made 
a special event in the factory and offices of 
Juergens & Andersen Co., Chicago, on ac- 
count of the celebration of the 50th anni- 
versary of the association of Jochim 
Schroeder with the business. 

During the 50 years Mr. Schroeder has 
served with this company he has_ been 
associated with three generatiors of the 
Juergens family. He was born in Tondon, 
Denmark, on March 18, 1862. He removed 
with his parerts to Chicago in 1865 and on 














WHO CELEBRATES 50TH 


SCHROEDER, 
YEAR WITH ONE CHICAGO FIRM 


JOCHIM 


April 2, 1877, entered an apprenticeship with 
Juergens & Andersen and has been con- 
tinually with the concern since that date 
without the loss of a single day on account 
of sickness or other unavoidable cause. 

3y a coincidence Mr. Schroeder was born 
in the same city where was born Sebastian 
Andersen, who came to Chicago in 1857 and 
joined with Juergens & Son to form the firm 
of Juergens & Andersen. 

Mr. Schroeder talks interestingly of the 
development during his period of service 
from the time when his principal work was 
making silver snuff boxes, napkin rings, 
spoons, etc., through the periods of brooch 
mountings, rings, etc., in gold, to the fine 
platinum and diamond jewelry of today. 

Mr. Schroeder was very happy when seen 
by a representative of THE JEWELERS’ Cir- 
CULAR on March 18th, his 65 birthday. He 
stated that he had not been sick orie day of 
his life. He has two sons, one, apprenticed 
under him, is now in business for himself in 
Chicago, and the other is an architect in 
the employ of the Illinois Central railroad. 








As soon as his bond has been approved, 
Frank M. Douglass, jeweler at Red Creek, 
N. Y., will assume his duties as postmaster 
of that village succeeding Howard Spurr, 


deceased. 
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eee |] [$15,000 Reward) 
' FROM MINES TO MARKET For return of, or information lead- 
ing to the recovery of, a necklace 
; Se ee eerie containing 78 Créme Rosé pearls, 
: with Marquise diamond and plati- 
f num clasp, and a platinum ring 
' containing a Bouton pearl weighing 
” NS) { 55.50 grains. The necklace is de- 
scribed as follows: 
, Weighing 
EmeraLps—Single stones up to twenty carats in fine 37 Pearls peener 399.40 grains 
and medium qualities. : oo eee hi 7 
Rusres—Single stones up to six carats in gem, medium > re 15.00 “ (Each) 
and commercial qualities. Bracelet lines of exceptional 1 Pearl ...... 13.50 “ 
values and calibre for all purposes. SS ae 17.00 “ 
) Sappuires—Single stones up to fifteen carats in qual- 23.20 “ 
) ities from gem pieces to those of commercial quality. 1 : sees 17.68 . 
Bracelet layouts of merit and calibre suitable for most 1 a, RRR 16.80 
requirements. Ee eae 16.60 ; 
' ;' : | peewee 16.00 “ 
CuINEsE JapE—A stock replete with Jade in carvings, i « 264 « 
also oval and navette shape stones suitable for rings, “en ' « 
‘ e Coes 10.40 
scarf pins, brooch, link and bracelet sets, and necklaces Se 25.44 § 


These articles were lost or stolen in 
London, England, February 1, 1927 | 


TOPLIS and HARDING, Ine. 


522 Fifth Avenue New York City gf 


in qualities ranging from commercial to gem. 

Star SappHirREs AND Star Rusies~-Single stones’ for 
rings and brooches and sets for links and studs. 
Catseyes—Exceptional gem stones. 

Sem1 Precious Stones—Aquamarines, Tourmalines, 
Opals, Black Opals, Morganites, Topaz, Olivines, 
Amethysts and other gems in this category in a varied 
assortment of sizes and shapes. 
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THE WASHBURN 


SECURITY MAGIC NUT 
Automatic Holder for ear — searf-pina, 
eve. 


for all sizes of scarf- 
pin wire. Guaranteed. 


> 


AMERICAN GEM @% PEARL Co. 
Miners + Cutters +» Importers 
Six West 48TH STREET 

LONDON New York PARIS 












EAR WIRES 


for unpierced ears. 


SAFETY CATCH 
for Brooches, etc. 
Can be applied to any 
. work where pin tongues 
are used. 
Open. 



































EVERYTHING IN THE STONE LINE Sm: ga as 
Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 


W E can help you! Have you found . IRVING WASHBURN, 108 Fulton Street, N.¥e 














it difficult to procure certain kinds ARE YOU 


or shapes of precious or semi- ell 8) V J b® a> ? 


precious stones? fowl 
IF SO—C 
Send your orders to us. We have every- S. KRASILOVSKY & BRO. . 
. . . . . t. Canal 8885 New Yor 
thing in the stone line—big or little, at Maes itte tak Wins bide Pees 











regular or odd shaped, common or rare. 


No matter what your requirements may be, Jewelers 

! you can get service and satisfaction here. CRUCIBLES:-: lameness 

So | Refiners 

95 John Street 

S. NATHAN & CO eter 
& @ 


IMPORTERS AND CUTTERS OF 


DIAMONDS, PEARLS, PRECIOUS, The Buyers’ Directory 
SYNTHETIC AND IMITATION STONES Price, $1.00 


71-73 NASSAU STREET, NEW YORK, N. Y. The Jewelers’ Circular Publishing Co. 
11 John St. cor. Broadway, New York 
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Safe Deposit Box Owner Wins Suit 











Appellate Division Upholds Finding of Supreme Court in Action Brought 
to Recover Value of Article Missing from Box in New 
York Jewelers’ Exchange 














A novel safe deposit system employed by 
more than 50 East Side jewelers, and the 
alleged robbery of one of these vaults under 
odd circumstances, were disclosed in the suit 
of Morris Rehmer against Peter P. Cappel, 
doing business as the New York Jewelers’ 
Exchange, at 72 Bowery, in which the Ap- 
pellate Division of the Supreme Court on 
Friday last affirmed a verdict for $7,531 
obtained by the plaintiff from a jury before 
Supreme Court Justice Churchill. 

The testimony for the plaintiff, and the 
brief by his attorney, Maxwell Slade, 
showed that the store occupied by Cappel 
as the New York Jewelers Exchange, is 
about 150 feet deep and is fitted up with 55 
separate show cases rented to various 
jewelers, and that about 1,200 persons enter 
the place daily. The plaintiff became a 
tenant in the store in 1916, succeeding his 
father, who had carried on business there for 
years. His father had kept his own safe in 
the store, which was protected by Holmes 
Service, but when Rehmer succeeded his 
father and sought to obtain space, Albert 
Tartakow, manager of the store, objected 
to having the safe behind the plaintiff’s show- 
case, saying, “You'll have to get rid of 
that safe, it is a nuisance,” and declaring 
that he would not assume responsibility for 
any loss from it. 

Rehmer then sold the safe to the de- 
fendant’s manager and rented a compartment 
in the defendant’s safe deposit vault in the 
rear of the store, for which he paid one 
dollar a month. The plaintiff contended that 
he was told that the large safe was insured. 
The plaintiff carried on his business in this 
way without unusual incident until August, 
1923. 

The plaintiff’s testimony showed that on 
Aug. 3 at 5.30 Pp. M., according to his custom, 
he put his entire stock of jewelry, his stock 
book and a wallet in two metal boxes and 
locked them in the safe. The following day, 
which was Saturday, he opened the safety 
box when a customer came in, took a 
diamond ring in exchange for a scarf-pin, 
and again locked the box. He then told the 
manager he was leaving for the day and 
would not return until Monday. The 
plaintiff contended that this was notice to 
the defendant that the property would be in 
his care until that time. 

When Rehmer went to his box on Mon- 
day morning at 11 a. M. the outer doors of 
the main vault were already open and several 
persons were already in the place. When 
the plaintiff unlocked his box, he claims, 
he found it empty. 

In seeking to prove that the boxes were 
not sufficiently safeguarded, the plaintiff 
asserted that almost immediately after he 
reported the loss, the manager’s son, using 
a book containing the combinations of the 
several safe deposit boxes in the large safe, 
which was exposed on an open desk, un- 
locked between 35 and 40 of the boxes 
rented by other tenants in the presence of 


the plaintiff and special officers of the de- 
fendant. The plaintiff said that this was 
done in the absence of the other tenants and 
that in doing so the manager’s son explained 
that he wanted to see if the plaintiff did not 
by mistake put his jewelry in some one else’s 
box. 

The testimony showed that no marks 
were found on either the safe or the com- 
‘partment to indicate that any violence had 
been committed. Rehmer, however, based 
his claim against the defendant on the ground 
that he had put his property into the ex- 
clusive possession of the defendant and that 
its disappearance in his absence made the 
defendant liable. The defendant objected to 
the extent of the plaintiff’s claim for his 
stolen property on the ground that he made 
out the list of lost jewelry from memory. 
Rehmer’s attorney pointed out that the dis- 
appearance also of the stock book made this 
necessary, and said. 

“This list made by plaintiff is of much 
greater weight than an ordinary list that is 
made from memory, for it must be remem- 
bered that plaintiff was only a small busi- 
ness man and these pieces of jewelry were 
his entire stock and wealth.” 

The plaintiff also pointed out that the 
defendant originally denied the existence of 
the combination book but finally admitted 
that he knew there was one but was not 
certain as to whether the manager had 
destroyed it. Rehmer offered in evidence 
a notice affixed to the safe a few days after 
the robbery notifying the safe holders that 
all records of combination numbers had been 
destroyed and suggesting that they have their 
combinations changed. The notice also said 
that thereafter all safe holders would be 
responsible for their own locks. The de- 
fendant admitted that he put up the notice 
because Rehmer said he was going to sue 
the defendant. 

The verdict of the jury was returned 
after the trial judge had charged that the 
burden of proof was on the plaintiff through- 
out, and that the defendant was only liable 
if he was guilty of negligence in protecting 
the contents of the safe deposit boxes. 

The defendant through his attorney, 
Clarence M. Lewis, argued that the plain- 
tiff’s box, if robbed at all, was the only one 
touched and that the thieves left no marks 
of violence. It was also asserted that there 
was no direct testimony that the combination 
of the plaintiff's box was recorded in the de- 
fendant’s book, but on the contrary it ap- 
peared that the combination was missing 
from the book produced and plaintiff ad- 
mitted that he had a record of his combina- 
tion in a little book he carried. 

The defendant also pointed out that there 
was no testimony, except that of the plaintiff 
himself, that he put anything in the box or 
that anything was taken. Attorney Lewis 
contended that it was “inconceivable” that in 
a compartment from 12 to 20 inches long 
and from six to seven inches wide the 
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plaintiff could deposit 64 items of jewelry 
including watches, fobs, La Vallieres, cameo 
pins, bracelets, scarf pins, rings and other 
objects, with a wallet filled with notes, 
checks and bills, and a stock book, the box 
having contained, according to the plaintiff’s 
testimony, the entire contents of his case. 

The defendant contended that the plaintiff's 
testimony was so weak that the case should 
not have been given to the jury at all. At- 
torney Lewis referred to the charge of the 
court in which Justice Churchill said: 

“What happened. there and whose fault 
was it and what were the duties and obliga- 
tions of one to the other? Was there negli- 
gence? Was the stuff actually put in? Was 
it of actually that cost? Was it actually of 
the description that has been given with 
elaboration? All those things are for you 
to determine upon the slight clues that have 
been afforded.” 

In giving a verdict for $7,316, the jury 
awarded about $2,000 less than the plaintiff 
asked in his complaint. One of the points 
made by the defendant on the appeal was 
that the verdict should have been set aside 
on the ground that if the defendant were 
found negligent the jury must have neces- 
sarily have found that the plaintiff was 
guilty of contributory negligence. 








DEATH OF M. C. ELLIS 


Member of Well Known Toronto Wholesale 
Jewelry Firm Was 71 Years Old 


Toronto, Can., March 19.—The death of 
Matthew C. Ellis, of the P. W. Ellis Co., 
wholesale jewelers of this city, occurred at 
the Toronto General Hospital on March 16 
at the age of 71 years. 

Mr. Ellis was born in Toronto, where all 
his life was spent. He was one of the best 
known and most highly respected business 
men of the city and took an active part in 
public affairs. He was at one time vice- 
president of the Toronto Board and presi- 
dent of the Commercial Travelers’ Associa- 
tion. He was a member of the National 
Club and the Rosedale Golf Club and the 
Lambton Golf Club. 

Mr. Ellis is survived by his widow, one 
son and a daughter, one son having been 
killed overseas. 











FILE BANKRUPTCY PETITION 


Creditors of Whitmore, Lynn & Alden, 
Washington, D. C., Say Firm Is Insolvent 

WasHINcTon, March 19.—The firm of 
Whitmore, Lynn & Alden Co., jewelers, lo- 
cated at 1225 F St., has been cited by Jus- 
tice Stafford of the District Supreme Court 
to show cause March 31 why the corporation 
should not be declared bankrupt. 

Three New York creditors filed a petition 
in bankruptcy against the company, in which 
it is claimed the corporation owes $90,000, 
and that its assets are about $25,000. It is 
stated that the company is insolvent and has 
committed acts of bankruptcy by permitting 
a judgment to be rendered against it and 
to have made attempts to prefer certain 
creditors. 

The complaining creditors are represented 
by attorneys Albert FE. Steinem and Milton 
D. Korman. 
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This is the second Howard Watch advertisement 
in the 1927 series. These striking advertisements 
appearing in the Saturday Evening Post and the 
American Boy are creating an interest in the 
Howard Watch which is bound to be felt in every 
jewelry store in the country. 


TH FH C) WA _—_—. 


| THE KEYSTONE WATCH CASE CO + ESTABLISHED 1853 + RIVERSIDE NEW JERSEY \ 
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“Starlite’ New Name Given to Blue Zircon 








Dr. Geo. F. Kunz the Noted Gem Expert So Designates This Interesting 
Gem Stone in an Address Before the New York 
: Mineralogical Society 

















At a meeting of the New York Mineral- 
ogical Society held last W ednesday evening, 
at the Museum of Natural History, Dr. 
George F. Kunz, the well-known gem €X- 
pert reported on the blue zircon of Siam, 
in which the jewelry trade has been in- 
terested more or less for some time and 
announced a new name for it, “Starlite.” In 
his report Dr. Kunz stated in part as fol- 
lows: r 

“STARLITE A NEW GEM 

Starlite, for some years blue zircon of 
the new variety, has been sold in nearly every 
part of the world and various localities 
were attributed to be its origin, namely, 
Egypt, Ceylon, Burma and Australia, but 
in reality it has come from the vicinity 
of the old sapphire workings north of 
Bangkok, Siam, where it is mined at a 
depth of from five to 10 feet below the 
surface in an alluvial deposit. 

The material occurs in broken crystals 
more or less pieces which frequently show 
crystal faces. In the rough condition the 
zircon is of a dull brown color. When cut 
so that its optical axis is perpendicular to 
the table of the crystal, it appears a deep 
blue from above. The stones reach consider- 
able proportions, so that cut stones of 40 
to 50 carats have been noted and an im- 
perfect crystal of 525 carats has been found. 
It is well known that zircon is found in a 
wide range of colors but never in natural 
blue. 

None of the zircons found are naturally 
blue, or contain even a suspicion of blue, 
but are various shades of, brown and red- 
dish brown. They are placed in a crucible 
and burned in a fire from six to eight hours 
exposed to a solution of cobalt nitrate and 
potassium ferrocyanide. The chemicals do 
not touch the stones which are being 
changed in color, but the fumes do the 
coloring. After cutting it is necessary to 
expose them again to the fire from five to 
26 minutes. 

The brown and reddish brown is the true 
hyacinth When the brown or reddish 
brown stone is heated it becomes white, but 
when the blue is intensely heated it becomes 
brown again. 

As this is the most remarkable gem in 
color and beauty and as it differs from all 
other gems in every way, I propose the name 
of “Starlite” as it gives the appearance of 
a star twinkling at night more than any 
other stone. 

This is the most brilliant blue and green 
precious stone. The flash is more near that 
of the diamond of the same color and re- 
sembles the occasional sparks from copper 
contacts, especially when a trolley pole hits 


a wire. It also has the brilliancy and color 
ot some stars. 
The names Star, Asteria, Astroite and 


Astrophylite have been used so often that 
the name Star for color and lite from lithos, 
meaning stone, would seem a most appro- 
priate name. 


\\ hen exposed to the Cooper Hewitt mer- 
cury lamp they all appear almost colorless 
except for a faint lavender blue tint. Only 
one out of 30 stones appeared dark lavender 
in color. 

Zircon has a higher refractive index than 
any other gem except the diamond which is 


2.417. Zircon 1.95 and 1.92, which accounts 
for the almost adamantine brilliancy of 
starlite. 








JEWELRY WORTH $50,000 GONE 





Grip Deposited with Chicago Hotel by 
New York Jewelry Salesman 
Mysteriously Disappears 
Cuicaco, March 18.—Detectives, the police 
and representatives of insurance companies 
are striving to learn what became of a 
satchelful of diamond jewelry, valued at 
$50,000, which was reported stolen from the 
vaults of the Congress Hotel between Sun- 

day evening and Monday morning. 

Arthur S. Bower, a traveling representative 
of Adolph Luthy & Co.,a New York concern, 
made the report on Monday. He asserted 
that when he presented a check for the 
leather grip containing the jewelry he was 
told there was nothing in the hotel vaults 
to correspond with it. 

According to Bower’s story he registered 
at the hotel Saturday. He checked the grip 
containing the jewelry at the check room 
and received a brass check for it. On Sun- 
day afternoon, Bower added, he went to: the 
employe in charge of the vaults, presented 
the check for the grip with the jewelry and 
received it. He then took the grip to his 
room, and after polishing the jewelry re- 
checked, receiving his brass token back. 

Monday morning, however, Bower said, he 
presented the check and demanded the grip. 
Then he was told it was missing. 

“Nobody could give any explanation,” was 
his version. “The grip was gone, and it 
was said there was a mistake.” 

Mr. Bower then went to Appleton & Cox, 
insurance agents, and they called in the Pink- 
erton agency. The South Clark St. police 
were notified and have been conducting a 
secret search since. The investigators de- 
clared last night that they had narrowed 
their suspicions down to one man, who is 
constantly under surveillance. Several em- 
ploves of the Congress have been questioned. 

At the office of Adolph Luthy & Co., 17 
W. 45th St.. New York, Mr. Luthy stated 
that he had no details of the robbery and he 
was awaiting the return of Mr. Bower be- 
fore he could check up. Whether the amount 
was $50,000 or not, he was unable to say, 
though he concluded that this might be right. 

Mr. Luthy stated that while he was in- 
sured for the jewelry, this only covered the 
value of the articles themselves and could 
in no way cover the loss of business. From 
what he knew, this would practically put 
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him behind nearly a year as it would take 
about that time to make up the stock again. 
If, as he stated, the whole loss was due to 
the carelessness at the hotel, he felt he 
should be reimbursed by that concern and 
said that it was now his expectation to sue 
the hotel for this loss. 








GET GEMS WORTH $80,000 


New York Diamond Merchant Held Up and 
Robbed by Gunmen Who Escape 
in an Automobile 
Detroit, Mich., March 19—A. Edward 
l‘isher, proprietor of a New York diamond 
house, was robbed of gems valued at ap- 


proximately $80,000 here late yesterday 
afternoon. The hold-up took place as 
Fisher was proceeding to the Michigan 


Central Railroad station shortly before 6 
o'clock. The stones were all graded, unset 
diamonds, the importer told the police. 

Mr. Fisher, who was stopping at a down- 
town hotel, called a taxicab at 5.30 and 
started for the station, where he was to 
have boarded a train for Cleveland. As the 
taxi turned south from Michigan Ave. into 
16th St., a coupe which had been parked 
at the curb, was driven into the street and 
stopped directly in the path of the Fisher 
car. Two men, revolvers in hand, jumped 
from the car. One of them forced the 
driver from the wheel. The other got into 
the rear of the cab and covered Fisher. The 
bandit who had taken possession of the 
taxi drove it through an alley off Michigan 
Ave. to 17th St. At Forrest Ave. the car 
Was swung into an alley and was brought 
to a halt. Here the bandit searched Fisher, 
who had concealed three small leather cases, 
which held $125,000 in uncut stones, under 
his coat. The robber took two of the cases. 
and both he and the man who had been at 
the wheel, jumped out of the taxi, warning 
Fisher and his driver to stay in the car. 

Mr. Fisher said he has been coming to 
Detroit for the last 25 years, and in his 
quarter of century in carrying valuables, 
this is his first experience as a_ hold-up 
victim. 

The taxicab driver said when one of the 
bandits jumped in beside him, he demanded 
to know what was wanted. 

“Shut up; you are pinched for speeding,” 
was the reply the bandit gave him. Further 
remonstrance from the driver caused the 
bandit to threaten him with a revolver. 





A. Edward Fisher, diamond importer, 10 
\W. 47th St., returned to New York last 
Monday badly shaken from his experiences 
of being held up and robbed in Detroit, 
Mich., last week of gems worth about 
$20,000. Mr. Fisher had been out on the 
road for a short time and had just left his 
hotel in Detroit to catch a train for New 
York when he was held up. The losses 
fully covered by insurance. 








More than 200 enjoyed the music and 
dancing at the Walter L. Rice Memorial 
Hall, Plainville, Mass., last Thursday eve- 
ning at the fourth entertainment in the con- 
test series of the Whiting & Davis Co. Next 
Thursday evening the fifth entertainment 
will be held. 

















St ash cs i CA 


Steen 


et ln bit a AR CaN te Mas EN i i i BS 









THE JEWELERS’ 


NEW ENGLAND MANVEACTURING 


CIRCULAR 





March 23, 1927 




















Provipence, R. I., March 19.—“It is the 
most dangerous thing that any group can do, 
to demand that the government fix the price 
of anything upon which the people have to 
spend, and especially anything that goes into 
foreign markets in competition with foreign 
goods,” United States Senator Simeon D. 
Fess of Ohio told more than 400 representa- 
tives of the jewelry industry at the Provi- 
dence-Biltmore Hotel this evening. 

It was the occasion of the annual banquet 
of the New England Manufacturing Jewel- 
ers and Silversmiths’ Association and every 
seat in the Colonial ballroom was occupied. 
The program was a diversified one, includ- 
ing a reception to President Archibald Sil- 
verman (Silverman Bros.), the speakers and 
distinguished guests, a banquet, addresses 
and musical entertainment. 

The dinners of this association are not 
only notable but unique among the industrial 
and commercial dinners in New England, in 
that the speakers never talk of the trade, but 
always of some subjects of national or inter- 
national interest, and are always men of 
prominence in their callings, whether profes- 
sional or industrial. Even a President of 
the United States, ambassadors from foreign 
countries and Cabinet officers have been 
guests and speakers at the association’s an- 
nual banquets. 

While the association has thus been noted 
for the excellence of its long list of annual 
banquets in the past, few, if any, have sur- 
passed in merit that of this evening. Much 
credit is due the committee that arranged 
and carried the affair to a successful fruition. 
With William G. Lind, T. W. Lind Co., as 
chairman, the committee consisted of Wil- 
liam H. Blake, James E. Blake Co.; Stephen 
H. Garner, Leach & Garner Co.; Alfred B. 
Lemon, E. L. Logee & Co.; Donald LeStage, 
LeStage Mfg. Co.; Paul B. Paris, Cohn & 
Rosenberger, and George F. Sawyer, Im- 
proved Seamless Wire Co. 

This evening’s speakers were Senator 
Simeon D. Fess of Ohio and James Edward 
Cattell, Sc.D., of Philadelphia, whose sub- 
ject was “Getting the Most Out of Life.” 
Senator Fess was professor of American 
History from 1889 to 1896, head of the Col- 
lege of Law from 1896 to 1900, and vice- 
president of the Ohio Northern University 
from 1900 to 1902; then a graduate student 
and lecturer of the University of Chicago 
from 1902 to 1907, when he became president 
of Antioch College at Yellow Springs, O., 
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and filled the chair until 1917. In 1912 he 
was vice-president of the Ohio Constitutional 
convention, chairman of the educational com- 
mittee and author of the amendment which 
created the department of State superin- 
tendent of public instruction. He repre- 
sented the sixth Ohio district in Congress in 
1913 to 1915, and the seventh Ohio district 
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from 1915 to 1923, then was elected Senator 
for the term ending 1928 

A long table, extending the entire length 
of the ballroom, was occupied by the officers, 
speakers and distinguished guests, while 26 
round tables, seating 12 persons, and 11 of 
eight seats each, accommodated the gather- 
ing. The only decorations was the large 
American flag, hung flat against the side wall, 
behind the president’s seat, and huge mounds 
of bright Spring flowers on the head tables 
and the four special guests’ tables directly in 
front. 

At the president’s table were the follow- 
ing: President Archibald Silverman, Silver- 
man Bros.; United States Senators Simeon 
D. Fess of Ohio and Jesse H. Metcalf of 
Rhode Island; Congressmen Clark Burdick 
and Louis Monast of Rhode Island, and Jo- 
seph W. Martin, Jr., of Massachusetts; 





Lieutenant-Governor Norman S. Case and 
State Senator of Rhode Island; Mayors 
James E. Dunne, of Providence, and Fred 
E. Briggs of Attleboro; Edward James Cat- 
tell, Se.D., of Philadelphia; Conrad J. 
3rotherly, president of the American Na- 
tional Retail Jewelers’ Association; Richard 
J. Peterson, of Buffalo, N. Y., president of 
the National Wholesale Jewelers’ Associa- 
tion; P. J. Coffey, of Newark, N. J., presi- 
dent of the National Jewelers Board of 
Trade and of the National Jewelers Public- 
ity Association; Rabbi Israel Goldman, of 
Temple Emanu-El; Woodward Booth and 
William G,. Lind, 

At the special guests’ tables, in front of 
the speakers’, were seated Past Presidents 
John M. Buffinton, Theodore W. Foster, 
Harry M. Mays, Henry Wolcott, Theodore 
B. Pierce, Henry G. Thresher and Edgar 
M. Docherty; New England Vice-President 
George C. Rueckert, and Edward M. 
Wheeler, manager of the Providence office 
of the National Jewelers Board of Trade; 
Horace M. Peck, secretary of the Manu- 
facturing Jewelers Board of Trade; Samuel 
B. Levy, president of the Manufacturing 
Jewelers’ Golf Association, and John Drake, 
of Newark, of the National Jewelers Pub- 
licity Association. 

After every one had found his table, a 
flashlight photograph was taken of the gath- 
ering, the invocation was given by Rabbi 
Goldman, and, with the sound of the bell un- 
der a stroke from President Silverman's 
gavel, the feast was on, and for the next 
hour and a half the several courses were 
served, between which everybody visited or 
joined with the musicians in singing popular 
songs. The menu was as follows: 

MENU 
Seafood Cocktail, Biltmore 
Almonds Olives 
Consomme Sevigne 
Sweetbread Patty, Tosca 
Sherbet Alliance 
Roast Squab Chicken, Fleurette 
String Beans Fines Herbes 
Potatoes Dauphine 
Souffle Glace Beatrice 
Mignardises 
Demi-Tasse 
Mineral Water, Ginger Ale 
Cigars, Old Gold Cigarettes 


During the dinner there were musical se 
lections, solos, duets, trios, quartets and sex- 
tets, both vocal and instrumental, the diners 
entering with a will and full strength of 
vocal organs in the group numbers. After 
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cigars had been lighted and the members 
comfortably settled in their chairs, Presi- 
dent Silverman sounded his bell and gave a 
brict address of welcome that was punctu- 
ated by witticisms and pointed jibes at the 
industry that were thoroughly enjoyable. 
He said, in part: 


ADDRESS OF PRESIDENT SILVERMAN 

As president of the New England Manufacturing 
Jewelers’ and Silversmith’s Association I. esteem 
it a great pleasure and a greater privilege to wel- 
come you to this annual dinner. When the nom- 
inating committee called upon me and suggested 
that I accept the presidency I hesitated for some 
time, feeling that I might not prove equal to the 
task; that I was not qualified for so exalted’ a 
position. But I was finally persuaded to accept 
and to tonight I rejoice that I did so. And at 
this time I want to impress upcn each of you 
what has been doubled impressed upon me, that 
this is a wonderful association and it is the duty 
of everyone for the benefit of the individuals, 
of the association and of the industry. And I 
ask you, one and all, to stand behind your officers 
and the association so that the administration shall 
be a success. 

Another thing that I desire to impress upon 
you is this. Many persens look upon the jewelry 
industry as an ordinary one. There never was a 
greater mistake made. The jewelry industry repre- 
sents something more than just a means for ob- 
taining a livelihood. It is an industry that brings 
pleasure into human life at every phase and at 
every age of it. From the cradle to the grave 
the jewelry industry stands ready with its offer- 
ing and not only is the industry the producer of 
ornamental articles, it is also the procurer of useful 
ones. 

The jewelry industry stands forth almost alone 
among the industries of the world in another re- 
spect. In the jewelry industry in the Attleboros and 
Providence (you notice I say Attleboro first; well, 
that’s not because I think it stands first but I 
merely speak alphabetically) there are many men 
at the head of their firms who have risen from 
the bench or the press. As I look around I can 
see a number of such. I can also see several 
for whom I kicked the press, at the same time 
kicking at the wages I got. I believe this coming 
up from the ranks has been the strength of our 
industry. What we need is more of the boys and 
young men to be learners of the trade. 


Mr. Silverman paid a flattering tribute to 
Senator Metcalf, saying that he had never 
called upon the Senator but what he had been 
met with a cheerful smile and a hearty hand- 
shake, and he desired to thank the Senator 
for his kindly offices in assisting the com- 
mittee in securing the speakers of the eve- 
ning. “There is one other thought that I 
wish to give you concerning our association,” 
said President Silverman. “I am sorry to 
say that some men have joined because they 
thought it helped them to get something. Such 
men have been disappointed and to such 
men the association means nothing. But the 
old saying is a true one, ‘You get out of an 
association what you put into it.’ As is also 
that other saying, ‘If you want a thing, go 
out and get it yourself.’ 

“But I am not here to take your time by 
senseless chattering. I am here with a task 
—a happy one to be sure—that of introduc- 
ing to those who don’t know him, and pre- 
sent to those who do, the toastmaster of the 
evening. A man who has, and always has 
had, the best interest of his city, his State, 
his nation, industry and his fellowman at 
heart—Wallace 'D. Kenyon.” 

Mr. Kenyon was warmly greeted as he 
rose to accept the gavel, and at the conclu- 
sion of the prolonged applause said: 





ADDRESS OF TOASTMASTER KENYON 


Mr. president, honored guests and fellow mem- 
bers of the New England Manufacturing Jewel- 
ers’ and Silversmiths’ Association: 

As manufacturers we always have our problems 
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to solve and policies to develop; we have our pe- 
rics of prosperity and our times of anxiety; but 
when we assemble for the association’s annual din- 
ner, we come tozether not to display cur wares, to 
extend our ma:kets or to solve our business prob- 


lems. Our object is gcod fellowship, our aim that 
that comradeship which helps make life more 
worth the living and give to business relations 


something beyond the satisfaction of production 
or the zest of trade. 

I therefore second the welcome extended by our 
president and trust that for one and all, the eve- 
ning will result in both new and renewed friend- 
ship and in good cheer that will long linger in 
memory. 

In my conception of a toastmaster’s function, the 
element of brevity bulges large. To listen to the 
toastmaster you have not assembled here tonight 
but for the addresses of those who are to speak 
to you, you are waiting with justified expectation. 

Our first speaker is a gentleman both versatile 
and learned. His contacts have been many, his 
experiences varied. As university professor and 
ccllege president, he is no stranger to either the 
realm of culture or the responsibility of manage- 





MANAGER 


WOODWARD BOOTH, 


e 

ment. As candidate for high office, he has faced 
and become acquainted with the hurly-burly of 
political campaigning. As a member of the na- 
tional hcuse of Representatives and of the United 
States Senate, his experience as a legislator has 
been broad and deep. As a man of many con- 
tacts, he is acquainted with human society and 
America’s problems, and particularly qualified to 
discuss the subject “‘The present outlook.’ Gentle- 
men, I take pleasure in introducing a man who 
is one and all, scholar, author, executive, states- 
man and crator, United States Senator from Ohio, 
Simeon D. Fess. 


ADDRESS OF SENATOR FESS 

Senator Fess treated his topic, “The Pres- 
ent Outlook,” from every angle and dis- 
cussed every phase—foreign and domestic— 
dealing with the financial, commercial, agri- 
cultural, social and economic situations, re- 
viewing the immediate past, contrasting 
methods, conditions and results and outlining 
the encouraging and significant indications 
that business generally will continue at the 
present peak for an indefinite period. While 
in no sense a political address, nor a propa- 
gandist peroration, Senator Fess declared 
with no uncertain emphasis that “this nation 
should congratulate itself for having as its 
presiding officer a man who thinks straight, 
who has the courage of his convictions and 
who never fears to do what he thinks is 
right, even though it may be unpopular to 
do it. A man with the determination to do 
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what he thnks is right and let the chips fly 
where they will, that’s the kind of a man 
Calvin Coolidge is.” 

The Senator was frequently interrupted by 
=e applause of his auditors, especially when 
he made personal reference to the great sery- 
ice being done by Senator Jesse H. Metcalf 
from Rhode Island as a member of the Com. 
mittee on Foreign Relations. Speaking con- 
cerning the policies of the United States 
with reference to foreign countries, he said: 
“We are all right in our foreign relations. 
and were it not for the fact that the chair- 
man of the Committee on Foreign Relations 
was a natural insurgent and found it impossi- 
ble to go along with the administration, no- 
body would ever have heard of Nicaragua. 
We have too much war, although it is large- 
ly in the Senate. The policy of the United 
States has been clearly enunciated from its 
foundation and the determination to protect 
the lives of its citizens and their property 
wherever they may be, provided they have a 
right to be there. 

“We want no territory,” he asserted, “and 
are not interested in interfering with their 
forms of government. But Americans and 
American capital go into these countries to 
develop their resources upon invitation from 
those countries, and as long as we allow our 
citizens to accept these invitations from other 
countries to come and build their railroads, 
develop their industries, their agriculture and 
their commerce and establish their public 
utilities, what is to be the policy of the 
United States? There can be but one an- 
swer. Protect them! And as a Senator, 
I'll scotch the head of anyone who votes to 
leave them unprotected. 

“All administrations have the right to send 
ships to take out citizens aboard when they 
are in danger,” he declared. “We have the 
right to land marines in Nicaragua to pro- 
tect our interests. We purchased a lease of 
a zone in Nicaragua for the purpose of cut- 
ting a second canal, in 1916, during the Wi!- 
son Administration, for it was then seen that 
one canal wculd not be sufficient and we may 
soon begin its construction. America holds a 
splendid position in doing her duty to citizens 
at home, and it is time to do our duty to her 
citizens abroad.” 

Of the present prospects, he said that now, 
eight years after the close of the World 
War, which uprooted most of the funda- 
mentals, it seems difficult to solve the prob- 
lem of peace, but that our present situation, 
in contrast with the condition of the other 
countries of the world, is a cause for con- 
gratulation. By the modern method of the 
leaders of industry they can avoid the pe- 
riod of overproduction and depression that 
formerly came in periodical and regular cy- 
cles. and that there is now no symptom on 
the horizon to indicate that the present high 
level of business will not continue for a long, 
even an indefinite time. 

Among the barometers of trade, he men- 
tioned transportation, which at this time ol 
the year, he said, had never been so heavy. 
More cars are loaded, he said, longer trains 
are hauled, and speedier trains are moved 
with a greater degree of safety. Of banking, 
he said that the buying power of America 1s 
the most phenomenal thing imaginable and 
cited the oversubscription of several issues 
of Treasury stock as an example of the buy- 
ing power of the investing public and that by 
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refunding several public debts at a lower 
rate of interest, instead of facing a deficit, 
there would be a surplus, and that under the 
direction of Secretary Mellon, the accom- 
plishment was one that had not been equaled 
since the days of Alexander Hamilton. 
The war debt, he asserted, had been re- 
duced to $19,000,000,000, and that with the 
exception of the French debt to us, all 
foreign debts had been adjusted so that 
foreign governments were making payments 
to the United States, which means that there 
can be a further reduction of taxes. 

Among governmental expenses which can- 
not be reduced, he mentioned the care of the 
disabled veterans, saying that it had cost 
$500,000,000 last year and would probably 
call for still greater expenditures before the 
peak is reached. “But,” he asserted, “what- 
ever it costs, nobody wants their Senators 
and Representatives to vote for less than is 
needed.” 

Agriculture, he stated, is not as promising 
as other industries. The farmer is not com- 
plaining so much that he is not getting 
enough for his product as that he is not get- 
ting his share of the price paid for it by the 
consumer. The “spread” is too great. “He 
sees the difficulty, but not the remedy. He 
wants either to get more for what he sells 
or pay less for what he buys. 

“The farmer believes,’ he said, ‘‘under 
advice which I believe is unwise, that all he 
has to do is to get the government to fix the 
price. It is the most dangerous thing any 
group can do, to demand that the govern- 
ment fix the price of anything that goes into 
foreign markets in competition with foreign 
goods. 

“In this country there are six eaters to 
every one producer. He wants to get high 
prices and they want to buy at low prices, 
and if it is ever made an issue in an elective 
campaign the consumers will ‘fix’ the pro- 
ducer. The greatest danger today is in 
everybody running to Washington to get the 
remedy for whatever ails them. You cannot 
reverse economic law by legislation. It can’t 
be done by telling him to produce all he 
wants to and the government will buy the 
surplus. You cannot cure an economic ill 
by a legislative remedy. You can pass a law 
to make water run uphill, but that doesn’t 
make the water rup uphill.” 

The second speaker was Edward James 
Cattell, field director of the Philadelphia 
Chamber of Commerce, editor of the For- 
eign Commercial Guide, corresponding sec- 
retary of the Atlantic Deeper Waterway 
Association, statistician for the City of 
Philadelphia, an author, traveler and student 
of the people, life, trade and conditions in 
many lands; whose subject was “Getting the 
Most out of Life.” A venerable Elbert 
Hubbard-like philosopher, preaching the 
philosophy of optimism and love of life, his 
address was interspersed with excellent 
stories and witticisms. He is 70 years old, 
has traveled extensively throughout the 
United States and Europe, and has delivered 
over 25,00 lectures, reaching nearly 
30,000,000. 

A complete list of those present were as 
follows : 


A 
Harold C. Anderson, Henry R. Arnold, Boston; 
Eugene T. Abbott, Alfred Armstrong, Earl H. 
Ashley, J. Stafford Allen, John F. Allen, George 
Atwood, John Adriam, Louis A. Anderson, James 
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H. Arthur, Edward Anthony, Carl M. Abbott, Eli- 
jah Astle, George A. Armstrong. 


B 

M. C. Barrett, John F. Byron, Conrad J. Brother- 
ly, Newark, N. J.; Woodward Booth, Congress- 
man Clark Burdick, Mayor Fred E. Briggs of 
Attleboro, Frederick A. Ballou Jr., Edward Bas- 
sett, T. Dawson Brown, Arthur J. Bond, Harry 
Blacher, Benjamin Blacher, Harry Brier, Charles 
Brier, Benjamin Brier, Shirley Blackinton, John M. 
Buffinton, Amos S. Blackinton, Frederick W. Bird 
of Boston, A. L. Brown, Leroy E. Briggs, Frank H. 
Brown, Samuel Brown, William H. Blake, Stuart 
D, Brown, E. J. R. Beatey, George Butler, R. 
Bangs, Charles P. Backus, Lawrence E. Baer, C. 
H. Butts (Pawtucket), August L. Blumenthal, 
Frederick Bullock, C. D. Barrett (Waterbury, 
Conn.), George F. Berkander, John A. Bennett, 
John A. Burgess, John A. Burgess Jr., Clifford A. 
Blackinton, Frank R. Budlong, Walter L. Black- 
inton, M. J. Brehen, William J. Butler, Samuel 
Blacher. 


Cc 

Lieut. Governor Norman S. Case, Dr. Edward 
J. Cattell (Philadelphia), Albert H. Ccngdon Jr., 
Walter C. Crooks, F. A. Croselmire (New York), 
W. E. Crane (New York), Chester H. Caswell. 
Alfred D. Crosby, P. J. Coffey (Newark), Howard 
K. Clery (JEweELerRs’ CrrcuLar), Leon M. Cline, 
Arthur L. Cobb, Arthur Clark, Major John J. 
Collins, Frederick D. Carr, George A. Carey, Frank 
J. Collins, Douglas C. Cummings, Kenneth M. Cum- 
mings, James F. Case, Edgar E. Craddock, Wil- 
liam Carter, Frederick Carter, Albert D. Chris- 
topher, James F, Clark (New York), H. M. Cros- 
by, Frederick H. Clarke, Samuel Clayton, F. H. 
Curren. 

D 

Edgar M. Docherty, Mayor James E. Dunne 
(Providence), Roy E. Draper, John Drake (New- 
ark), Richard F. Drew, Charles P. Davies (New 
York), Russell A. Dow, George Darrell, Theo- 
dore A. Droz, Philip Davidson (Waterbury, Cenn.), 
Forrest E. Dean, James A. Doran, Joseph G. Doran, 
Edward Darling, Charles W. Douglas, Arthur W. 
Davis (The Keystone). 


E 
Fred A. Endler, Jacob Ernstof. 


F 
Nelson C. Fontneau, Theodore W. Foster, T. 
Clyde Foster, William C. Foster, F. P. Feeney, 
Harry B. Frost (The Manufacturing Jeweler), 
Senator Simeon D. Fess, John J. Foley, Henry 
C. Franklin, John Fielding, Jacob I. Fogee, Harry 
Frank, Ernest L. Fuller, Victor H. Frazier, Frank 
E. Farnham, Mackee Forman, Maurice L. Fox, 
Edward C. Fox, C. J. Fox, Harry W. Fisher, 
R. R. Fray, Sigmund W. Fischer, Sigmund W. 
Fischer Jr., W. Louis Frost (The Manufacturing 

Jeweler), Frederick Farrell. 


G 

Ralph Gregory, Howard R. Gardner, Stephen 
H. Garner, Dr. W. C. Gordon, Jules P. Goldstein, 
James C. Garvin, Rabbi Israel M. Goldman, ex- 
Mayor Joseph H. Gainer of Providence, Wheaton 
E. Gray, Dr. Herman Groh, William H. Gref, 
George E. Gale, Dave Gerhardt, Walter A. Grif- 
fith, Ralph L. Griffith, John R. Gray, Byron S. 
Gardner, Royal J. Gregg, E. W. Goss (Waterbury, 
Conn.), David Glatt, Allan A. Gordon, Joseph 
Gifford (Taunton, Mass.), Frank A. Green. 


H 

George Hilsinger (New York), G. V. Hawkinson, 
George E. Herrick, William W. Hanna, Jerry 
Hardy, F. Lester Holbrook, Chester A. Howard, 
Robert Hamilton, Raymond M. Horton, Grenville 
R. Hocd, Harry E. Hull, Joseph P. Harrington, 
James H. Hartley, David A. Hart, Gustave Ham- 
mond, N. H. Haronian, Lee R. Higgins, John J. 
Hodge, B. P. Hyde (Waterbury, Conn.), George 
E. Hoey, Herbert G. Higgins, William J. Hatten, 
John E. Harmstone, H. J. Humphrey (New York), 
Louis S. Hodges, Art Hadley, Harold Holt. 


J 
George W. Jenckes, Charles W. Jones, C. L. 
Johnson. 
K 
Wallace D. Kenyon, Fritz L. Kraus, John E. 
Kay, Victor H. King, Wilbur C. Kiff, A. Kester- 
man, Charles H. Kesterman, Harold Klindt, W. L. 
Kiernan, Arthur L. Kruger. 
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L 

William G. Lind, Ernest W. Lakey, H. Lester 
Lee, Edwyn F. Leach, Alfred B. Lemon Joseph 
H. Lancor, Benjamin A. Lambert, William H. 
Lowe (Chicago), Donald LeStage, Donald LeStage 
Jr., William A, Leigh, W. S. Lemon, Leonard I. 
Lamb, H. F. Lehman (Waterbury, Conn.), Paul 
C. Lindau, Samuel B. Levy, L. M. Lincoln, A. J. 
Lederer. 


M 

J. Burleigh Moulton, A. H. Mathewson, Con- 
gressman Louis Monast, Senator Jesse H. Metcalf, 
Congressman, Joseph W. Martin Jr., Eugene More- 
house, William H. Mason, JeEwerers’ CircuLar, 
James H. McCutcheon, T. B. Mellody, Edgar W. 
Martin, Harry H. Miller, J. H. Milligan, Harry 
M. Mays, Edmund C. Mays, W. Clarke Mays, 
Charles H. Mason, Frank S. Mills, Ellis W. Mac- 
Allister, Andrew Morris, George C. McCormick, 
Felix B. Miller, James F. Murphy, C. E. McGowan, 
William L. Marchant, Thomas F. Manning, Henry 
L. Manchester, Owen T. McNulty, S. M. Mann 
(Waterbury, Conn.), Ernest C. Mulvey, Charles 
A. Mealey, Joseph E. McCrudden, Clarence S. 
Morrell, George U. Meyer, V. T. Murphy. 


N 
A. L. Newman Jr., H. E. Needham (Waterbury, 


Conn.). 


Oo 
Erling C. Ostby, George Ohl (Meriden, Conn.), 
H. B. O’Brien (Meriden, Conn.), Robert W. Otis, 
A. E. Olsen. 


r 

Richard J. Peterson (Buffalo, N.Y.), Raymond 
Kk. Parmenter, Horace M. Peck, Louis H. Put- 
nam, Paul B. Paris, William H. Flatt, Joel J. 
Pincus, Lester Peterson, D. E. Parlelow, H. G. 
Pretat (Waterbury, Conn.), James A. Palmer 
(Tauntcn, Mass.), Theodore B. Pierce, Henry Pay- 
ton, C. H. Pease, Samuel Potter. 


R 

Maurice Robinson, Harold A. Reney, Morgan W. 
Rogers, E. Irving Rogers Jr., L. J .Roehr, Clar- 
ence J. Roehr, George C, Rueckert, Alfred S. Rees, 
E. A. Rogers, Frederick S. Richmond, Benjamin 
H. Rossman, Joseph J. Rioux, Raymond J. Rioux, 
Frank J. Ryder, Alton H. Riley, Charles A. Rus- 
sell, Louis Reiter, C. Ray Randall, Horace E. 
Remington, W. H. Rolena, Ira L. Robinson, E. H. 
Rogers, Sturgis C. Rice, Frank A. Rydstrom (New 
York) W. A. Rayment (Taunton, Mass.), William 
P. Robinson, Frank C. Rounseville. 


Ss 

Archibald Silverman, Rogers T. Stafford, H. A. 
Simmons, Ervin V. Sweet, Charles O. Sweet, Louis 
Schonhardt, John C. L. Shabeck, H. C. Stark- 
weather, Samuel Steiner, George E. Sistrand, F. 
P. Scofield (Newark), J. C. Seymour, Milton O. 
Sherman, Charles Silverman, Mac Silverman (New 
York), Louis Silverman (New York), Irwin N. 
Silverman, John Silverman, Elmer S. Smith, Wil- 
liam A. Shawcross, Herbert K. Sturdy Jr., Joseph 
H. Studley, Henry M. Shaw, Edward N. Slade, 
Samuel M. Stone, William H. Sargeant, David C. 
Sutherland, Richard G. Snow, G. Leon Silverman, 
William Silverman, Sydney Silverman, Frederick 
Schwinn, W. L. Simms, Leonard Sandford, George 
Samdpenil, Vincent Sorrentino, Frank P. Somes 
(New York), Horace W. Steere, William E. 
Sweeney, Edson W. Sawyer, Harold B. Sawyer, 
George L. Shepardson, Charles H. Schott, Ben- 
jamin A, Salter. 


7 
Henry G. Thresher, Dean Thresher, Herbert F. 
Tourtellct, David A. Taylor, George H. Thomas, 
William E. Tefft (The Manufacturing Jeweler), 
Charles Thomae, Frederick P. Tapner, John E. 
Tweedy, C. E. Thornley, Russell A. Talbot. 


W 

Henry Wolcott, Frederick C. Wilmarth, Charles 
M. Williamson, Thomas H. Wightman, Richard B. 
Watrous, Edward M. Wheeler, Elton S. Wayland, 
H. Benjamin Whitaker, Joseph Whitaker, Harry 
Wegoda (London, Eng.), Edward Weed, William 
I. Ward (New York), P. G. Wagner, E. Max 
Weiss, Manuel F. Williams, William G. Wemmell, 
W. A. H. Wells, Lawrence J. Walsh, Harry Wach- 
enheimer, William Whytock, Henry T. Wayne 
(Waterbury, Conn.), Paul Wenger (New York), 
A. R. Taylor (Taunton, Mass.), Howard L. White 
(Taunton, Mass.), Perry H. White (Taunton, 
Mass.), E. L. Whyatt (Taunton, Mass.), John S. 
Williams (Taunton, Mass.), Henry B. Wright, 














70 


Carroll E. Wilson, Lawrence W. Wilkins, James 
B. Waterfield. 
z 


Victor J. Zelch, M. W. Zack (Detroit, Mich.). 


Banquet Tabloids 


It was an occasion to be remembered with pleas- 


ure, 
. + * 


Great praise is due the committee. Give them 


three times three. 
* * 


Jules FP. Goldstein assisted Tom Mulgrew in di- 
recting the entertainment. 
* * * 
Some of the mystic numerals were: 
1034. But what’s the use? 
* * * 
Charlie Mealey walked many a mile along the 


hall and between the tables. 
* a a 


1111, 1524, 


Several of the members were accompanied by 
their bankers. We wonder why? 
* * a 
The crowd all joined in the chorus when Bill 
Ormsbee of Taunton sang “Smiles.” 
* . * 

Horace M. Peck and Edward M. Wheeler rep- 
resented the two Boards of Trade of the industry. 
+ * * 

Nels Fontneau of F. H. Noble Co., kept things 
alive at Table 6 where the scribes rendezvoused. 
* * * 

George Hilsinger came over from New York and 
was the life of the party at the Hutchison & Huestis 
table. 


* * * 
Ralph B. Watrous was diginity personified as 
the representative of the Providence Chamber of 


Commerce. 
* * * 


Ex-Mayor Joseph H. Gainer, familiarly known as 
“Our Joe” was the personal guest of President 


Silverman. 
* * . 


Waterbury beat Taunton out by one. There were 
eight up from ‘‘Herring town” and nine from 


“Brass-ville.” 
* * * 


Ed. Decherty and Frank Budlong, of W. C. 
Greene Co., make a great team for sociability and 
respectability. 

* * * 

Frank Green thought it was still St. Patrick’s 
Day as he sat right next to Docherty of William 
C. Greene Co. 


* * * 
It looked like old times to see Larry Walsh, 
Herb Sturdy and Charlie Douglas gathering in the 
long, long hall. 


4 o e 
Father and son combinations were numerous. 
Harry Mays and Theodore Foster were accom- 


panied by two sons. 
* * 


When some one asked Sam Levy when the gold 
association was going to start, he said ‘‘when the 
gang gets the fever.” 

* * o 

Vic King says you can’t lose the O & B crowd. 
Just look at them right in the front seats when 
the flashlight went off. 

* 


* * 


and stayed 
were with 


The Attleboro bunch came early 
late. They told Wallace Kenyon they 
him till the end, and they were. 

* * * 


Ben Rossman was round showing the new ‘“Lon- 
don Link’? which he says is a “the man’s chain’ 
Call on the A & Z for particulars. 

* * . 


It was Clarence Roehr’s 51st birthday and he 
tried to keep it a secret. But the gang was all on. 
His daddy smiled at sonny’s antics. 

. * * «* 

Sam Levy, Clarence Roehr, L. J. Roehr and 
Thecdore W. foster made a fine group as they 
stood talking near the ballroom door. 

* * * 

Harry Wegoda came all the way from Lonnon, 
Eng.. “don’t cher know.” to see how it is done. 
“Really,” he says, “it’s some time!” 

. * * 


Theodore Foster told Henry Thresher confiden- 
tially that it reminded him of the old days at the 
Trocadero. Yea, Bo, them was some days! 


Harry Wachenheimer, just back from a long 
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trip in Europe, had a fund of new stories that 
kept the interest at Table 38 at a high pitch. 

“It is to laugh’? was the way Charles Douglas 
of C. A. Marsh Co. greeted the newspaper boys 
at Table 6. ‘“Doug’’ once chased the nimble item. 

* * * 

Mayor Fred Briggs cast all municipal cares to 
the winds to come down and take pot luck and 
gocd cheer with the boys. He found plenty of both. 

* * * 

Ned Slade reminisced at Table 24 and told all 
about the old-time baseball games the association 
used to have. Ned knows for he was one of ’em. 

* * * 

Art Hadley had his hands full telling about that 
new daughter of his and left Charles Mealey to 
do the honors, a job Charlie never falls down on. 

+. — * 

Al Lemon and Ted Ballou, although rivals for 
honors at the hands of the Brown Alumni Asso- 
ciation, chatted good naturedly when they met in 
the foyer. 

* * * 

The president's poem on the pawning of the 
wedding ring was a gem and held everybody in 
suspense until the climax. Archie outdid himself 


as a presiding officer. 
* * * 


Theo. Droz attempted to work his fire card at 
the ball room door but it was no use he had to 
fish out one of the real cards. But he kept things 
humming after he got in. 

> * * 

The past presidents of the association are sure 
good sports. There were seven at the festive 
boards—Buffinton, Thresher,, Foster, Walcott, 
Mays, Pierce and Docherty. 

. * * 

Al Stevens of the United Wire & Supply Co. 
had a severe attack of neuritis while waiting for 
dinner and had to go home. Too bad, Al, it was 
fine dinner and a good time. 

* * * 

“Bill” Ward from New Ycrk was the scintillat- 
ing centre at Table 16. ‘Bill’? says his name got 
left out of last year’s list and thinks he ought 
to have special mention. Here’s to you, Bill! 

ss * * 


Two United States Senators, three Congress- 
men. a Lieutenant. Governor of the State and a 
State Senator and two Mayors all at the head table 
gave the occasion somewhat of a political atmos- 
phere. 

* + * 

Sigmund W. Fischer and son, Sig. Jr. wore white 
ties but that didn’t prevent them having a good 
time, especially the former. By the way, junior is 
one of the Assistant Attorneys General of Rhode 
Island. 


Alfred S, Rees, of F. R. Scofield & Co., Newark, 
was among those present. He motored up from his 
country home at West Barrington overlooking Nar- 


* * + 


ragansett Bay to be in on the fun. Mr. Scofield 
came with him. 
* — — 
Erling Ostby fathered seven pretty lively 
“youngsters” at Table 28 whereat were gathered 


Fred Carr, Dave C. Sutherland, Royal Gregg. Bill 
Marchant, John Kay. Vic King and Maj. Collins, 
all of the O & B staff. 

* 


The Brier trio—Harry, Ben and Charlie—upheld 
the prestige of their concern. Harry has just got 
back from Florida and Ben is preparing for a trip to 
Europe in the near future. They had Dr. Herman 
Groh of New Bedford as a guest. 

* * 7 


The dean of them all! Genial Johnny Buffinton, 
one of the original members of the association way 
back in ’79 and has attended about everything 
the association has ever had. He is still going 
strong although approaching four score and ten 
years. 

— 7: * 

It took two of the large tables to seat the personal 
guests of President Silverman. 24-karat someone 
remarked. Among the party were Charles P. 
Davies of Butler Bros., Louis Silverman of L. 
Silverman Co., Harry Franks and William Graham 
of Woolworth’s, all from _ New York. 


Joe Lancor, who is president of the Providence 
Exchange Club, nearly lost his supper trying to 
locate Bill Lind. He said Bill was as elusive 
(whatever that means) as a flea. Joe had as his 
personal guests Dr. C. Gordon, husband of 
Lucy March the singer and Louis Putnam, director 
of the State Institutions at Howard. 





March 23, 1927 


DEATH OF S. A. GOLDSMITH 


Senior Member of New York Diamond 
Importing Concern Passes Away 
After Operation 


Sigmund A. Goldsmith, senior member of 
the firm of Goldsmith & Loopuit, diamond 
importers at 22 W. 48th St., New York, 
died last. Saturday night at Mount Sinaj 
Hospital, where he underwent an operation 
the day before. Services were held yester- 
day (Tuesday) morning at Campbell’s 
Funeral Parlors, 66th St. and Broadway, 
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followed by burial in Mount Pleasant 
Cemetery, Westchester County, New York. 

Mr. Goldsmith was a native New Yorker,. 
having been born in the metropolis on Feb. 
21, 1868, and received his early education 
in the public schools. At the age of about 
16 years he made his debut on the “Lane” 
where he became associated with his father, 
Adolph Goldsmith. In 1893 Mr. Goldsmith 
became a partner in his father’s firm and 
thereafter the business became known as 
Adolph Goldsmith & Son. 

It continued under this style until 1911 
when another son, Alfred, was admitted to 
the firm. The name of Adolph Goldsmith 
& Sons was then adopted and continued as 
such until 1925, when Fred J. Loopuit be- 
came a member of the firm. Since then the 
style has been Goldsmith & Loopuit. Only 
recently the firm moved from 68 Nassau St. 
to the present address at 22 W. 48th St. 

Adolph Goldsmith, the founder, died in 
1919 and after his passing the business was 
continued by his two sons without change in 
style until 1925, when Mr. Loopuit entered 
the firm. 

Deceased is survived only by his brother, 
Alfred Goldsmith. 








The Snow Jewelry Co., Jacksonville, Fla., 
is the name of a concern which has been 
chartered under the Florida laws to engage 
in a general jewelry business. Robert P. 
Snow, J. Vanderhoek, Gertrude E. Snow, 
Mabel J. Snow, E. A. Fleming are the board’ 
of directors. 
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March 23, 1927 


NEW AUCTION BILL 





Text of Measure Introduced into Pennsyl- 
yania Legislature Which Has Sharp 
“Teeth” 

PHILADELPHIA, March 22.—Now that the 
auction bill as drafted by the Pennsylvania 
Retail Jewelers’ Association, has been 
whipped into shape, has_ been introduced 
formally in the Legislature and is being 
considered by the Committee on Judiciary, 
features of the measure are being highly 
commended by those who have seen the com- 
pleted instrument. Reference to committee 
is the usual thing after introduction but 
its proponents expect it to be reported fa- 
vorably from committee this week and put 
on its road to passage through House and 


Senate. , 
The bill has several sharp “teeth,” not pres- 


ent in the measure to the same end passed 
at the session of 1925 but vetoed by Gov- 
ernor Pinchot on the ground that Philadel- 
phia was not included in its provision. This 
year’s measure makes the application State- 
wide. The “teeth” are in the clauses requir- 
ing a $5,000 bond before a license can be 
issued; payment of a local license fee in 
‘addition to the State permit; prohibition of 
outside bidders or “cappers,”’ and insistence 
against misrepresentation of goods or prices. 
Violations of any of these provisions forfeits 
the license and bond as well. The bill is 
aimed, of course, against the “fake” jewelry 
auctioneer and the interests of the reputable 
auctioneer or of business houses who wish 
to auction off their stock are protected. The 
text of the bill is as follows: 


AN ACT Defining, regulating and providing 
for the licensing of the business of auctioneers 
imposing duties upon county treasurers and muni- 
cipal officers and providing penalties: 

Section 1. Be it enacted by the Senate and 
House of Representatives of the Commonwealth 
of Pennsylvania in General Assembly met and it 
is hereby enacted by the authority of the same. 
That the word “auctioneer” shall for the purpose 
of this act, mean and include all persons, co- 
partnerships, associations or corporations, who, as 
principals or through agents advertise, represent, 
or hold forth a sale of goods, wares or merchandise 
at public auction and who for the purposes of 
carrying on such business, hire, lease or occupy 
any building or public structure for the exhibition 
of such goods, wares or merchandise. 

Section 2. That an auctioneer shall not ad- 
vertise, represent, or hold forth a sale of goods, 
wares, or merchandise at public auction within this 
Commonwealth unless before so doing he shall have 
obtained a license from the county treasurer, as 
an auctioneer which said license shall be good 
for one year from the date thereon. The applicant 
for such license shall state under oath to the 
county treasurer, the name under which applicant 
intends to operate the place or places in the Com- 
monwealth of Pennsylvania where he will conduct 
his business and the class of goods, wares and 
merchandise which he intends to offer at public 
auction. The application for a license shall be 
accompanied by proof that a bond has been filed 
as hereinbefore provided. 

Section 3. An auctioneer desiring to do business 
in this State shall file with the prothonotary of 
the county, where he secures a license a bond 
to the Ccmmonwealth approved by the court in 
the sum of $5,000 and conditioned for the faith- 
ful observance of the laws of this Commonwealth 
relating to auctioneers. Proceedings to forfeit such 
bond may be brought by the Attorney General 
or the district attorney of any county for violation 
of any of the provisions of this act. Upon ap- 
Plication in proper form and the payment of a 
further sum of $100 as a license fee the county 
treasurer shall issue to him an auctioneer’s li- 
cense, authorizing him to do business in the Com- 
monwealth for one year from the date thereof. 
Such license shall set forth a copy of the applica- 
tion upon which it is granted. The license shall 
not be transferable. 
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Section 4. County licenses shall expire by limi- 
tation, one year from the date thereof, and may be 
surrendered at any time prior thereto for con- 
cellation, Upon the surrender of a county license, 
the county treasurer shall cancel it, indorse the 
date of delivery, and cancellation thereon and place 
it on file. 

Section 5. A licensee may have the assistance 
of one or more persons, who may aid him in con- 
ducting his business. 

Section 6. Before selling under a county li- 
cense, an auctioneer shall exhibit it to the mayor, 
burgess or clerk of the municipality where he 
proposes to do business. Upon payment to such 
mayor, burgess or clerk of a local license fee, 
as may be provided by the ordinance, the clerk 
shall indorse upon such license the words “local 
license fee paid’ and affix his official, signature 
with the date of such indorsement. He shall then 
issue a local license, authorizing an auction sale, 
within the limits of such city, borough or township. 

Section 7. The mayor, burgess, township com- 
missioners, clerk or solicitor of any municipality 
within this State shall have power to demand the 
production of the proper licenses from an auc- 
tioneer, advertising or actually engaged in busi- 
ness in such municipality and failure to produce 
such license, shall be prima facie evidence that 
such auctioneer has none. 

Section 8. An auctioneer when offering for sale 
at a public auction any such goods, wares and 
merchandise, shall in describing the same, be 
truthful, with respect to the quality, kind and 
description of the same, and which, for the pur- 
poses thereof, shall be considered as warranties. 

Section 9, It shall be unlawful for a licensee 
to employ by-bidders or what are commonly known 
as “‘cappers” or to offer or make any false bid, 
to buy or pretend to buy, any such goods, wares 
cr merchandise sold or offered for sale at any 
such auction sale. 

Section 10. No auctioneer shall be relieved or 
exempted from the requirements hereof, by reason 
of associating himself temporarily with any local 
dealer, trader or merchant or by conducting such 
business in connecticn with or as a part of 
the business of, or in the name of any such local 
dealer, trader or merchant. 

Section 11. The provisions of this act, shall not 
however, apply to judcicial sales or sales by ex- 
ecutors or administrators, not to sales by or in 
behalf of licensed pawnbrokers in manner pre- 
scribed by law, nor to the sale of farm products, 
farming implements, live stock, household goods, 
real estate, machinery and equipment; nor _per- 
sonal property not in the general line of mer- 
chandise; nor to sales at public auction of stock 
on hand of any person, firm or corporation, that 
shall for the period of one year next preceding 
such sale have been continuously in business in 
the Commonwealth as a retail or wholesale mer- 
chant of goods, wares or merchandise. Provided: 
That such sale at public auction of the stock on 
hand of such merchant or merchants, shall not be 
fed in anticipation of such auction sale or pending 
or during such auction sale, and that said auction 
sale shall be held on successive days. Sundays 
and legal holidays excepted, and shall not continue 
for more than ten days within the period of one 
year. 

Section 12. Any person, copartnership, associa- 
tion or corporation, violating any provisions of 
this act shall be guilty of a misdemeanor, and 
upon conviction, shall be sentenced to pay a fine 
not exceeding Five hundred dollars ($500) or un- 
dergo imprisonment not exceeding three months or 
both in the discretion of the court. 

Section 13. All acts or parts of acts inconsistent 
herewith, are hereby, repealed. 








A special Spring sale of pyralin toiletware, 
from May 6 to May 14, is announced by the 
Du Pont Viscoloid Co. During this sale. 
four special Mayflower sets will be offered 
to merchants throughout the country. The 
combinations offered include three sets of 
three pieces each and one set of 10 pieces. 
The 10-piece set is boxed in a sewing chest, 
lined with padded satin. One of the three- 
piece sets is arranged in an embroidery box, 
lined with figured sateen, with fittings for 
accessories. The other two sets are sold in 
attractive gift boxes. All of the piece in- 
cluded in this sale may be obtained in white, 
rose, blue and jade pearl and amber. 
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LOOK OUT FOR HIM 


Check Swindler Visiting Retail Jewelers 
in Brooklyn 





A clever check swindler visited Brooklyn 
recently and succeeded in swindling at least 
two retail jewelers by the use of fraudulent 
checks. While no complaint has been heard 
against him for the past week, it is very 
likely that he may appear in some other 
part of Brooklyn or New York city. For 
this 1eason, jewelers are warned to be care- 
ful. 

From A. M. Klausner, 431 Knickerbocker 
Ave., Brooklyn, he obtained a ring worth 
$305 and a few days later, swindled J. Kas- 
kawitz, a retail jeweler at 806 Fresh Pond 
Road, out of a ring valued at $450. 

He appeared at the Klausner store on 
Monday morning several weeks ago and pre- 
sented the card of a furniture dealer on 
Myrtle Ave., claiming it to be his name. 
He told the jeweler he wanted to purchase 
a ring and during the course of the con- 
versation, pulled an Elks’ card out of his 
pocket and flashed it hurriedly. Mr. Klaus- 
ner who is also an Elk, was able to see that 
it was a card from Lodge 22 of Brooklyn 
but was unable to read the name. He con- 
cluded, however, the name was the one whose 
name appeared on the bus:ness card. The 
visitor finally selected a ring and in payment, 
gave a check drawn on the Municipal Bank, 
at Stone and Pitkin Aves., Brooklyn, and 
signed it with the name of the Myrtle Ave. 
furniture dealer. The check, of course, was 
returned later marked “no account.” 

Before the man left the store, he told Mr. 
Klausner he had noticed that he was making 
repairs to his store, and urged him to come 
to his furniture store that evening and select 
some furniture which he would give him at 
a very reasonable price. Mr. Klausner took 
advantage of the offer and later in the day 
went to the furniture store on Myrtle Ave., 
and then learned that his visitor was an 
importer. He immediately notified the 
police. 

Aboue three days later, the same man 
appeared at the jewelry store of J. Kas- 
kawitz, 806 Fresh Pond Road. There he 
also claimed to be a furniture man in the 
neighborhood and finally selected a ring 
costing $450. He made a check drawn on 
the Bank of Manhattan Co., and told the 
jeweler that as they were not acquainted, he 
would gladly go to the bank only a few 
doors away and have the check certified. 
The jeweler’s son took the check and with 
the man went into the bank. As the 
jeweler’s son handed the check through the 
window, the man saw an opportunity and 
slipped out of the bank and disap- 
peared. 

He is described as five feet, six and one- 
half inches tall, weighing about 150 pounds, 
and is believed to be about 28 years old. On 
both visits he wore a gray overcoat and 
gray hat. He has a dark complexion and 
dark hair. 








Walter H. Mellor, Michigan City, Ind., 
formerly treasurer and later field secretary 
of the American National Retail Jewelers’ 
Association, has become associated with the 
Keystone Watch Case Co. in the capacity 
of general field representative. 
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ALLEGED CROOKS CAUGHT 


Three Men Charged with Hold-Up of New 
York Jeweler and Other Crimes Are 
Said to Have Confessed 

Acting in behalf of Richard C. Murphy, 
counsel for the Jewelers’ National Crime 
Committee, the Pinkerton National Detec- 
tive Agency, in conjunction with members 
of the Safe and Loft Squad of the New 
York Police Department, last week arrested 
three men, who it is claimed have confessed 
to three holdups, one of their victims being 
Isaac Koenig, retail jeweler, 1956 Seventh 
Ave., New York. One woman has also been 
arrested charged with receiving stolen goods 
and with possessing narcotics. 

The men prisoners are known as Oscar 
Miller, Raymond Schleybach, alias “Dutch 
Ray,” and William Kagan, alias “Clark,” 
alias “Keegan.” All three have been in- 
dicted on charges of robbery in the first de- 
gree and were to be arraigned yesterday 
(Tuesday), after THe JEWELERS’ CIRCULAR 
had gone to press. The woman is said to 
be known as Elsie Harris. 

The arrest of the men and woman was 
brought about after Pinkerton operatives and 
members of the Safe and Loft Squad had 
“shadowed” a suspect in order to determine 
the identity of the others. Those working in 
conjunction with the Pinkerton men and who 
accomplished the arrests include: Captain 
Curtayne, Lieutenant Finnelly and Detectives 
Casey, Callahan, Nugent, Hastings, Joan and 
Sullivan, all of the Safe and Loft Squad. 

After their arrests the men were taken be- 


fore Assistant District Attorney Garrison, ° 


where it is claimed they not only confessed 
to the Koenig jewelry robbery on March 3, 
but also other crimes. 

The arrest of Miller and Schleybach and 
the Harris woman occurred early last 
Wednesday morning, while Kagan was taken 
into custody last Saturday morning. 

According to the police, March 2, a young 
woman and man. entered Isaac Koenig's 
jewelry store at 1956 Seventh Ave. and asked 
to look at some rings. Their actions aroused 
the suspicions of Mr. Koenig and he took 
a good lock at them. The next day two 
gunmen walked in, took thousands of dol- 
lars’ worth of jewelry and sped away in a 
car. 

Mr. Koenig’s suspicions had resulted in his 
putting a gun handy and he _ joined 
policemen in pursuit of the robber car and 
fired at it. Police were certain they had put 
several bullets into the machine. 

In a few hours an abandoned car, the back 
full of bullet holes, was found in the Bronx. 
Starting with the bullet-riddled car, the 
Pinkertons and police finally tracked down 
the men and woman under arrest. 








Cross Co. Chester, Pa., Offers Creditors 
50 Cents on the Dollar, After Bank- 
ruptcy Proceedings Are Started 

PHILADELPHIA, Pa., March 19.—An_ in- 
voluntary petition in bankruptcy has been 
filed against the Cross Co., Chester, Pa., 
by three creditors, Magee & Brown Co., 
with a claim of $16; Kohn & Co., $1,007, 
and Seth Thomas Clock Co., $309. Harry 
O. Boreth has been appointed temporary 
receiver, his bond being fixed at $1,500. 

Creditors of the concern in this city are 


THE JEWELERS’ CIRCULAR 


said to be quite numerous. It is understood 
the Philadelphia creditors will call a meeting 
this week if possible and attempt to get 
information as to how things stand. The 
concern had been in business in Chester for 
some time and was considered one of the 
most prosperous in southeastern Pennsyl- 
vania. An offer of 50 cents on the dollar 
has been submitted to creditors. 








GET THEIR MAN 





Pinkerton Detectives Arrest Suspect in 
Chicago Jewelry Robbery After a Chase 
of Seven Years 


Cuicaco, March 19.—For more than seven 
years the Pinkerton detectives operating for 
the Jewelers’ Security Alliance have been 
searching for Llewellyn Humphreys, wanted 
for participation in the holdup of the retail 
jewelry store of B. J. Hagamann, 5454 
Wentworth Ave., which occurred in January 
of 1920. Last week he was located by the 
Pinkertons and on Friday night was arrested 
on the South Side of Chicago. He is being 
held at the detective bureau awaiting trial. 
Francis V. Healy, of the firm of Goldman, 
Allshouse & Healy, representing the good 
and welfare committee of the Chicago 
Jewelers’ Association, will take part in the 
prosecution of Humphreys. 

Humphreys’ associates in the Hagamann 
holdup were Harry Olsen, alias “Johnson,” 
and James Wheatley, alias “Jazz Wheatley.” 
At the time of the holdup, Olsen, who made 
a wild attempt to escape, wrecked his car 
and was arrested by John McNanee, officer 
of the Washington Park station. In making 
the arrest, Officer McNanee was shot in the 
back by Olsen, but fortunately recovered. 

Olsen was sentenced to serve 20 years in 
the Joliet penitentiary. Wheatley was tried 
at the same time, but was released for want 
of sufficient evidence. He later was arrested 
and sentenced on a government charge and 
is now serving time at Leavenworth. 








Gold Table Service of Three Hundred 
Pieces Sent to New York 


Boston, Mass., March 18.—A table service 
of 14-karat gold embracing 300 pieces valued 
at $75,000 has been sent to New York by 
factory L of the International Silver Co. 
at Wallingford, Conn., according to an Asso- 
ciated Press dispatch received in this city. 
The service has 220 pieces of flat ware and 
80 pieces of hollow ware. No information 
Was given as to the ultimate recipient of 
the service. 

Rumors that an unusual service had been 
sold to a New Yorker have been afloat for 
some time but no official announcement was 
forthcoming until last week, when Mr. 
Yeblon of Yeblon & Mahler, 15 Maiden 
Lane, told a JEWELERS’ CIRCULAR reporter 
that they had received a 300 piece gold 
service from Wallingford, Conn., during the 
past week. The set will probably be de- 
livered to the purchasér some day this week, 
according to Mr. Yeblon, who stated that 
this set is made of 14-karat gold, is worth 
$75,000 and was made by the International 
Silver Co. The set is executed in the Wedg- 
wood pattern, put out by the International 
concern and took about 15 weeks to make 
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at the factory in Wallingford, Conn, Mr 
Yeblon stated that this set was made for 
a New York man. 








Spring and Easter Jewelry Fashions on the 
Radio 


The National Jewelers’ Publicity Associa. 
tion urges each jeweler to post a notice in 
his store, notifying his customers to tune in 
m WAAP—Thursday, March 31, 3.15 p. M. 
and WGBS—Saturday, April 2, 10.35 4. my 

Mrs. Flora W. Hoffmann, of “Ostrich 
Feather Fame,” will talk on “Spring and 
Easter Jewelry Fashions.” 








A Tribute to the Maiden Lane Traffic 


Officer 


A maiden Lane dealer who wishes to re- 
main anonymous, sends the following verse 
on the “guardian of the Lane” at Broadway: 


OFFICER DALY 


Who guards the portals of our street? 

Who stands in uniform so neat? 

Who helps the beauty in distress? 

Who unties traffic when a mess? 
Dick Daly. 


Who guides the footsteps of the weak: 

Subdues the bold, protects the meek? 

Who is so gentle with the old? 

Who can admonish, “razz” and scold? 
Dick Daly. 


Who gently chides the erring chauffeur? 
Who calls down hard the careless 
loafer ? 
Who cares for all the kiddies small? 
Who stands so straight and is so tall? 
Dick Daly. 


Who, when he chooses, can unbend, 

As guide, philosopher and friend? 

Who, when we reach the Pearly Gate, 

Will greet us there as sure as fate? 
Dick Daly. 








Market Prices for Silver Bars 
The following are the quotations for silver 
bars in London and New York as reported 


for the past week: 
Selling Price 


Official U.S. Gov't New York 

Date London Assay Bars Official 
March 15........ 25% 56% 54% 
Bis at oe 25 %5 5654 544 
dP see eras as 25 #5 5634 5435 
a see 25% 57% 5434 
oh DOP ciiittivteivs 25 ¥5 57% 55% 
es “| 2534 57% 55% 








The U. S. Court of Customs Appeals 
has handed down a decision governing the 
dutiable classification of Mah Jongg sets. 
In an importation by Foochow Importing 
Co. the wooden boxes were assessed sepa- 
rately at 33% per cent. as manufactures of 
wood. It was agreed that the sets should 
be assessed as entireties and the importers 
claimed duty at 25 per cent. as manufactures 
of bone. The government claimed that the 
sets should be assessed at 45 per cent. as 
articles of bamboo. The U. S. Customs 
Court sustained the protest of the importers. 
While the Court of Customs Appeals holds 
that the merchandise should have beet 
assessed at 45 per cent., the judgment of the 
Customs Court is reversed without approv- 
ing the action of the collector. 
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European Trade Fairs 








Exhibitions at Leipzig, Brussels and Paris Will Draw Big Crowds— Economic 
Conference at Geneva 

















Paris, March 2.—The Fair season is be- 
ginning. The Leipzig sample fair, perhaps 
the oldest modern sample fair of all, if the 
great Central Russian fair of Nijni Novgo- 
rod is not taken into account, starts on March 
6-12, for jewelry and silverware. It is con- 
tinued several days later for machinery and 
kindred exhibits. As Liepzig is far enough 
east to take in the Slavonic models it is most 
interesting and there is no doubt that the 
numerous small fairs that have sprung up 
since the Great War are modeled on the 
Leipzig Fair, various countries wishing to at- 
tract attention to themselves and _ their 
national wares, this being especially true 
immediately after the Great War when com- 
munications were very difficult. Facilities of 
all kinds in regard to visas and reduced fares 
are being arranged for buyers going to the 
Fair and it will probably be very largely 
visited by people from all over Europe and 
more especially from Austria, Hungary, 
Bohemia (now Czecho-Slovakia), Serbia 
(now Jugo-Slavia) and the Balkans 
generally. The great trade in artificial 
jewelry done in Eastern Europe, is in the 
hands of the manufacturers of Gablonz 
and other towns in the mountains of 
Bohemia, Gablonz being for eastern Europe 
what Paris is for the west in the matter 
of glass ornaments and ornaments in brass. 
Exhibits from eastern Europe can be com- 
pared with Munich art, with objects pro- 
duced in the Black Forest, which specializes 
in carved clocks and articles of imitation 
jewelry and the Leipzig Fair may be con- 
sidered the most characteristic of all the 
many meetings held this Spring. 

* Ok OK 

At the beginning of April, a commercial 
fair will be held in Brussels and this mani- 
festation is of great interest, especially to 
those engaged in the jewelry trade and 
kindred occupations. While much Slavonic 
stuff is seen at Leipzig, a great deal of it is 
also on show in Brussels, for Belgium 
realizes that she is a land for transit and 
all goods are welcomed in. Side by side 
with the Slav patterns and samples are the 
latest Parisian models, while naturally the 
main part of the jewelry and silverware is 
distinctly Flemish. Although more colorful 
than the French, it pales dismally compared 
with the somewhat gaudy Slavonic models, 
with their riot of color. Flemish art has 
always been under Italian influence, the con- 
stant intercourse between Antwerp, Bruges, 
Ghent and Venice being one of the most 
powerful factors in influencing taste in the 
Middle Ages. The ships that traded between 
these ports carried youthful artists to and 
fro, from the sombre coast of Flanders to 
the sunlight sand dunes of Venice, and this 
accounts for the fact that Flemish jewelry 
and pictorial art is so colorful, so rich in 
tints more befitting the Italian skies than 
those of Flanders. 

xk x 

After the Brussels Fair comes the Paris 

Fair, from May 14-29, and it is important 


to note that this Fair will be international, 
like those of Leipzig and Brussels. For the 
first time this is an innovation and perhaps 
inaugurates a more liberal policy on the part 
of the authorities responsible for the Fair. 
Until now only French exhibits have been 
admitted to the Spring Fair, and this has 
greatly limited the usefulness of the 
meeting, when trades people hope to get an 
idea of what other countries are doing, to 
compare the result of efforts made by artists 
and designers in the various countries of 
the world. Over 6,000 exhibitors have 
already entered their names for this Fair 
that will be held in the Exhibition Park, 
near the Port de Versailles. In Paris, the 
booth system, the booths being placed to 
form streets, is most successful, especially as 
the Fair is held in the month of May. As 
a rule, the weather is so warm at this period, 
that there is no hardship in being out of 
doors, in fact sunshades are often seen pro- 
tecting the visitors from the rays of the sun. 
There are also immense halls, either per- 
manent or temporary, where certain lines of 
goods are exhibited. Some halls and gal- 
leries are open to buyers only. 
x Ok x 

The international economic conference, 
opening at Geneva on May 4, and the Con- 
gress of the International Chamber of Com- 
merce to be held at Stockholm on June 27, 
are to consider what can be done to put an 
end to impediments to trade in Europe. 
These meetings will be of consequence if 
only because they make plain the very 
anomolous state of things now existing. The 
Geneva conference will consider liberty of 
commerce, and under this head prohibitions 
and restrictions or monopolization. of trade 
will be considered. Taxation, tariffs, cus- 
toms and other impediments to exportation 
and importation will be discussed. Direct 
and indirect subsidies, dumping and _ anti- 
dumping legislation, fiscal penalization of 
imported wares, with production and wages 
will all be discussed with other kindred 
matters. One of the presidents of the In- 
ternational Chamber of Commerce sums up 
the present situation in the world by saying 
that it is moral barriers that disturb com- 
merce even more than material hindrances. 
The nations at present believe that all foreign 
commerce can be looked upon with suspicion, 
instead of being regarded as a necessity of 
commercial life, that they can sell and enrich 
themselves without importing a correspond- 
ing amount of foreign goods, that the ruin 
of the neighbor brings them prosperity, in- 
stead of ruining themselves, or that free ex- 
change can be interfered with without 
damage to all. Just so long as the various 
nations believe this, no revival of trade can 
be expected or even hoped for. It is pos- 
sible that the Geneva and Stockholm con- 
ferences may bring about a better state of 
affairs in the world. 








It is reported that Harry Yeager will 
close out his jewelry business at Grinnell, Ta. 
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Birthstone Sets Individualize Vogue 
for Costume Jewelry* 





By Moly PEARCE 


“As when an emerald green enchas'd 

In flaming geld, from the bright mass acquires 

A nobler hue, more delicate to sight.” 

ONG before the time of Solomon the 

emerald had been dedicated to Venus, 
Goddess of beauty and happiness. With the 
recent vogue for costume jewelry this gem 
is being cleverly used in four-piece birth- 
stone sets for her who was born in May. 
In that month the sun is in Taurus, the 
zodiacal sign in which Venus, traditionally, 
has most power. 

Most often, these very new birthstone sets 
consist of earrings, pendant and finger ring, 
but a Provincetown artist has designed some 
exquisite sets for day wear, including a 
lovely jewelled handbag frame. The clasp 
is a single emerald set in'a frame of white 
gold on which has been engraved the astro- 
logical symbols of Taurus, Venus and the 
sun. 

The designation of the emerald as the 
birthstone for May is not a caprice of 
modern jewelers. Nations of antiquity as- 
sociated the gem with Taurus and it was 
used by the early Egyptians in their wor- 
ship of the Bull, zodiacal symbol of Taurus. 

Modern Rosicrucians, who believe there 
is an affinity between certain planets, gems, 
colors, metals, and man, advise that an 
emerald set in a ring of gold and. placed 
on the third finger of the left hand at the 
time when the sun is entering Taurus, will 
confer upon the fortunate wearer his or 
her most cherished aim. 

Arthur, the Glorious King, wore on his 
cuirass 

“Our Lady's Head, 


Carved of one emerald, centred in a 


sun 
Of silver rays, that lightn’d as he 
breathed.” 

Aristotle advised the wearing of ‘an 


emerald to gain favor in business transac- 
tions, and it was one of the gems in the 
mystic necklace of Tvyana. 

Always the emerald has been the symbol 
of eternal spring, undying youth, happiness 
in love, and immortality. Traditionally it 
was supposed to fracture if love vows be 
violated. 

The earliest known emerald mines were 
in Egypt and were worked by slave girls, 
as it was believed these gems of Taurus 
could be more readily discovered by “daugh- 
ters of Venus” than by men. 

The ‘crystalline form of the emerald is 
hexagonal, and six is the traditional num- 
ber of Venus. The angel of the Beryl 
family, to which the emerald belongs, is the 
beautiful and tender Anael. The traditional 
flower for May is the carnation. Accord- 
ing to Emanuel Swedenborg the emerald 
family signifies divine love and wisdom. 


*TIssued by The National Jewelers Publicity 
Association. 








Earl E. Hill, Kansas City, Mo., has pur- 
chased the C. P. Short jewelry business and 
equipment at Sterling, Kans., and taken pos- 
session. Mr. Short who bought the store 
some months ago has decided to return to 
Harper to make his home. 

















and 


Pierre Dover is in Thiladelphia 
vicinity on a business trip. 

Major John J. Collins, Ostby & Barton 
Co., was a business visitor in New York the 
past week. 

Mr. and Mrs. Thomas McGrath are in St. 
Petersburg, Fla., at the Royal Palm Hotel 
for an extended stay. 

Gregor Krichbaum has returned from a 
short business trip through the middle 
States for L. Krichbaum & Co. 

Edgar M. Docherty, of the William C. 
Greene Co., has returned from a combination 
business and pleasure trip to Canada. 

Pease & Curran, refiners, have removed 
their plant from 403 Richmond St. to 104 
Point St., where they have greater facilities. 

Henry D. Sharpe, of the Brown & Sharpe 
Mig. Co., has been elected chairman of. the 
newly created State law advisory commis- 
sion. 

Harry Brier, of the Brier Mfg. Co., re- 
turned last week from several weeks’ stay 
at the various places of interest in Florida 
and Havana. 

Mr. and Mrs. Calvin Dean, who have been 
touring Florida for the past two months, 
are now registered at the Fleetwood Hotel, 
at Miami Beach. 

Mr. and Mrs. Abraham Colitz have an- 
nounced the engagement of their daughter, 
Miss Marion Colitz, to Herman M. Mein- 
stein of this city. 

Mr. and Mrs. H. Anthony Dyer and Miss 
Nancy Dyer, who are in Italy for several 
months, are spending some time in Sorrento, 
on the south coast. 

Harry Ballou & Co., engravers, have re- 
moved from 26 Custom House St. to the 
corner of Weybosset and Dorrance Sts., 
over the J. A. Foster Co.’s store. 

Edward M. Wheeler, manager of the 
Providence office of the National Jewelers’ 
Board of Trade, was on a business trip 
through the Connecticut Valley the past 
week. 

At the annual meeting of the stockholders 
of the Guaranty Fire Insurance Co., held 
last Thursday, among the directors elected 
were Samuel M. Nicholson and Paul C. 
Nicholson. 

Frederick W. Aldred, of Gladdings, was 
the speaker at the luncheon meeting on 
Monday of the Town Criers at the Biltmore 
Hotel, his subject being “Business Condi- 
tions and Outlook.” 

At the annual meeting of the East Side 
Skating Club last Monday evening, Martin 
S. Fanning was elected secretary-treasurer 
and Mrs. Ellis W. MacAllister, a member 
of the Board of Governors. 

In a rescript handed down Thursday by 
Judge Capotosto in Superior Court in the 
case of the National Art Novelty Co. 
against Carmine Nardolillio, the defendant’s 
motion for a new trial was denied. 

A fire started in some rubbish in the rear 
of the store of Lynd & Murphy, on Main St., 
Pawtucket, last Tuesday afternoon, com- 
municating to the interior of the store and 
causing considerable smoke and _ water 
damage. 

Walter J. Murphy, who has been a travel- 
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ing representative for the Standard Ma- 
chinery Co. of Auburn for some time, has 
resigned to accept a positon with Neff 
Kohlbusch & Bissell, Inc., of 806 West 
Washington Boulevard, Chicago. 

The regular monthly meeting of the di- 
rectors of the Manufacturing Jewelers’ 
Board of Trade was held at the Turks Head 
Club on Friday afternoon at which there 
was a good attendance. Several new mem- 
bers were elected and plans discussed for the 
coming year. 

Richard J. Peterson, Buffalo, N. Y., presi- 
dent of the National Wholesale Jewelers’ 
Association, was in the city the past week 
conferring with Manager Booth of the New 
England Manufacturing Jewelers and Sil- 
versmiths’ Association preliminary to the 
annual convention of the wholesalers to be 
held at Providence in June. 

Sprinklers checked what might have de- 
veloped into a serious blaze on the top floor 
of the four-story building at Eddy and Clif- 
ford Sts. shortly after 7 o'clock Saturday 
evening. The blaze started in the premises 
occupied by Philip H. McKenna, as a gold, 
silver and nickel plating establishment. 
When the firemen arrived they found but 
little for them to do. 

Among the jewelry buyers reported in 
this city and vicinity during the past week 
were the following: Mr. Rubin, of Millard 
Novelty Co., Philadelphia; Messrs. Arn- 
stein and Lands, of Arnstein & Lands, New 
York city; Oscar Kind and Louis Block, of 
S. Kind & Sons, Philadelphia; Harry Mor- 
ris, of Morris, Mann & Reilly, Chicago; Mr. 
Goodwin, of Ancre Novelty Co., New York 
city. 

Preparations for the Jewish Community 
Centre ball to be held at the Narragansett 
Hotel on Wednesday, March 30, are being 
rapidly pushed by the committee, one of the 
members of whom is Jules P. Goldstein. 
Among the patronesses are: Miss Archibald 
Silverman, Mrs. Jacob Ernstof, Mrs. Ber- 
nard M. Goldowsky, Mrs. Jules P. Gold- 
stein, Mrs. C. Leon Silverman, Mrs. Charles 
Silverman, Mrs.’ Alfred Spear and Mrs. 
Samuel Steiner. 

H. M. Horldt and W. G. Bihler, who were 
formerly of the Horby Engineering Co., 
Hartford, Conn., have recently returned from 
Pforzheim, Germany, and, have opened of- 
fices in the Thompson building, 68 Exchange 
place, this city, under the style of Horldt 
& Bihler, where they will represent the Carl 
Hardtner Co., of Pforzheim, who have per- 
fected a new apparatus and method for apply- 
ing solder to solid wire in the manufacture 
of chains. 

The schedules of assets and liabilities filed 
in the United States District Court here by 
Alexander R. Maynard in voluntary bank- 
ruptcy proceedings, show assets of $2,521 
and liabilities of $3,848. Among the largest 
creditors are the following: Frank Brown, 
East Providence, chattel mortgage, $1,500; 
Powers & Mayer Corp., New York, $400; 
Edward Aldrich, Providence, $500; C. H. 
Batchelder Bros., North Attleboro, $355; 
T. G. Frothingham & Ca., North Attleboro, 
$191; Henry Wright, Providence, $125, and 
Holda Allen, Providence, $117, all un- 
secured. 

The United Wire & Supply Co. has been 
incorporated under the laws of Rhode Island 
and changed its name from company to cor- 
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poration. The capital stock is authorized at 
$350,000, consisting of 3,500 shares of pre. 
ferred stock at $100 each and 7,500 shares of 
common stock of no par value. The incor- 
porators are: Albert E. Stevens, Henry G, 
Thresher, George S. Champlin, Albert A. 
Remington, J. Milton Goff, Frederic A. 
Jones and Frenk H. Knight. 











John J. Sommer has returned from an ex- 
tended western business trip in the interests 
of his concern. 

Congressman Joseph W. Martin,.Jr., at- 
tended the banquet which was given at the 
Cape Codders at Hyannis to Congressman 
Gifford last Tuesday evening. 

A committee consisting of Harry Tamblyn, 
F. Lester Holbrook and Harry W. Fisher 
has been named by the North Attleboro 
Rotary Club to bring in nominations for the 
new board of directors. 











It is practically settled that the 1927 ses- 
sion of the Alabama Retail Jewelers’ Asso- 
ciation will be held in Birmingham during 
the month of May. The date of the conven- 
tion has not as yet been fixed, however. Bir- 
mingham officials of the association say they 
expect that the date of meeting and the place 
of meeting will be officially announced soon. 

J. L. Schaeffer, Montgomery, secretary 
and treasurer of the Alabama Retail Jewel- 
ers’ Association, accompanied by his wife, 
have returned from a trip to New Orleans, 
where they attended Mardi Gras. Mr. 
Schaeffer reports an enjoyable time, and says 
the New Orleans jewelers are doing a good 
business. On the way back home, Mr. and 
Mrs. Schaeffer stopped off a few days at 
Mobile. He reports business good with the 
Mobile jewelers. 

A. & A. Ash have an attractive feature 
in one of their show windows which is draw- 
ing a large number of people to their store. 
In this window is displayed a handsome sil- 
ver service set valued at $110. Each day 
the set remains in the window the price is 
reduced $1. An attractive show card gives 
the price of the set each day, and on the 
card is printed the explanation that the price 
will be reduced $1 each day until it is sold. 
The set has been in the window now about 
12 days. 

An unidentified negro recently walked into 
the Chalifoux jewelry store, 108 N. 19th St., 
snatched up a handful of jewels and made a 
dash into the street and escaped before the 
police could be summoned. The value of 
the jewels is not stated, but said to be sev- 
eral hundred dollars. A clerk in the store 
was displaying some jewels on the showcase 
to a customer when the negro entered. Other 
clerks noticed the negro and thought he was 
a prospective customer. A good description 
of the negro was furnished to the police by 
clerks and customers. 
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Foreign Trade Notes 


Articles gilded, silvered, or covered with 
platinum, whether made in France or im- 
rted into that country, are now required 
to be marked “dore,” “argente,” or “platine,” 
and it is forbidden to mark such articles 
with the words “plaque” (plated), or 
“double” (lined), either with or without an 
indication of the kind of precious metal 
ysed, according to a decree published in the 
Journal Official, states a dispatch received 
by the Department of Commerce from 
George F. Wadleigh, of the American con- 
sulate general, Paris. The decree became 
effective Jan. 22, 1927. ‘French marking 
regulations of this kind apply also to articles 
in transit through France. 
x * * 


The United States is the best customer 
of the Gablonz industry of Czecho-Slovakia, 
which produces a vast quantity of glass art 
goods and imitation jewelry. The most 
important line of manufacture consists of 
glass beads and imitation pearls, according 
to the Division of Regional Information, 
Department of Commerce. For these prod- 
ucts the types favored by different nations 
are made the subject of careful study and 
cataloging. Czecho-Slovakia is still a com- 
paratively young nation, but the manufacture 
of glass is one of the oldest branches of 
its industry, the first glass work in Bohemia 
having been founded early in the 11th cen- 
tury. It is estimated that the country has 
an annual manufacturing capacity of 187,000 
tons of special glass, which includes the 
imitation jewelry which now enjoys such a 
vogue in this country. 

~ & & 


German business in art goods, especially 
silverware, at the Leipzig Spring Fair, held 
from March 6 to March 12, showed a strik- 
ing improvement over previous years, accord- 
ing to a cable received in the Department 
of Commerce from Acting Commercial 
Attache Douglas Miller, at Berlin. The 
Leipzig fair .is generally regarded as a 
barometer of German business conditions. 
The increased volume of sales was attended 
by reduced prices. Exhibitors of American 
specialty goods received a fair amount of 
business). As in previous years, many 
copies of American designs were in evidence 
at the fair, 

*x* * * 

Several of the best known makes of 
American watches. and clocks are repre- 
sented in China. While they are making an 
increasing important market for themselves 
they are not yet securing an important 
share of the business, according to Com- 
mercial Attache Julean Arnold, American 
commercial attache at Peking. Imports from 
Switzerland occupy first place in point of 
import value, followed by Japan and Ger- 
many. The bulk of the -German and 
Japanese goods are of a variety which sell 
at very low prices. 

x £ ~% 

A proposal permitting importation into 
Spain of automatic cigarette lighters has 
been approved by the Spanish council of 
ministers, according to a cable received in 
the Department of Commerce from Com- 
mercial Attache C. H. Cunningham, at 
Madrid. The lighters are subject to pay- 
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ment of a tax which amounts to three pesetas 
for lighters of ordinary metal, six pesetas 
for silver lighters and 12 pesetas for gold 
lighters. Lighters sold in Spain must bear 
a government seal which is placed on them 
after payment of the tax. 


WASH 
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At the McLean estate “Friendship” in 
Washington, the Howard Clock Co. has 
supplied and put in operation a full auto- 
matic “Westminster Chime” of tubular 
bells. 

Charles Schwartz & Son, retail jewelers, 
operating four stores in Washington, D. C., 
have inaugurated a novel radio program 


feature, known as “The Perfect Diamond | 


Entertainers,” using Station WRC, of the 
Radio Corporation of America, for local 
broadcasting. In a series of 15-minute week- 
ly programs the entertainers will recount 
the tales of famous diamonds for the benefit 
of the Washington audience. The Schwartz 
feature will be put on the air every Thurs- 
day at 8 p. M. The first program was pre- 
sented last week and concerned the color- 
ful history of the diamond known as “The 
Rose of the South.” 











His many friends in Buffalo will share 
with Edward B. Skinner, Jr., his bereave- 
ment in the loss of his father, E. B. Skinner, 
Sr., on March 14, in Attica, N. Y. 

The following out-of-town retail jewelers 


visited the wholesale trade last week: 
Charles T. Moyer, Erie, Pa.; C. G. Bush- 
nell, Gowanda, and C. D. Barnes, Silver 
Creek. 

Paul E. Nuese, who succeeded his father, 
Frank P. Nuese, in business at 147 Grant 
St. about four years ago, disposed of his 
stock at auction last week and has retired 
from business. 

Morris Goldsman, who has conducted auc- 
tions at various locations in the city during 
the past few years, announces his intention 
of moving in the near future from 117 Grant 
St. to a new store at Elmwood Ave. and 
Utica St. 

J. M. Harris, proprietor of the Harris 
jewelry store, 172 N. Union St., Olean, 
N. Y., has just completed extensive altera- 
tions to his establishment, which have en- 
hanced its appearance tremendously. New 
showcases and fixtures and improved light- 
ing have given the store an attractive ap- 
pearance. Mr. Harris recently inaugurated 
the deferred payment plan in his store. 

William W. Ralyea, 63 years old, presi- 
dent of Ralyea, Inc., Washington St., dealers 
in silverware, china and glassware, died 
March 14 at the family residence, 154 Hunt- 
ington Ave. He was born in Bear Lake, 
Pa.,.and had been a resident of Buffalo for 
47 years. Mr. Ralyea began business as a 
member of the old firm of F. C. Poole Co, 
located at 242 Main St. About 20 years ago 
he acquired control of the business and 
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moved it to its present location. , He is sur- 
vived by his widow, Anna McFarlane Ral- 
yea, and one son, William A., of Buffalo. 








Business Troubles 


Joseph Kitler, Shamokin, Pa., is offering 
40 cents on the dollar. 

Martin H. Haug, Cambridge, Wis., is re- 
ported to be in bankruptcy. 

Belmont’s Art Shop, Los Angeles, Cal., 
has assigned to L. Boteler. 

The Guarantee Watch Co., Oakland, Cal., 
has filed a voluntary petition in bankruptcy. 

Hiram Anderson, Schuyler, Nebr., is 
offering 25 cents on the dollar to 
creditors. 

An involuntary petition in bankruptcy has 
been filed, against Geo. A. Bornholdt, St. 
Louis, Mo. 

A. V. McCarty, Helena, Ark., has filed 
a voluntary petition in bankruptcy. The 
assets are given as $8,100 and the liabilities, 
$8,797. 

Morse’s Jewelry Shop, Adrian, Mich., is 
reported to be in bankruptcy. The assets 
are placed at $1,200 and the liabilities, 
$11,000. 

Carlton B. Abraham, Philadelphia, Pa., is 
offering 25 cents on the dollar to creditors. 
The assets are given as $7,500 and the 
liabilities, $35,000. 

Harry T. Kajita, Sacramento, Cal., is 
offering creditors 15 cents on the dollar 
as a cash settlement. The assets are claimed 
to be $2,000 with liabilities of $10,600. 

Lyle H. Shaver, Delavan, Wis., has filed 
a voluntary petition in bankruptcy listing 
the amount of his liabilities as $20,708 and 
assets at $8,400 with $400 which is claimed 
exempt. 

It is reported that the Gold Loan & 
Jewelry Co., and the Pacific Jewelry Co., 
San Pedro, Cal., are offering 50 cents on 
the dollar to creditors. The assets are given 
as follows: Stock, $6,800; fixtures, $6,200, 
and accounts receivable, $3,700; while the 
liabilities are placed at $12,854. 











Syracuse. 





A suit for $20,000 damages has been 
brought against Jason Natowitz, Lacka- 
wanna, N. Y., by Mrs. Sarah Snyder and 
her mother, Mrs, Sarah Kane, of Syracuse, 
as the result of an automobile accident. It 
is charged that Mr. Natowitz carelessly side- 
swiped the Snyder car. 

Tyler Gerald Gregory, treasurer of H. J. 
Howe Co., Syracuse (N.Y.) jewelers, in- 
herits the entire estate of his mother, Mrs. 
Minnie West Gregory, who died suddenly 
of heart disease recently. The estate con- 
sists of $90,000 personal property and 
$30,000 real estate. In the absence of a 
will Mr. Gregory gets the entire amount of 
his mother’s estate. 

A lone burglar smashed a window with 
his bare fist and stole imitation pearls val- 
ued at $200 from the jewelry store of H. J. 
Howe, Inc., South Salina and Washington 
Sts., Syracuse, N. Y., at 5 o’clock on the 
morning of March 15. Merrit C. Spink, the 
night watchman, said that the burglar broke 
the window on the Washington St. side while 
a train was going by. 
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STERLING 925/1000 FINE 


HE William and Mary and its sister pattern, the 

Mary II, are recognized today by Jewelers as being 
particularly well fitted to satisfy the desires of that ever 
more discriminating buyer—the American woman of taste 
and refinement. ‘ 

No longer is she to be satisfied with anything less 
than real beauty and complete harmony in the appoint- 
ments of her home. As a rule she knows just what she 
wants. And that thing which satisfies her discriminating 
taste she recognizes at once. That is the reason for the 
success of these two patterns. 

Designed with the express purpose of harmonizing 
with, and enhancing the beauty of the American home of 
distinction, these two patterns appeal to smart brides and 
matrons. Most important! Each pattern has that inde- 
scribable something—a particular note of beauty—that 
rings true and terminates in: “That’s just what I want 


for my home.” 








Is your stock of Mary II and William and 
Mary ready for prominent Spring Weddings? 





ROGERS, LUNT & BOWLEN CO. 


Silversmiths ~, Creators of Distinctive Tableware 
GREENFIELD ™\ MASSACHUSETTS 


Member of the Sterling Silversmiths Cuild of America 





The William and 
The Mary II 
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More Silly Stories ig was natural to 


About Diamond a: Oa 
Sten publicity attending the 


last diamond rush to 
the alluvial fields in South Africa would be 
seized upon by sensational writers and news- 
papers as an excuse to again talk about 
“diamonds becoming cheaper.” For it seems 
as if among certain editors there is a wild 
idea that diamonds ought to become cheaper 
and that they are encouraging the public 
and producing interesting stories when they 
speculate along this line. For this reason, 
the members of the jewelry trade were not 
surprised when the Hearst papers published 
a story in the magazine, common to many 
of them, under the head, “Why Diamonds 
Ought to Be Much Cheaper Soon,” rehash- 
ing much of the facts about the last rush 
in the story, but giving no reason to sustain 
the head which they put upon the article. 
No new facts of any kind were developed 
by the writer. He simply took the ground 
that because the alluvial fields were uncon- 
trolled, its product would not be sold 
through the Diamond Syndicate, and the 
whole structure of the diamond market 
would be undermined. The author simply 
revamped the old statement attributed to 
Sol Joel, some months ago, in his protest 
against the opening of alluvial diggings, but 
he ignored the cables published directly 
from Mr. Joel’s firm, which showed the 
statement to have an entirely different mean- 
ing from that given to it by the newspapers 
at the time. 

This correct statement had no effect on 
the author of the article in the Hearst 
papers, for he had a point to prove, and if 
the facts were not consistent with his argu- 
ment, why the facts must be ignored. The 
article did admit that many of the prospec- 
tors who were expected to get the best 
claims were employed by the diamond mine 
owners and that agents of the Diamond 
Syndicate were scattered through the new 
region to open offices and buy up the prod- 
uct of the alluvial diggers, but no inference 
was made from these facts. The article in 
no way attempted to give any figures to 
show how, even under the best of condi- 
tions, this new field was to produce a quan- 
tity of diamonds that would affect the mar- 
ket, even if they went into the hands of out- 
siders, nor did the author in any way men- 
tion the fact that the production of the 
alluvial fields is quickly exhausted as the 
diamonds are only on the surface. 

To any one who knows anything about 
the diamond situation, this syndicated article 
will cause little or no apprehension what- 
ever as far as the diamond market is con- 
cerned, but jewelers whose customers may 
express any doubts on the future and the 
prices of diamonds as a result of the article 
would do well to keep available the cables 
from the members of the Diamond Syndi- 
cate to the trade, published in full in THE 
JeweELrrs’ Crrcutar, Dec. 8, which show 
conclusively that the Syndicate had the situ- 
ation well in hand and that the market may 
be assured that the Syndicate will maintain 
the well-tried policy of wise price regula- 
tion. 

The diamond trade has had to undergo 
these unjustified and ridiculous attacks by 
thoughtless newspaper writers for many 
years. Although the silly stories have been 
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refuted time and time again, the mental atti- 
tude of the editors of these sensational news- 
papers seems to be unchanged. The only 
thing left for the jeweler to do in meeting 
these attacks is to keep himself, his cus- 
tomers and his local newspapers informed 
as to the real facts and with these fight the 
newspaper fiction. Incidentally he can call 
attention to the fact that though predictions 
of a break in the diamond market, or the 
control of the product, have been made for 
35 years or more, such a break has never 
materialized. 





DVOCATES of 
price  mainte- 
nance in the jewelry 
trade who learned 
with regret of the failure of the Capper- 
Kelly Bill, which sought to establish the 
legality of contracts involving the question 
of price protection, will be interested in 
learning that the fight for this legislation 
will continue. The Capper-Kelly Bill, 
which died when Congress adjourned, how- 
ever, will not be reintroduced. In its place 
will be introduced a substitute, which has 
been shaped to meet the objections and the 
views of the majority of the Interstate anid 
Foreign Commerce Committee of the House 
by whom this legislation has been under 
consideration for a number of years. The 
new bill, which will be introduced in the 
next session of Congress, takes up the sub- 
ject from an entirely different angle as 
is indicated in its head. It is entitled “To 
protect trade-mark owners, distributors and 
the public against injurious and uneconomic 
practices in the distribution of articles of 
standard quality under a_ distinguishing 
trade-mark, brand, or name.” 

This new substitute measure, which will 
probably be called the new Kelly Bill, in its 
essential clauses, provides: 

“That no contract relating to the sale or resale 
of a commodity which bears (or the label or con- 
tainer of which bears) the trade-mark, brand, or 
name of the producer or owner of such commodity, 
and which is in fair and open competiticn with 
commodities of the same general class produced by 
others, shall be deemed to be unlawful, as against 
the public policy of the United States in restraint 
of interstate commerce or in violation of any 
statute of the United States, by reason of any 
agreement contained in such contract— 

(1) That the vendee will not resell such com- 
modity except at the price stipulated by the vendor; 
and or 

(2) That the vendee will require any dealer’ 
to whom he may resell such commodity to agree 
that he will not in turn resell except at the price 
stipulated by such vendor or by such vendee. 

Sec. 2. Any such agreement in a contract in 
respect of interstate or foreign commerce in any 
such commodity shall be deemed to contain the im- 
plied condition that such commcdity may be resold 
without reference to such agreement— 

(1) In closing out the owner's stock for the 
purpose of discontinuing dealing in such com- 
modity; 

(2) With prominent notice to the public that 
such commodity is damaged or deteriorated in 
quality, if such is the case; or 

(3) By a receiver, trustee or other officer act- 
ing under the orders of any court. 

Sec. 3. Nothing contained in this Act shall be 
construed as legalizing any contract or agreement 
between producers or between wholesalers or be- 
tween retailers as to sale or resale prices. 


The remainder of the act is devoted to 
regulations as to where suits should be 
brought and a‘definition of the terms. 

It is believed that the proposed legislation 
as now drafted will not only meet all the 
technical objections that have been made 
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upon the previous proposed legislation in 
the past and bring ‘+ in accord with the 
principles laid down by the courts jn the 
famous Miles case, but will also meet the 
objections that have been raised by the in- 
fluential leaders of the House as to the 
proper field that the legislation should cover, 
The explanation of the bill (in another col. 
umn) will undoubtedly prove of distinct jn- 
terest and encouragement to all the jewelry 
advocates of legislation of this kind, who 
no doubt will give even more thorough sup- 
port to the substitute bill than they have to 
its predecessors, 


TATISTICS are 
constantly de- 
sommny Industry manded by bien 

ae experts, advertising 
agents and others making surveys of our 
industry that would cover the total value of 
the products made in the jewelry trade and 
sold to the consumer, but owing to the 
peculiar conditions of the industry, the 
many industries that enter into it, and the 
fact that these are, to a more or less extent, 
unrelated, no adequate compilation has ever 
been made that would give the real informa- 
tion required. From time to time we get 
statistics of the silver industry, the diamond 
industry, the precious stone industry, some- 
times of the clock and watch industries, the 
optical industry, etc., but of what may be 
considered the jewelry industry proper but 
few figures have been published except those 
of a local character which relate to certain 
jewelry centers. The Census Bureau has, 
from time to time, published figures, though 
these have been considered more or less in- 
adequate to make the proper comparisons 
as it has not been definitely known as to 
exactly what they covered; generally they 
have included statistics of the gold, platinum 
and the different branches of the plated 
ware industry that are to an extent, unre- 
lated, but sometimes they have omitted the 
finer gem-set jewelry and at others have 
included gold plated ornaments that hardly 
come within the jewelry trade at all. 

Nevertheless, any figures of this kind are of 

some value and for this reason the trade 

will be gratified to know that the figures for 
the Biennial Census for 1925 and compiled 
last year, are now complete. 

The jewelry industry as classified by the 
government for census purposes covers the 
manufacture of articles chiefly for personal 
adornment made from.gold, silver, platinum 
or from gold-filled, or rolled gold plate and 
even of the baser metals (bronze, brass, 
copper) plain, engraved, or chased, whether 
or not set with precious or semi-precious 
stones. Taking such a classification, the 
census report shows that there are in this 
industry 1,468 manufacturing establishments 
and the value of the products (which we 
suppose is the sale price of all manufac- 
turers to the first distributor) is given as 
$166,816,370. The cost of the materials 
used in manufacture and the cost of fuel, 
electric power, containers is given as 
$79,885,823 and the value added as a result 
of manufacture is given as $86,930,547. 

The amount of the manufacturers’ profits 
cannot be calculated from the census figures 
according to a notation given on these statis- 
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Samuel Jacobson of Jacobson Bros., 170 
Broadway, returned last Monday from 
Havana. 

S. Silberblatt, manufacturing jeweler, 60 
Nassau St., is moving on April 1 to Room 
400 at 40 John St. 

Henri Mandelbaum, diamond importer, 71 
Nassau St., has returned from a five weeks’ 
purchasing trip to the European diamond 
markets. 

Edward Goldstein, importer of diamonds, 
formerly located at 93 Nassau St., is now 
in new and larger quarters in Room 1609 
at 170 Broadway. . 

J. Goebel & Co., who have been serving 
manufacturing jewelers and repairers with 
crucibles since 1865, will be located on and 
after May 1 in the Goebel building at 95 
Bedford St., this city. 

A meeting of creditors of Fairchild & 
Co. gold pen manufacturers, against whom 
bankruptcy proceedings were started re- 
cently, was to be held yesterday (Tuesday) 
at the office of Robert P. Stephenson, 
referee in bankruptcy, 32 Broadway. 

Sightless veterans of the World War 
met recently at the Hotel Lafayette, Wash- 
ington, D.C., to urge better hospitalization 
for their comrades. Among the active 
veterans present was William J. Dodd, pro- 
prietor of the Veterans’ Jewelry Co., Union 
City, N.J. 

Fred C. Reimer, importer of China and 
glassware, 49 Fifth Ave., left last Sunday 
night for a trip through the middle west and 
will proceed as far as New Orleans. On 
his trip Mr. Reimer will show five trunks 
of the latest novelties and offerings from 
England and other European countries. 

A cablegram has been received at the 
office of Samuel Lenkowsky & Son, impor- 
ters of diamonds, 10 W. 47th St., stating 
that Samuel Lenkowsky, who has_ been 
abroad for the past six weeks buying 
diamonds for his firm will return to this 
= on the Majestic, today (Wednes- 
ay). 

The Bronx Home News recently published 
a photograph and description of a ship 
model made by William Antonelli, a jeweler, 
living at 1183 Sackett Ave. According to 
the newspaper article, the ship model is a 
fine example of wood carving which inci- 
dentally is a hobby of Mr. Antonelli, who 
is employed by Ostrin Bros., jewelers, at 
74 Lafayette St. 

It was announced last week that the firm 
of Lubow & Marcus, diamond importers 
and wholesale jewelers at 1024 Sixth Ave., 
had been dissolved by mutual consent, 
Samuel Marcus retiring. Samuel Lubow, 
it is stated, has taken over the assets of 
the concern, has assumed its liabilities and 
will continue the business at the old ad- 
dress. Samuel Marcus, the retiring part- 
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ner, it is announced, will soon start in the 
wholesale jewelry business under his own 
name. 

C. T. Baxter, member of the well-known 
firm of Grimshaw, Baxter & J. J. Elliott 
of London, is on a tour to the United States 
and Canada at the present time and dur- 
ing the past week has been visiting Mon- 
treal, Quebec, Toronto and Buffalo, and 
this week will visit Cleveland and Pitts- 
burgh. He expects to be in Baltimore 
March 28 and 29; Philadelphia, March 30; 
Boston, April 1 and 2, and in New York 
from April 4 to 8. While in the metropolis, 
he will make his headquarters in the Breslin 
Hotel. 

Arthur Rieger, who was arrested some 
time ago, charged with passing bogus checks 
was brought before Judge Collins in the 
Court of General Sessions, recently, and 
sentenced to the penitentiary. This means 
that Rieger must serve a term of not less 
than three months and not more than three 
years. The indictment on which Rieger 
was sent to prison was based on a complaint 
made by Weisenburger & Sons, 781 Eighth 
Ave. The indictment charges him with 
grand larceny by means of passing a bogus 
check. At the insistence of Richard C. 
Murphy, counsel for the Jewelers National 
Crime Committee, Rieger made restitution 
to his victims but despite this the defendant 
was sent to prison. Rieger swindled several 
New York jewelers by means of bad 
checks. 

Owen Cooney, brother-in-law of Celia 
Cooney, the notorious “bobbed hair bandit,” 
who, two years ago, terrorized Brooklyn, 
was shot on Tuesday evening of last week 
while trying to rob the jewelry store of 
Vincent Matera, 633 Washington St., 
Brooklyn. Cooney has since been arraigned 
before Magistrate Cohen in the Flatbush 
Ave. Court, and held for the grand jury 
without bail. Mr. Matera had left his broth- 
er in charge of the store on Tuesday evening 
of last week and during his absence Cooney 
entered the place. Unknown to the jeweler’s 
brother and a watchmaker, who was in the 
rear of the store, Cooney, it is charged, 
grabbed three diamond rings from the show 
cases and was running out of the store 
when he was discovered. Mr. Matera’s 
brother, grabbing a gun from beneath the 
counter, chased the man and fired several 
shots, two of which hit the fleeing man in 
the shoulder. As the man fell to the street 
he threw the rings into the gutter. Cooney 
was attended by an ambulance surgeon and 
then locked up in the Grand Ave. police 
station and charged with attempted robbery. 
His brother, who is the husband of Celia 
Cooney, is now serving a term in Sing 
Sing, while his “bobbed hair bandit” wife 
is confined at Auburn. 





One of the best attended sessions of 
the Jewelers’ 24 Karat Club held in some- 
time was that of Thursday, at the monthly 
meeting which convened at the rooms of 
the Club, 15 Maiden Lane, at 3 p.m. 
President Untermeyer presided. After 
Secretary Ward read the minutes, the 
president reported to the club the death 
of Samuel H. Levy, a former president of 
the organization, and stated that flowers 
had been sent to the funeral and that a 
delegation of the members had attended. 
It was ordered that a suitable letter of 
condolence be sent to the family by the 
secretary. Charles Marx, president of the 
Beef Steak Committee, reported that the 
committee had decided to hold the event at 
the Hofbrau House, Thursday, April 21. 
The death of Mr. Levy, having caused a 
vacancy, the Board of Directors recom- 
mended that John R. LeCount of LeCount 
& Sims, who was on the waiting list, be 
elected in his place and this was so ordered. 
Two applications for membership were re- 
ceived and referred to the Board of Di- 
rectors. Secretary Ward read_ various 
correspondence among which was a chal- 
lenge from the Chicago Jewelers’ Associa- 
tions golf committee asking that the Jewelers’ 
24 Karat Club appoint a team to meet with 
their golf team in a national trade cham- 
pionship contest. Details as to the beef 
steak and outing were discussed, after 
which attention was called to the beautiful 
set of ebony finished chairs that had been 
presented to the club by Lee and Herbert 
Reichman, two of its ex-presidents, and a 
vote of thanks was extended them for their 
generosity. H. C. Larter reported that ex- 
President David Kaiser, who had been very 
ill had passed the crisis and was improving, 
and as Mr. Kaiser’s 74th birthday occurred 
on the 17th, it was voted that the club, 
through Mr. Larter, send him 74 roses to 
commemorate the occasion. After other 
routine matters had been discussed, the 
meeting adjourned. 

While seated in the office of Barnett Bros., 
diamond importers, 71 Nassau St., with 
which concern he was employed, David 
Barnett was stricken on Tuesday after- 
noon of last week with heart failure. Mr. 
Barnett was sitting at a table talking to 
some of his relatives when he complained 
of feeling ill. He suddenly swooned and 
in a few moments passed away. He was 
buried last Wednesday from his home, 510 
W. 170th St. Burial was in Washington 
Cemetery, Brooklyn. Mr. Barnett was 
bern in Russia and was 56 years old at the 
time of his death, He came to this 
country when a young man and obtained a 
position with his brothers, George and 
Samuel Barnett, which firm is known as 





(Continued on page 81) 











80 THE JEWELERS’ 


CIRCULAR 





March 23, 1927 





Over One Hundred Years the Jewelers’ Bank 


Ca 





CHATHA 
PHENT 


National BANE 
TRustcomPANY 





Capital, Surplus and 
Undivided Profits over 


A Bank’s Best Friend 
Is a Satisfied Customer 


Hundreds of Jewelry Merchants opened their first bank 
account here and are among our best friends today. 
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Selection Package sent upon 
Request. Compare Prices. 
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Banking Service for the Jewelry Trade 
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financial and service resources of a great banking institution. 
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AMERICAN EXCHANGE IRVING TRUST COMPANY 


81 Fulton Street, New York 
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Barnett Bros. Mr. Barnett worked in the 
Chicago office of the concern at 7 W. Madi- 
son St., for about 13 years. After that he 
came to the New York office and for ap- 
proximately 14 years visited the New York 
city trade. The deceased is survived by 
his widow, two sons and one daughter. 

August Purper, importer of pearls and 
precious stones, will remove next Saturday 
from 71 Nassau St. to 180 Broadway. 

Joseph Wernick, manufacturer of Japa- 
nese signet rings, has removed to larger 
quarters in Room 511, at 83-85 Canal St. 

Barnett Bros., diamond importers, will 
move their office about May 1 from 71 
Nassau St., to new quarters in Room 32 at 
65 Nassau St. 

H. J. Homrich, Huntington, W. Va., is in 
New York for a week’s stay and is stopping 
at the Hotel McAlpin. He is accompanied 
by his daughter, Miss Celeste Homrich. 

Norbert Cahn, of Cahn & Kronbrodt, 33 
Maiden Lane, is on a three weeks’ trip 
through New York State and Pennsylvania 
‘where he is showing a line of domestic and 
imported jewelry. 

Mr. and Mrs. Max Goodman, of San 
Antonio, left New York Saturday, March 
19, on the Creole bound for New Orleans. 
After spending a few days there they expect 
to return to San Antonio. 

Announcement has been made of the mar- 
riage of Harry Fine of Max Fine & Sons, 
Inc, to Miss Ruth Tager of New York, 
last Thursday evening. They sailed Satur- 
day on the Volendam on their honeymoon. 

Jung & Klitz, manufacturing jewelers, 
who for many years have been located at 
1 Maiden Lane, announce their removal to 
the ninth floor of the Central Mercantile 
Bank building, 535 Fifth Ave., corner 44th 
St. 

L. Stern & Co., 48 W. 48th St., are offer- 
ing to settle with creditors on the basis of 
40 cents on the dollar. This is payable 10 
cents in cash and the balance in deferred 
payments. The assets and liabilities are 
unknown. 

Milton M. Epstein and Harry Winnick 
announced last Saturday that they had re- 
signed from the Epstein & Rothenberg Cor- 
poration, 170 Broadway. The business will 
still be continued by Louis M. Rothenberg 
at the same address and under the same 
style. 

William S. Manheimer, president of Louis 

Manheimer & Bros., Inc., sailed on the 
Aquitania March 19 for a six weeks’ trip 
abroad. While away Mr. Manheimer will 
combine business with pleasure, visiting 
Switzerland in the interest of the Federal 
Watch Corporation, which the above firm 
controls. 
_ Abraham Schliff, son of Jacob Schliff, 
importer of diamonds, 170 Broadway, was 
married last Sunday evening at the Royal 
Palms, 135th St. and Broadway, to Miss 
Selma Rothman. The couple left last Mon- 
day night on the Columbus for a honeymoon 
trip abroad. Many prominent members of 
the trade attended the ceremony. 

Ernest Pritchard, who until the retirement 


THE JEWELERS’ CIRCULAR 


of Dreicer & Co. was connected with that 
famous house, has sailed for France to open 
an office in Paris, where he expects to re- 
main several months. Mr. Pritchard has 
had experience in London, Paris, Rio de 
Janeiro and New York. He will be glad to 
hear from old friends, and all letters will 
reach him addressed care of Morgan & Co., 
Place Vendome, Paris. 

Maurice W. Taylor, sales representative 
for several manufacturers, announced last 
week that he had added the jewelry line of 
Fisher & Co., of Newark, N. J., to his 
store. He expects to leave shortly to visit 
his trade over the middle western territory 
with this line, together with the men’s stone 
ring lines of Albert Ronecker & Co., New- 
ark, N. J., and Echelman & Brinker, white 
gold mounting manufacturer, of New York. 

The old established house of W. Green & 
Co., 81 Nassau St., is retiring from the 
watchmakers and jewelers supply part of its 
business to enable the members to give 
more attention to their electrical factory in 
which they make their polishing and buffing 
motors, electric plating generators and Sal- 
Hyde Salis, made by the W. Green. Elec- 
tric Co., whose New York office will be 
lecated at 182 Broadway after May 1. It 
is the intention of Mr. Green to build and 
add to the W. Green Electric Co. in the 
future many necessary and_ labor-saving 
devices especially built for jewelers. 

Joseph D. Little, manager of the Sterling 
Silver Galleries of the International Silver 
Co., delivered an interesting lecture on art 
in silver last week before the Art Depart- 
ment of the Women’s Club of the University 
of Delaware, at Newark, Del. This talk 
was illustrated with stereopticon views. On 
the evening of the same day Mr. Little lec- 
tured at the New Century Club of Wilming- 
ton on “The History and Romance of 
Silver,” which was also illustrated with 
lantern slides. At both of these lectures, 
Mr. Little was introduced to his assemblages 
by Elwood A. Davis, son of Millard F. 
Davis, a jeweler of Wilmington, Del. 

The marriage of Miss Carolyn Rodgers 
Averbeck, daughter of Maximilian J. Aver- 
beck, a former well-known member of the 
wholesale jewelry trade of New York, to 
Walter Arnold Tyler, took place Saturday: 
afternoon in All Angels’ Church, West End 
Ave. and 8lst St. The rector, the Rev. 
Dr. S. De Lancey Townsend, performed the 
ceremony, assisted by the Rev. Morgan 
Ashley, rector of Trinity Church, Rutland, 
Vt. The bride’s father gave her in mar- 
riage. She was attended by her cousin, 
Mrs. Ashley R. Pomeroy, of Greenwich,* 
Conn., as matron of honor. Richard P. 
Dyckman, of Orange, N. J., was best man 
for Mr. Tyler. The ceremony was followed 
by a reception at the Park Lane. 


From the ground floor of 37 Maiden 
Lane to the 12th floor at 20 W. 47th St. is 
the move to be made on or about May 1 
by Korones Bros. while the character of 
the business itself will be changed from 
general jobbing to emphasis on importing of 
diamonds and manufacturing of jewelry, 
together with a specialty of Sen-O-Rok 
watches which is owned and will be manu- 
factured by the firm. Korones Bros. began 
business in 1898 when David and Karl 
Korones started on the East Side and after 
a successful growth, the two brothers located 
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in the Maiden Lane District some 20 years 
ago. In 1921 Karl Korones retired from 
the firm, his interest being taken over 
by the three sons of the senior member. 
The sons are Henry C. Korones, Sol. D. 
Korones and Samuel A. Korones. 

The trade was interested in announcements 
sent out last week calling attention to the 
fact that the firm of R. G. Monroe & Co. 
is retiring from business and that R. G. 
Monroe has become vice-president and 
director of Mayers, Osterwald & Muhlfeld, 
Inc.; importers of pearls and precious stones, 
527 Fifth Ave. The announcement was sent 
out under date of March 15. The firm of 
R. G. Monroe & Co. grew out of the old 
gem business conducted by Eisenmann 
Bros. for many years and prior to that 
time by Jacques Schieb. The Eisenmann 
business finally went into the hands of Jan 
Paris, who in 1911 joined R. G. Monroe, 
forming the house of Monroe, Paris & Co. 
The firm was later dissolved. Mr. Monroe 
and Mr. Paris continued alone. On Jan. 1, 
1919, Mr. Monroe was joined by D. V. 
Monroe and thereafter the firm became 
known as R. G. Monroe & Co. 

Jacob Bial, retail jeweler at 475 Grave- 
send Ave., Brooklyn, who filed a voluntary 
petition in bankruptcy recently in the United 
States District Court, filed schedules last 
Wednesday listing his liabilities at $9,587 
and his assets at $2,457. The jeweler claims 
he owes on secured claims, $40, unsecured 
claims, $8,427, and accommodation paper, 
$1,120. His assets include, stock in trade, 
$1,000; machinery, tools, etc., $700, debts 
due on open accounts, $557 and property 
claimed to be exempt, $200. Mr. Bial filed 
his petition in bankruptcy on March 9 and 
on the same day, Judge Moscowitz appointed 
Charles S. Amsel, as receiver, under a bond 
of $1,000. Among the largest unsecured 
creditors are the Triangle Jewelry Co., $186; 
A. Cohen & Son, $219; Essen & Friedman, 
$232; K. Polishook, $180; Schneider & 
Hyman, $150; S. Lebovsky, $150; Seltzer 
Bros., $300; I. Schuer & Co., $300; Sitz- 
man, Gold & Posner, $322; A. Pusrin, $110; 
D. Wrabel, $133; Reuben Katz, $100; B. 
Astrowsky, $110; H. Dash, $100; Carrie 
Bial, $2,600; Sol Bial, $100; Morris Plan, 
$255; Benjamin Lipschitz, $255; Mr. Pav- 
low, $255; Links Credit Co., $300; Barney 
Astrowsky, $300; Joseph Fine, $300, and 
Morris Goldberg, $300. 

A committee of the prominent New York 
city jewelers has recently been organized 
under the leadership of David Belais, 10 W. 
47th St., to aid the Salvation Army 1927 
Maintenance Appeal. This appeal, which 
takes place during the month of May, will 
endeavor to raise $500,000 to carry on the 
social, spiritual and economic work of the 
Salvation Army. Every dollar of this 
money will be used within the limits of 
New York city, and the greater part will be 
used to support the 47 Salvation Army 
homes, hospitals and social centers which 
are divided evenly throughout the five 
boroughs. Four of these 47 branches of 
Salvation Army service are homes for un- 
fortunate children; five are Industrial 
Homes where “the man who is down but 
never out” may be sure of a home and a 
fresh start in life; two are day nurseries, 
as well as hospitals, a fresh-air camp and 
other institutions where activities are car- 
ried on. 
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Prisms: Their Use and Equivalents 


A book containing a more extended knowledge on this 
branch of refraction than is contained in works on 
ophthalmology. Price, $2.00. 


THE OPTICAL PUBLISHING CO. 
11 John St.. New York 








An Old Established Business For Sale—Retiring 


(Established in 1870) 
tes, 
W. GREEN & CO. 
MATERIALS, TOOLS, MACHINERY, SUPPLIES 


For Watchmakers, Jewelers, Silversmiths, Platers, Engravers 


81 NASSAU STREET, NEW YORK 





is retiring from the Jewelers’ Supply business and will sell at the greatest sacrifice for cash or on easy 
terms as desired, entire stock, completely and perfectly systematized, with or without fixtures, with or 
without good-will. 

A wonderful opportunity for young men with a little capital to open up in New York and start with a 
ready made business of 53 years’ standing. No complications, no liabilities. The new firm immediately 
continues as the old firm retires with continued support of the old management. 
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tics for the reason that no data is col- 
fected in regard to the number of items of 
expense, such as interest on investment, rent, 
depreciation, taxes, insurance, advertising, 
etc. This is to a certain extent unfortunate 
as figures in regard to profit, even though 
it be an average profit which would include 
everything from the cheapest plated ware to 
the finest platinum gem-set jewelry, would 
be of interest. 

According to census figures, the average 
number of wage earners (not including 
salaried employes) in the industry is about: 
23,837 ranging from a minimum month of 
21,675 to a maximum month of 25,916 and 
the wages paid in the industry is given as 
$35,477,020. 

While these figures are in no way ade- 
quate to meet the questions that have arisen 
from time to time, they at least give a slight 
idea of the importance of the industry as a 
whole and may have value if in no other 


way than in showing the number of people 


dependent upon the prosperity of the jewelry 
trade. The Census Bureau has at least made 
a start in this direction and it is hoped that 
as time goes on, the statistics of the various 
branches of the jewelry industry will be 
sub-divided in a way that it will make the 
compilations of the Bureau much more 
valuable to statisticians. 





Jewelers Must Get W ORD was received 
Behind State last week that 


' the new Platinum Law 
—— drawn in accordance 
with the proposed National Platinum Stamp- 
ing Law introduced into the last Congress 
(and which will be again introduced into 
Congress at the next session), had been 
passed by both the Assembly and Senate of 
New York, and it looks now as if it would 
be signed by the Governor and go into effect 
July 1, 1928. 

It was also announced that the platinum 
bill in the New Jersey legislature has a 
favorable chance of being passed if the 
jewelers of that State will get behind the 
measure and notify their assemblymen and 
senators of the necessity of the enactment 
of such legislation. Telegrams urging the 
passage of the act should be sent not only 
by the jewelers of New Jersey to the mem- 
bers of the upper. and lower houses of the 
legislature but they should get influential 
members of their community to do the same. 
This is the act introduced by Senator Wol- 
ber. It is non-controversial in character and 
so far has met no opposition and if it fails 
of passage, it will be simply for the lack 
of interest on the part of the legislature, an 
interest which the jewelers themselves by 
Proper activity, can stimulate. 

A similar platinum act has been introduced 
in the Illinois legislature to supercede the 
one now on the statute books similar to the 
old New York law and it is reported that 
a hearing will be held soon. What was said 
about the bill in the New Jersey legislature, 


applies equally to that in the legislature of. 


Illinois, and it is up to the jewelers of that 
State to get behind the measure and show 
their legislators the necessity of ending the 
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confusion that has arisen through the plati- 
num legislation now on the statute books 
and of putting Illinois in line with the other 
States in which the platinum industry is 
prominent. 

The condition in regard to this platinum 
legislation shows that the jewelry trade can 
have legislation which it wants to protect 
itself and the public from fraud, pro- 
vided the jewelers themselves will take suf- 
ficient interest in the subject, and get behind 
the measures which they demand. They 
cannot expect their legislators to give time 
and attention to a bill in which the people 
most vitally affected show little or no in- 
terest. 

The time to get busy is now. 











TRABE CONDITIONS 


Although things are not especially active in the 
Louisville jewelry trade in the month of March, 
local retailers claim that volume is about normal 
for the season. Manufacturers are not rushed, but 
comfortably busy on platinum diamond work. En- 
graving shops are in a lull, while watch shops are 
quite busy. There has been a considerable amount 
of unemployment over the Winter, which is being 
relieved now that the building trades are opening, 
with a great deal of work in hand. 





Rudolph Baude, Market St. retailer, and 
Mrs. Baude left a few days ago for a month’s 
vacation at St. Petersburg, Fla. 

Eugene Doelckner, who recently sold his 
interest in the house of Schneider & Doelck- 
ner, on Market St., is planning to open a 


. shop, handling watch and clock repairs. 


Mitchell T. Roth, of David Roth’s Sons, 
will have completed two years as president 
of the Market Street Merchants’ Association 
when the annual meeting is held on March 
22. This will be the 21st annual meeting of 
the body. 


A burglar alarm was recently set off by 
the smashing of a window at the store of 
Lemon & Son, 4th St., but police merely 
found a drunk, who had been in a scuffle 
with friends, who deserted him when the 
window was broken. No attempt had been 
made at robbery. 

Among recent visitors to Louisville were: 
F. H. Harrison, LaPierre Mfg. Co., Newark, 
N. J.; Arthur S. Feiss, Rosenthal & Kaplan, 
New York; Reid Berkey, Charles A. Berkey 
Co., Detroit; Max Bardach, Bardach & 
Gran, Indianapolis, and C. W. Thomas, 
Weigle & Rose Co., Newark. 

Jewelry valued at about $250 was taken 
from the window of the jewelry store of 
George W. Smith, jeweler at New Albany, 
Ind., one night recently. Theft was re- 
ported by a newsboy, who discovered the 
smashed window that morning. Watches, 
rings and a strand of pearls made up the 
loot. 

The first jewelry store robbery in Jeffer- 
sonville, Ind., in many years was reported 
as occurring on Wednesday night, .March 
16, when a window was cut at the store of 
E. C. McNutt, and about $250 in jewelry 
taken. A diamond cutter was apparently 
used, as a clean section was reported as 
removed from the glass. 

August Vial, Horse Cave, Ky., according 
to the Hart County Herald, has quite an 
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interesting collection of stone age imple- 
ments used by prehistoric man, representing 
one of the finest collections in the State. 
Besides Indian relics he has made a large 
collection of fossils, many of which came 
from the Mammoth Cave section. 

John W. Cardin, convicted bandit, who re- 
ceived a sentence of seven years in the peni- 
tentiary from a jury in Criminal Court in 
connection with the hold-up and robbery of 
Herman Hamburger, New York diamond 
salesman, in Louisville, on March 1 of last 
year, has appealed for a new trial, his at- 
torney, George Haer, filing the motion. 
The hearing was scheduled for March 19. 

Charles O. Schneider, of Schneider & 
Doelckner, 114 E. Market St., has announced 
purchase of the entire business, having 
bought out his partner, Eugene Doelckner. 
The men established the business seven and 
a half years ago, after being with Matt 
Irion & Sons for some years. Mr. Schneider 
stated that his son, Arthur J. Schneider, 
would be associated with him. The business 
will be operated as Charles O. Schneider. 

William H. Sloan, Louisville negro, under 
arrest for alleged complicity in the theft of 
a wallet containing $450 worth of diamonds 
from J. H. Halloway, salesman for the Ritz 
Jewelry Co., has been dismissed by the court. 
The robbery occurred at the negro’s home, 
where Halloway had gone to make a sale, 
but the theft was committed by two visiting 
negroes, who grabbed the rings and fled. 
Sloan appeared to be innocent of any con- 
nection with the crime. 











Eugene Bazner, who conducts the Artistic 
Jewelry Shop formerly owned by Lawrence 
M. Bayan at 971 Broad St., has been invited 


to lecture before the German-American 
Technical Society in New York at the next 
meeting. He will deal with the subject of 
synthetic stones and the talk will be in 
German. He has added a watch department 
to his hand-made jewelry specialties, with 
P. Clindrat of New York, watchmaker, in 
charge. 

Mr. and Mrs. Edmund P. Kohn, of 250 
Delavan Ave., have announced the engage- 
ment of their daughter, Miss Margaret 
Horsfall Kohn, to John Wesley Ross of 
New York. Miss Kohn is a graduate of 
Vassar College, 1925. Her father is vice 
president and secretary of Kohn & Co., 
manufacturing jewelers of Camp and Or- 
chard Sts. Mr. Ross is the son of Mr. and 
Mrs. Thomas M. Ross of Montreal and is 
a graduate of the Schools of Law and 
Engineering of the University of Michigan. 

Karl Kniep, who learned the jewelry- 
making trade in Germany and was employed 
for a number of years as a skilled workman 
in what is now the plant of Durand & 
Co., died Saturday morning at his home, 
59 Columbia Ave. He had been ill from 
pneumonia for three days. He was born in 
Hanover, Germany, 81 years ago and came 
to Newark when he was 20. For many 
years he has conducted a wholesale and retail 
toy business at 3 S. Orange Ave., but has 
always retained his membership in the 
Jewelers’ Benevolent Society. 














F. B. Wallen, well known Camden, N. J., 


jeweler, plans to visit Europe. He will leave 
some time in May and will remain abroad 
until August. 

J. M. J. Costello, Sansom St., diamond 
dealer, has returned from a brief trip to St. 
Petersburg, Fla., where he enjoyed a few 
days of fishing. 

William Sutton, secretary of the Pennsyl- 
vania Retail Jewelers’ Association, is still 
enjoying Spring life at his camp in Penny- 
pot among the pines of southern New 
Jersey. 

“Jack” Lambert, of M. J. Lambert & Sons, 
New York, importers of jewelers’ tools and 
supplies, has been in town visiting the trade 
here before sailing to Europe on a combined 
business and pleasure trip. 

William H. Hurlburt and his son, Merrit 
Hurlburt, Jr., are expected home this week 
from their trip to Europe, which included 
the diamond centers of Holland and France. 
Letters from Mr. Hurlburt indicate he was 
successful in buying a very fine assortment 
of diamonds. 

Charles Carmany, a _ Lebanon, Pa., 
jeweler, was stricken fatally while rehearsing 
with a church orchestra of which he was a 
member and died before medical aid could 
be summoned. He lived in Schaefferstown 
and was unmarried. Heart disease was as- 
signed as the cause of death. 

Discovery by B. C. McLain, Smithton, Pa, 
of several bracelets buried in the former 
baseball grounds, near his home, led to the 
finding by A. H. Brewer, Smithton jeweler, 
whose store had been robbed a few nights 
before of other jewelry, but of small value. 
The police of Smithton and the State police 
are questioning several suspects whom they 
are holding. The remainder of the stolen 
goods has not yet been found. 

By order of Harry Spivack, receiver, the 
stock of Joseph Goldberg, wholesale jeweler 
at 735 Sansom St., who is in involuntary 
bankruptcy, were sold at auction last Satur- 
day. Fair prices are said to have been real- 
ized. Mr. Spivack, as receiver in the bank- 
ruptcy case of Green Bros., has ordered an 
auction of the goods and equipment of that 
firm at its office, 1808-10 Chestnut St., on 
Wednesday of this week. The fixtures also 
are to be sold. 

A. H. Landis of Lansdale, who retired 
from the jewelry business some time ago 
after spending many years in active retail 
business, finds it hard to keep away from 
his old haunts and was a visitor to his old 
friends in the Philadelphia wholesale trade 
last week. Another visitor was Benjamin 
N. DuBois, a retailer of Royersford. Other 
out-of-town retailers calling on the trade 
were Mrs. N. B. Meyers, Ambler, Pa., and 
Mrs. Harry A. Beebe, Laurel Springs, who 
is successfully carrying on the business left 
by her late husband. 

Members of the Sansom Street Business 
Men’s Association already are talking of 
their annual meeting and dinner in May, 
when officers will be elected and further im- 
provements in the street discussed. Opinion 
is practically unanimous for the re-election 
for a second term of Michael Ballen as 
president and for the re-election of the other 
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officers, including, of course, the veteran sec- 
retary, J. F. Neill. The increase in mem- 
bership under the administration of Presi- 
dent Ballen has been marked and the general 
policies of the organization have been for 
the advancement of the trade and of San- 
som St., both from ethical and _ business 


standpoints. 
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Herman Cerf, of M. Bonn & Co., left last 
Saturday on a western trip which will take 
him as far west as St. Louis. The Bonn 
house reports that it has been doing a very 
steady business. 

Emanuel Grafner, of Grafner Bros., and 
Mrs. Grafner returned last week from the 
Bermudas, Mrs. Grafner being greatly im- 
proved in health. Mr. and Mrs. Grafner 
were much delighted with the trip. 

Isaac DeRoy, of Louis DeRoy & Bro., re- 
turned last week from Miami, Fla., where 
he had been spending the Winter and re- 
gaining his health. He is now in better con- 
dition. physically than for a long period of 
time. 

William E. Staiger, of Staiger & Sons, 
New York, was in Pittsburgh last week 
calling on the trade. Mr. Staiger was on a 
western trip and said he heard more opti- 
mistic talk in Pittsburgh than in any city he 
had visited. 

One morning last week an unknown thief 
hurled a brick through the display window 
of Charles Wetzel’s jewelry store, at 1204 
Fifth Ave., and, according to the police re- 
port, made away with some rings valued at 
about $10. The damage to the window was 
about $100. There is no clue to the identity 
of the man or boy who did it. 

The Pittsburgh Association of Credit Men, 
composed of wholesalers, won the member- 
ship contest of 10 cities of the association, 
as to the number of members obtained in the 
recent contest. Louisville won first honors, 
however, in the contest, winning the most 
weeks in the battle with each of the 10 
cities, but Pittsburgh won in numbers and 
took second place. 

A. B. Buckeridge, manager of the Pitts- 
burgh Credit Bureau, has been elected presi- 
dent of the Associated Credit Bureau of 
Pennsylvania, the election taking place in 
Harrisburg, where the representatives of 37 
bureaus met to organize. Mr. Buckeridge, 
who also is the secretary of the Retail Credit 
Men’s Assocjation of Pittsburgh, says that 
about 50 merchants are joining the associa- 
tion weekly as well as the Pittsburgh Credit 
Bureau, with which the credit body is affili- 
ated. More than 400 firms and corporations 
are now represented, with most of the down- 
town jewelry concerns affiliated with the 
organization. 

A large number of out-of-town jewelers 
were in Pittsburgh last week attending 
“Wholesale Market Week,” and the outcome 
of the affair has been very satisfactory to 
the trade in general, all of the jewelers par- 
ticipating in the event having had good re- 
sults. _The houses included the Heeren 
Bros. Co., Weinhaus Co., M. Bonn & Co., 
Grafner Bros., W. J. Johnson Co., and 
Kingsbacher Bros. The night meetings were 
especially enjoyable, some very instructive 
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talks being given. Perhaps one of the most 
oustanding speeches was that given by John 
V. Garver, of Garver’s Department Store 
Strausburg, O., a town of 1,000, this store 
having built up a business of $950,000 a year. 
The house supplies a trade within a radius 
of 30 miles of Strausburg. His subject was 
“Keeping Home Trade Sold.” Many jewel- 
ers were present the night Mr. Garver spoke. 
The tremendous business done, in such a 
small town, opened the eyes of jewelers to 
possibilities not only in the small community 
but the larger one as well. 
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J. W. Jennings, of the Quaker Silver Co, 
was in New York the past week. 

M. D. Echstein left last week on a west- 
ern business trip for Moore Bros. 

Harry London was in New York and 
vicinity the past week on a business trip, 

Sidney O. Bigney, of S. O. Bigney & Co, 
was in Boston last week on a business visit. 

H. K. Greene is on an extended western 
trip in the interests of the Quaker Silver Co, 

Albert Goldstuker is on an extended south- 
ern business trip in the interests of Moore 
3ros. 

Mr. and Mrs. Gaston A. Guyot have re- 
turned from a stay in New York city and 
vicinity. 

W. H. Lowe, manager of the Chicago of- 
fice of Bliss Bros. Co., is at the factory here 
preparing his new lines for the market. 

A gain of 8,500 square feet of factory 
space for Attleboro in 1926 is shown in the 
State survey prepared by the Associated 
Industries, just issued. Over $29,000,000 
were added in factory additions last year in 
the State of Massachusetts, according to the 
survey, with more than 6,000 persons put to 
work. 

Mr. and Mrs. Harold E. Sweet and their 
daughter, Miss Marian H. Sweet, with Mrs. 
Joseph L. Sweet, went to New York on Fri- 
day, where they were joined by Joseph L. 
Sweet, who has been spending some weeks 
in Philadelphia, and by Hayward H. Sweet, 
from Deerfield Academy, Deerfield, Mass. 
The party sailed Saturday for two weeks at 
Bermuda. 

Lloyd G. Balfour, head of the L. G. Bal- 
four Co., who has just returned from a trip 
to the Bahama Islands, is manifesting con- 
siderable interest in the Manufacturers’ 
Baseball League this Season, and has assured 
the newly elected officers of the Balfour 
Athletic Association that he is heartily with 
them in their efforts to place a first-class 
team in the circuit that is now being formed. 








D. W. O’Connor, S. Main St., Monmouth, 
Ill., jeweler, has announced plans for re- 
modeling of the front of his store and re- 
decoration of the interior. Under the re- 
modeling there will be a one-door entrance, 
with small windows on either side with a 
tile vestibule and green marble window 
base. A gift shop will be added to the 
store. Mahogany fixtures are to be installed 
and the entire building work finished by May 
1. Recent stock reduction sales have cleared 
shelves for the proposed improvements and 
new stock will be shown for the opening. 
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Chicago Notes 





Joseph W. Tunstall, representing the 
Krementz Co., Newark, N. J., spent several 
days of the past week in Chicago visiting 
friends and old associates. 

G. R. Watts, in charge of the material 
department of the Waltham Watch Co. at 
Waltham, Mass., is in Chicago for about 10 
days, calling on the trade and visiting nearby 
towns. 

Herbert I. Jacobs, of Hamilton & Hamil- 
ton, Jr., will leave this week on a four 
weeks’ business trip through Ohio and Penn- 
sylvania. Mr. Jacobs calls on the retail 
trade and makes this territory regularly. 

Feinstein Bros., repairers to the trade and 
wholesale jewelers, have moved their offices 
and shop from suite 604 Mallers building 
into larger quarters, just a few offices south 
of their old location on the same floor of the 
building. 

George Weidig, manager of the Chicago 
office of Joseph Fahys & Co., located in the 
Jewelry Mart, has just completed his regular 
business trip through the south. Mr. Weidig 
was away for three weeks and reports con- 
ditions as favorable. 

Miss Francis MacDonald manager of the 
Garland Gift Shop the gift department of 
Norris, Alister-Ball-Bridges Co. left Sun- 
day for New York where she will spend 
about two weeks visiting the importing 


_ markets of that city. 


Howard Seebeck, Chicago representative 
for Barnett Daniel and the Armbrust Chain 
Co., left last Wednesday night on a trip 
through the south and the east. He is call- 
ing on the wholesale trade and will return to 
Chicago about the middle of April. 

Oscar A. Lessing and Sidney H. Israel, of 
the Israel-Lessing Sales Co., manufacturers’ 
representative, located on the 12th floor of 
the Heyworth buiiding, have left on their 
annual Spring trip through the middle west 
and will be gone for about three weeks. 

George Dahlman, manager of the Chi- 
cago office of the Reliance Mfg. Co., left 
Sunday night for Providence, where he will 
spend about a week visiting at the home 
office and factory preparing his new sample 
line before calling on the trade through his 
territory. 

Philipp Meng, who recently returned to 
Chicago after spending three years in South 
America, is now operating a diamond cutting 
plant in suite 1318 at 162 N. State St. Prior 
to going to South America Mr. Meng was 


_ engaged in cutting diamonds in Chicago for 


many years. 
Benjamin Kuhn, representing Alter & Co., 








wholesale jewelers at 165 W. Madison St., 
has just completed a 10 week’s business trip 
through his eastern and southern territory. 
Mr. Kuhn will remain in Chicago for about 
10 days, replenishing his stock, before start- 
ing out on his territory again. 

Hugh E. King, of the Hugh E. King 
Sales Co., Goddard building, accompanied by 
his wife, will return to Chicago some time 
next week, after completing his annual 
Spring trip through the northwest, and west 
as far as the Pacific Coast. Mr. King has 
been gone since the middle of January. 

Math Yumm,_ representing Adolphe 
Schwob, Inc., returned the latter part of last 
week from a short business trip to New Or- 
leans and cities in Texas. After spending a 
few days at the Chicago office, located at 35 
E. Wacker Drive, Mr. Yumm will leave on 
another short trip through his territory. 

Martin Priban, of Priban & Sickle, manu- 
facturing jewelers at 27 E. Monroe St., has 
returned to his duties, after being confined 
to his home for about three weeks with an 
injured foot. While at his shop, a large 
piece of steel fell on his right foot, crushing 
one of his toes, making it impossible for 
him to walk. 

A. J. Williams, of A. L. Williams & Co., 


-27 E. Monroe St., returned last week from 


Peoria, Ill., where he spent a couple of days 
bowling in the A. B. C. tournament. Mr. 
Williams bowled with the Leo Schuenaman 
team. A few days previous to bowling at 
Peoria, Mr. Williams won the individual 
championship in the K. C. council. 

Frank Rasmussen is now comfortably 
located in his new quarters in suite 909 
Heyworth building. He formerly was on 
the fifth floor of this same building. Mr. 
Rasmussen has only been in business for 
himself for a few years, but during that 
time has steadily grown. This is the third 
time he has found it necessary to move in 


- order to give the business the chance to 


expand and to have adequate space to dis- 
play his large stock. 

George Boergerhoff, who _ represents 
George Kollstede, ‘and Hutchison & 
Huestis, Inc., in the middle west, with 
headquarters at the Columbus Memorial 
Vaults, has sufficiently recuperated from 
his recent illness to be able to resume his 
duties. Mr. Boergerhoff commenced last 
week to visit with his Chicago trade and his 
friends are happy to see him back on the 
job. He expects to be able to make his 
regular Spring trip in April through his 
territory. 

The L. Seligman Jewelry Co., wholesale 
jewelers on the eighth floor of 31 N. State 


St., announces that Charles F. Bierman has 
joined their sales force, and will represent 
the house through Michigan, Ohio and In- 
diana. Mr. Bierman is well acquainted in 
this territory, as he was associated with 
Hamilton & Hamilton, Jr., of Providence, 
R. L, and Chicago, and called on the retail 
trade in this section for a number of years. 
He is now preparing his line and expects to 
leave within a few weeks. 

It was announced last week that the Chi- 
cago representatives of the Karpeles Co. 
would be Ritter & Piawaty with offices in 
suite 710 Columbus Memorial building, at 
31 .N. State St. The firm is composed of 
J. M. Ritter and R. B. Piawaty, both well 
known to the trade of this city and the 
middie west. Mr. Ritter has been in the 
pearl business here for a number of years 
and Mr. Piawaty was in charge of the Chi- 
cago offce of the North American Watch 
Co., for many years. Mr. Karpeles is spend- 
ing this week in Chicago with the new 
representatives. 

Louis Kohn, president of the Jewel Craft, 
Inc., manufacturing jewelers, located on the 
llth floor of the Mallers building, 5 S. 
Wabash Ave., accompanied by Mrs. Kohn, 
returned on Sunday from a two weeks’ 
honeymoon trip to New York and east. 
Mrs. Kohn is the former Miss Rose Brostoff, 
of Chicago, and was associated with the 
Jewel Craft, Inc., ever since its existence, 
as private secretary. The couple were mar- 
ried on Tuesday evening, March 8, at the 
Wrightwood Club House. After the recep- 
tion which was attended by over 100 rela- 
tives and friends of the couple, Mr. and Mrs. 
Kohn left for their honeymoon. While east 
Mr. Kohn spent some time in looking over 
the markets. 

The Bulle Clock Corp. announce they have 
leased the entire top floor of the Devon Trust 
& Saving Co. building, at 6349 N. Clark St., 
where the concern will operate its assembling 
plant. All of the Bulle clock movements 
will be imported and the clocks will be as- 
sembled in their new plant, which is properly 
equipped to take care of this work. With 
this assembly plant in operation the Bulle 
Clock Corp. are in a better position to take 
care of their orders and turn out the clocks 
in much faster time. Clifford Bates, one of 
the directors of the firm, is in charge of the 
plant. At a recent meeting of the directors, 
F. Michelon was elected president and sec- 
retary, and G. F. Fraser, treasurer. Mr. 
Michelon, who has been in New York in 
charge of the offices there, will come to Chi- 
cago very shortly and make his permanent 
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headquarters here. He is now making ar- 
rangements for the change. 

Einar Bagge, Chicago representative of 
the Waltham Watch Co., has returned from 
a short business trip to Toledo, Cleveland 
and Detroit. 

Jack Bitterman, of Bitterman Bros., ac- 
companied by his wife, spent several days 
of the past week in Chicago visiting markets 
and taking in several shows. 

Sig. Burg, wholesale jewelers, has moved 
his offices from room 510 to room 908 Hey- 
worth building, where he has _ secured 
larger quarters and a better location. 

Steve Bridges, of the Norris, Alister-Ball- 
Bridges Co., left recently with Mrs. Bridges 
for Biloxi, Miss., where he will remain for 
a couple of weeks enjoying a good rest. 

Howard D. Schaeffer, sales manager of 
the Elgin National Watch Co., and Mrs. 
Schaeffer, left last week for Miami, Fla., 
where he will remain for about two weeks 
enjoying a rest. 

Carl Huck, representing the Norris, 
Alister-Ball-Bridges Co., is making a busi- 
ness trip through his western territory in 
the interest of this firm. He will be gone 
for three weeks. 

At a recent meeting of the Chicago divi- 
sion of the Adjustment Committee of the 
National Jewelers Board of Trade, J. M. 
Braude, manager of the Chicago Board, 
was appointed counsel for the committee. 

Jack Levin, of L. Heller & Son, is spend- 
ing about 10 days at the home office in New 
York preparing his Spring line. Before 
returning to Chicago Mr. Levin will spend a 
couple of weeks calling on the trade through 
the east. 

A. W. Levy, manager of the Chicago 
office of the Star Watch Case Co., 35 E 
Wacker Drive, left last Friday night for 
Hot Springs, Ark., where he will remain 
for two weeks enjoying his first vacation 
in over 20 years. 

Louis Goldman, of Goldman, Allshouse & 
Healy, Chicago, and of the firm of Goldman 
& Frier, New York city, accompanied by 
Joseph M. Frier, of the New York concern, 
is spending about 10 days at French Lick, 
resting and visiting with friends. 

P. .Scharsig, factory representative with 
headquarters in the Jewelry ‘Mart, 35 E. 
Wacker Drive, has just completed a_busi- 
ness trip through his western territory, and 
after remaining at the office for about 10 
days will leave on his usual Spring trip 
through the east. 

Ambrose Edwards, of the A. F. Edwards 
Co., Oakland, Cal., was in Chicago last week 
for several days visiting with friends and 
calling on the markets. Mr. Edwards left 
here for New York and the east where he 
expects to remain for about 10 days looking 
over new Spring merchandise. 

William McKee, of M. A. Mead & Co.; 
George Gubbins, of the Illinois Watch Case 
Co., and Fred Whitney, of the Hadley Co., 
returned to Chicago last week after spending 
a day at Cincinnati, O., attending the grand 
opening of the new quarters of Richter & 
Phillips Co., wholesale jewelers of that city. 

M. A. Zolla & Co., importers and whole- 
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sale dealers in diamonds, is now located in 
suite 908 Heyworth building. This firm 
formerly was located on the fifth floor of 
the same building. Their space has been 
divided into three rooms, two rooms are 
being used for private diamond offices and 
the one large room for general offices. 

Friends of R. F. Prochnow, president of 
the Fort Dearborn Watch & Clock Co., 37 
S. Wabash Ave., will be pleased to learn 
that Mr. Prochnow is making rapid strides 
in his recovery from his illness of over a 
year’s standing. Mr. Prochnow is re- 
cuperating at his home and during the past 
year has submitted to several operations. 

A. W. White, who has been associated 
with the Chicago office of the Gorham Co., 
for 16 years, and who for the past two 
years has been in New York city, has re- 
turned to Chicago and his old associates and 
is again in charge of the show room floor, 
of the Gorham Co., located on the sixth 
floor of the Silversmith building, 10 S. 
Wabash Ave. 

Harry Rosenshield, of the Benrus Watch 
Co., of New York city, arrived in Chicago 
last Sunday, after spending several weeks 
in calling on the trade through New York 
State and Pennsylvania. Mr. Rosenshield 
will remain in Chicago with his family for 
about a month before starting out on his 
territory again. 

R. G. Ross, representing Henry Paulson 
& Co., 37 S. Wabash Ave., has returned to 
his home at West Virginia, after spending 
several weeks in Chicago visiting at the 
home office and replenishing his stock. 
Upon his return to his home Mr. Ross met 
with a slight accident while driving in his 
car, but he has recovered from that suffi- 
ciently and will be able to leave for his 
territory shortly. 

The Fort Dearborn Watch & Clock Co. 
team of bowlers returned to Chicago last 
week from Peoria, where they spent several 
days bowling in the A. B. C. tournament. 
They were fortunate in making 2,880 in three 
games, and are in second place at the 
present time. Captain O. J. Karsted, 
secretary of the Fort Dearborn Watch & 
Clock Co., has a score of 601 in the singles, 
and stands a wonderful chance in getting 
one of the high prizes. 

Charles I. Herron, retail jeweler, with 
offices in the Republic building, recently re- 
turned from New York, where he spent two 
weeks looking over the markets. Upon his 
return to Chicago he was met at the train 
by a delegation of directors of the Marks 
Nathan Orphan Home, and was presented 
with a beautiful seven-passenger sedan, in 
commemoration of his efforts and good will 
toward the home during the 14 years he 
has served as president. Mr. Herron re- 
cently was re-elected to this office. 

I. Weisenfriend, of the Century Silver 
Co., New York, returned east last week 
after spending a few days in Chicago visit- 
ing with S. E. Bernfield, who has made 
arrangements to represent them in Chicago, 
Detroit and Milwaukee, calling on the job- 
bing trade only. This was Mr. Weisen- 
friend’s first trip to Chicago and he was 
happy to make the acquaintance of the 
trade here. Mr. Bernfield, who has head- 
quarters at 37 S. Wabash Ave., also repre- 
sents the Fort Pitt Glass Co., of Pittsburgh, 
‘Pa. 


March 23, 1927 


Fred Hovey, who formerly had charge 
of the Chicago office of the National 
Jewelers’ Board of Trade, has leased very 
desirable quarters in suites 726 to 729 of the 
First National Bank building, North Dear. 
born, Monroe and Clarks Sts. Alterations 
are now being effected and Mr. Hovey ex- 
pects to be located there about April 15, 
Mr. Hovey has been the attorney for the 
American Surgical Trade Association since 
1909 and the American Dental Trade Asgo- 
ciation since 1911. He will continue to act 
as attorney for these two trade associations, 
and Hovey & Ely, the law firm he is con- 
nected with, will continue the practice of 
law. 

E. L. Rivet announced recently that he 
has purchased the business of the E, DPD, 
Rogers Co., located at 37 S. Wabash Ave. 
E. D. Rogers, who owned the business, ex- 
pects to leave Chicago about April 1 for 
Los Angeles, Cal., where he will remain 
for an indefinite time, as he has made no 
plans for the future as yet. Mr. Rivet will 
continue to operate the business under the 
name of E. D. Rogers Co., and will remain 
at the present location until May 1, when the 
business will be removed to the third floor 
of the Goddard building, 27 E. Monroe St. 
Mr. Rivet was for many years connected 
with Rogers Thurman & Co., and for the 
past year was associated with the firm of 
Rivet & Janka, which interest he still holds, 
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Ted Syman, of the Syman Bros.’ 





Jewelry 
(o., of this city, returned recently from the 


Bermuda Islands. He brought with him 
samples of a coral reef and in explaining 
their peculiar appearance said: “This is 
the after effect of the coral-eating insect. 
Tt is causing havoc in the coral beds. It is 
my intention to see if some way cannot be 
found to combat the insect. It takes 30 
years to develop a good coral stock, and, 
therefore, it would be 30 years before we 
could supplant one under the best conditions.” 

With the arrest and return to this city of 
the men implicated in the robbery of the 
Colorado Jewelry & Curio Store, and with 
most of the loot recovered, Omaha authori- 
ties have practically proven that it was these 
same men who held up a restaurant in the 
Nebraska metropolis and shot to death a 
dishwasher who was deaf and failed to hear 
the command to “hold up your hands.” In 
addition to this, R. S. Smith, manager of the 
United Cigar Store, this city, has identified 
the men as those who bound and gagged him, 
rifling the cash register. The Omaha au- 
thorities have asked that the robbers be 
turned over to them. 








S. Simmons, pioneer jeweler and diamond 
merchant, Los Angeles, Cal., has announced 
plans for his retirement from active business. 
Lease and fixtures of his present business 
establishment have been sold coincident with 
the disposition of his stock. Mr. Simmons 
will quit business, he stated. He engaged 
in business in Los Angeles in 1898, estab- 
lishing his first store on Spring between 2nd 
and 3rd Sts. He subsequently removed to 
his present quarters on W. 5th St. 
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lows building, has gone out of business. 

George Keifer, of Charles. W. Lauer & 
Co. is making a business trip through 
southern Indiana this week. 

H. P. Wasson & Co. have an especially 
fascinating showing of imitation tortoise 
shell jewelry, in necklaces, earrings and 
bracelets. 

Out-of-town jewelers calling on the 
Indianapolis trade the past week included J. 
W. Hudson, Fortville, and Harry Major, 
Shelbyville. 

William A. Fisch, proprietor of a jewelry 
store at 306 Massachusetts Ave., for the past 
two years will soon dispose of his stock and 
enter the material business, exclusively. 

Special window and inside displays are 
now being made by many Indianapolis 
jewelers, reminding the public of the ap- 
proach of class season for the many fraternal 
organizations. 

A brick bandit made an unsuccessful at- 
tempt to break the show window of Louis 
Hopkins, 49 W. Ohio St., last Thursday 
morning. A wrapped brick and a cracked 
plate glass window gave evidence of the in- 
tended robbery. 

‘P. C. Tryner, 4927 E. Michigan St., is 
the proprietor of a very profitable “neigh- 
borhood” store. Mr. Tryner specializes in 
watch and clock repairing. He started in 
the jewelry business about 40 years ago, in 
Bloomington, III. 

An impressive collection of pewter is now 
being shown at the John Herron Art Insti- 
tute. Comprised in the list are plates, plat- 
ters, urns, candlesticks, lamps, pitchers and 
communion services. They are chiefly Euro- 
pean: Dutch, Swiss, English, Scotch and 
Swedish. These articles are shown through 
the courtesy of the owner, Miss Anna May 
Johnson. 

















TRADE CONDITIONS 


Trade with the local retail jewelers during the 
past week or 10 days has been very good, and 
most of the dealers are looking on the bright side 
of the trade picture and believe that with the com- 
ing of better weather conditions that things are 
going to be better. General business conditions in 
Evansville and other towns in southern Indiana 
are some better than they were a month or two 
ago, and collections have improved a great deal. 
Manufacturing plants in |Evansville are running 
on fairly good time. Reports from rural districts 
are more encouraging and indications point to the 
farmers in this section planting good crops this 
Spring and Summer. It is expected the first of 
April will see a good many of the union coal mines 
in southern Indiana, southern Illinois and western 
and northern Kentucky close down, but the non- 
oe mines probably will continue to operate as 
usual. 





Mrs. Jack Bitterman, S. 1st St., left. last 
week for Chicago, where she is visiting her 
daughter, Miss Lenore Bitterman, who is a 
student in the Art Institute. 

A. J. Heuring, publisher of the Winslow 
Dispatch, at Winslow, Ind., formerly en- 
gaged in the retail jewelry business at Mon- 
roe City, Ind., is on a committee to assist 
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in arranging a Thomas Jefferson banquet and 
anniversary at Winslow on Wednesday 
night, April 13. 

The Kiwanis Club at Boonville, Ind., has 
accepted an invitation from the Huntingburg 
Kiwanis Club to put on the program there 
on Wednesday, March 30. A fine program 
is being arranged. Several retail jewelers at 
both Boonville and Huntingburg are mem- 
bers of the Kiwanis clubs of those respective 
places. 

The foundation has been laid for the new 
$100,000 brick building of the Franklin Trust 
Co. on W. Franklin St., this city. J. L. 
Thuman, well-known West Side retail 
jeweler, is the president of the Franklin 
Trust Co., which is one of the rapidly grow- 
ing concerns of that part of the city of 
Evansville. 

On Tuesday, March 15, William B. Carle- 
ton, local correspondent of THE JEWELERS’ 
Crrcutar, delivered an address before the 
newly organized Kiwanis Club at Mt. Ver- 
non, Ind., the subject of his address being 
“Service.” The club is composed of many 
of the leading business men of Mt. Vernon, 
among them being Clarence Schlomer, of 
Schlomer Bros., retail jewelers at 220 Main 
St., that city. The Schlomer store is one of 
the leading stores in Mt. Vernon and does 
a fine volume of business from year to year. 
Mr. Schlomer said Spring trade has opened 
nicely and he is looking for a good business 
all of this year. Mt. Vernon is in the heart 
of a fertile agricultural country and many 
of the farmers in that section are among 
the wealthiest men in southern Indiana. 








Salt Lake City 


Joseph Goldstein of the Diamond Shop, 
S. Main St., has returned from a California 
trip. 

Clifford R. Pearsall, head of the Leyson- 
Pearsall Co., has returned from a trip to 
California. 

Miss Pennetti, credit manager of the 
Broadway Jewelry Co. on Broadway, has 
resigned to take charge of a Los Angeles 
jewelry store. Miss Pennetti was enter- 
tained last week at a farewell dinner by 
Miss Helen Reamer, credit manager of Bar- 
nett & Weiss. 

Clarence R. Parry of Parry & Parry, 
Ltd., manufacturing jewelers, was a mem- 
ber of the rescue party which recently went 
to the aid of the victims of the big snowslide 
in Silver Fork Canyon, near here. Mr. Parry 
is a mountain climber of note locally and a 
leading member of the Wasatch Mountain 
Club. 

Boyd Park, Inc., and the Schubach Jewelry 
Co., were among the dozen downtown firms 
of prominence who reported to the police 
last week that malicious boys had shot small 
holes in the plate glass windows of their 
stores with some sort of air rifle. The 
total damage sustained by the merchants will 
run into several hundred dollars, it is esti- 
mated. 

C. W. Primrose, one of the founders of 
the Primrose-Jolliffe Corporation, wholesale 
jewelry findings with headquarters in the 
Clift building, is in this city assisting in the 
business for a short time during the absence 
of Harry Jolliffe who is spending a vacation 
in the east. Mr. Primrose disposed of his 





87 


interests in the company three or four years 
ago, and of late has been making his home 
in Florida. 

John S. Lewis, head of the J. S. Lewis 
Co., Washington Ave., Ogden, and John W. 
Peters, jeweler and optometrist of Brigham 
City, have returned to their homes and their 
business following two months work in the 
State Legislature. Both served in the higher 
branch of the State’s lawmaking body. 
Senator Peters was the ranking member of 
the upper house this year and was president 
pro tem during the session. Both of these 
jeweler-legislators played a conspicuous part 
in the Senate, and the name of Mr. Lewis, 
in particular, was coupled with a number 
of important measures. 

The Conditional Sales bill introduced in 
the State Senate by Senator Hollingsworth 
which was designed to make the lot of the 
merchant who sells on the installment plan 
much harder than now, was trampled under 
foot. figuratively speaking, in the rush to dis- 
pose of the many scores of bills as the hour 
before the closing of the 1927 legislature 
drew near. The bill had considerable opposi- 
tion and might not have been passed, in any 
case. It would have required the recording 
of installment purchases at the County Re- 
corder’s office, and if the customer moved to 
another county more recording would have 
had to be done, 

The insurance company, insuring William 
Schubach, S. Main St., jeweler, against 
burglary, has refused the claim which he 
made in connection with the loss he sustained 
a week ago when bandits secured keys to 
the store and the combination of the safe 
from his chief clerk, Melvin Van Steeter, 
on threat of killing him. The insurance 
claim is rejected on the ground that the 
terms of the policy required “Forcible entry” 
whereas the regular keys of the store and 
the combination of the safe were used to 
gain access to the company’s property. Mr. 
Schubach replies that obtaining the keys and 
the combination of the safe at the point of 
a gun is just as much forcible entry as if 
the men had broken into the store and 
robbed the safe after blowing it open. It 
will be rememered that it was only after 
Van Steeter had been convinced by the rob- 
bers that they could actually carry out their 
threat to kill him and his parents and 
brother, that he finally gave them the correct 
combination to the safe. Mr. Schubach says 
that a complete inventory reveals that he 
lost $38,600 in the robbery. He has posted 
two rewards of $500 each, $500 for leading 
to the arrest and conviction of the thugs, 
and $500 for the return of the greater part 
of the loot. So far police have no clues. 








J. Albert Johnson, recently opened his new 
watch shop at 983 Main St., Bridgeport, 
Conn. This is the same store in which he 
started his career with G. W. Fairchild & 
Sons, 40. years ago. He remained with that 
concern 34 years and six years ago decided 
to open his own store, locating at 180 John 
St. His business grew so that larger quar- 
ters were necessary and he moved to 920 
Main St. The business increased necessitat- 
ing his present removal to larger quarters. 
The first day of his occupancy at his new 
quarters he received a large basket of flowers 
from the Davis & Hawley Co., and one 
from G. W. Fairchild & Sons. 











Leonard Checel, manufacturing jeweler, 
returned last week from a business trip to 
New York city. 

Harry Bernon, wholesale jeweler, is leav- 
ing for a short business trip this week 
through northern Ohio. 

David Glasser, of the Merit Co., and Sam- 
uel R. Zwee, of Zwee & Burr, took a busi- 
ness trip to Warren and Youngstown last 
week. 

H. W. Burdick, of the H. W. Burdick Co., 
left last week for another short trip to Ohio 
towns to renew old acquaintances in the 
trade. 

Among out-of-town jewelers visiting 
Cleveland last week on business were E. R. 
Cederquist, Ashtabula, and Samuel Brainerd, 
Medina. 

Deutsch Jewelers of Class B_ basketball 
team made a fine showing in the initial city 
tournament by downing the Pilgrim Tri- 
angles, 32 to 19. 

Charles Myers, of Votrau & Myers, War- 
ren, O., who has been taking a short vaca- 
tion at Hot Springs, is back home again, 
feeling much better for the trip. 

Manufacturers’ representatives in Cleve- 
land last week included Mr. Bagge, Waltham 
Watch Co.; Mr. Wilkins, Elgin National 
Watch Co., and Mr. Johnson, Joseph Fahys 
& Co. 

A new trade watch-repair shop is being 
opened on the seventh floor of the Union 
Mortgage building, at Euclid Ave. and E. 
Sth St., under the name of the Hanson Watch 
Repair. 

The Merit Co., which purchased the tools 
and fixtures of the material department of 
the Sigler Bros. Co., is using the latter in 
its store, which gives it considerably more 
display space. 

The Solomonson Optical Co. is preparing 
to move a couple of doors east of its pres- 
ent location on Euclid Ave. The new store 
is now being remodeled and when completed 
will be one of the finest optical stores in the 
city. 

Frederic McIntyre, formerly of the Mc- 
Intvre Waich Co., but now engaged in the 
Rayon industry, was a Cleveland visitor and 
attended the 24-Karat Club dinner with W. 
Van ‘Horne, vice-president of the Cowell & 
Hubbard Co. 

Gilbert Sigler, of the Sigler Bros. Co., 
accompanied by Mrs. Sigler, is spending a 
few weeks at Hot Springs, Ark., on account 
of poor health. He writes that he is rapidly 
recuperating and expects to be back home 
about April 1. 

A warrant for the extradition of Nathan 
Weinzimmer from Cleveland to New York 
on robbery charges was issued Thursday by 
Governor Donahey. Weinzimmer is alleged 
to have been the driver of the car for “Candy 
Kid” Whittemore and his gang in the big 
gem robberies in New York. 

Herbert Scatterday, who has been con- 
ducting the watch-repair department for the 
Sigler Bros. Co., severed his connection with 
the company on Saturday. He has made no 
plans for the immediate future. The Sigler 
Bros. Co. will operate their own wafch-repair 
department from now on under the direction 
ef Lucius Sigler, Jr. 
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Frederick Burgdorf, one of the oldest 
watchmakers in Cleveland, passed away re- 
cently. He was 90 years of age and had 
retired from active business about 35 years 
ago. Since then had had a bench at his 
home. He worked for Sylvester Hogan, 
who in the old days was one of the city’s 
leading jewelers. Mr. Burgdorf was known 
to all the old-time jewelers of the city. 
Burial was on Thursday in Cleveland. 

The Sigler Bros. Co. has sold its material 
and tools to the Merit Co. While the com- 
pany has conducted this department for many 
years, it has only been a very small part of 
its business and in no way affects the whole- 
sale and retail department. The auction sale 
that the company has been running will close 
on March 26, and immediately following it, 
remodeling of the store will start and plans 
will be announced for the reorganization. 

Seventeen members of the Cleveland 24- 
Karat Club attended the Wednesday lunch- 
eon at the Hotel Statler last week. Presi- 
dent McCague expressed pleasure at the at- 
tendance and the hope that more of the re- 
tail trade of the city would take part each 
week. Clarence Rock, Samuel Zwee and 
A. E. Dihm were appointed a committee to 
secure a speaker for the next general meet- 
ing on April 1. There was a round-table 
discussion of trade problems which proved 
of the greatest interest to everybody present. 

The public auction of the Block Bros. Co. 
in the Old Arcade that was scheduled for 
last Saturday was stopped by an injunction 
issued to the owners of the building and 
served on the company after three sales had 
been made. The reason for the injunction 
was that the lease of the building contains a 
clause prohibiting auctions. Aside from this, 
however, Block Bros. were legally entitled to 
run such a sale, having been located in this 
store far in excess of the time stipulated in 
the auction ordinance. They are getting 
ready to move on April 1 into quarters in 
the Statler Hotel. 

Cleveland’s business leaders in all lines of 
trade are working on the big industrial ex- 
position that is to be staged in August and 
that will last about a month. The Public 
Auditorium is to be used, and also a large 
huilding nearby that covers nearly a block. 
The jewelry trade is expected to participate 
and there is some talk of the 24-Karat Club 
having space in which to exhibit in some 
form or another. A fund of $400,000 is now 
being raised to which members of the trade 
are contributing. It is estimated that the 
affair will draw at least 1,000,000 people to 
the city from all over Ohio. 

The next general meeting of the Cleveland 
2?4-Karat Club is to take place on April 1, 
at the Hotel Statler, and promises to be a 
very interesting affair. A speaker who is 
very prominent locally is to be on the pro- 
gram and there will be matters brought up 
that are of vital importance to the jewelry 
trade in general. Dinner will precede the 
meeting. The regular Wednesday meeting 
of the board of trustees and for those of the 
trade who wished to attend, took place on 
March 16, and, as usual, there was a repre- 
sentative gathering and some real construc- 
tive discussions were enjoyed. The officers 
of the club extend a cordial invitation to 
members of the trade to attend these 
Wednesday meetings. They are held at the 
Statler Hotel at 12:30 Pp. M. 
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V. A. Gebhardt, of the Gebhardt Bros 
Co., sailed Saturday, March 19, on the 
Leviathan for his annual Spring trip to the 
European diamond markets. 

A weinerwurst roast will be given by the 
Gruen Idle While Club at Long Island 
Beach, near Harrison, O., on Saturday 
March 26. Cincinnati has been having some 
Spring-like weather and it is calling all of 
the clubs out-of-doors for the season. 

James Fenstermacher is back in Cincin- 
nati, after a long trip through the southwest 
for Frohman & Co., Harrison building, He 
became identified with the firm at the first of 
the year and will travel over a part of the 
territory formerly covered by John E, 
Gerwe, president of the jewelry firm. 

Miss Stella J. Nuernberger, daughter of 
August Nuernberger, of the Dorst Co., is 
expected home Monday for the usual 10-day 
vacation that is observed at Wellesley Col- 
lege, near Boston, each year. Arno Dorst, 
president of the company, is expected to ar- 
rive in Cincinnati Sunday, following a five 
weeks’ jaunt to the West Indies. He made 
the tour with his mother, who wanted to 
escape the most disagreeable part of the 
Winter in this section of the country. 

Congratulations are being showered on 
Roland Noterman, of Joseph Noterman & 
Co., because of his marriage to Miss Ruth 
Smith, daughter of Frank Smith, one of the 
supervisors of the Wadsworth Watch Case 
Co., Dayton, Ky., last Saturday. The couple 
were married quietly at the residence of the 
Rev. William Dern, Episcopalian minister on 
Miami Parkway, Ft. Thomas, Ky. The 
matriage was a surprise for a number of 
Mr. Noterman’s friends, as they did not even 
suspect that he was on the verge of matri- 
mony. They will live at the home of Mrs. 
Joseph Noterman in Covington. The honey- 
moon will be taken up during the Summer. 

The Gruen Bowling League of the Gruen 
Watch Makers’ Guild is centering upon one 
of the most exciting races in its history. All 
of the teams are fairly well bunched and ac- 
cording to the present standing at least three 
teams have a chance for the championship. 
Visitors who inspected the watchmaking 
plant of the Gruen company on McMillan 
St., recently, include: M. and Mrs. H. J. 
Henne, Troy, O.; J. Wilson, W. K. Dillon 
and F. A. Sanborn, Western Electric Co., 
Chicago; Lewis Goldwater and Louis Rosen- 
berg, Rosenberg Bros., Lexington, Ky.; T. 
C. Jones and Ralph Pittoch, Pittsburgh Pa.; 
E. L. Church, Jackson, Mich., and Henry 
Krauss, South Bend) Ind. 

The Cincinnati Wholesale Jewelers & 
Manufacturers’ Association will assemble at 
the Hotel Gibson, Tuesday evening, on a 
called meeting by William W. Oskamp, pres- 
ident. The session promises to be an inter- 
esting one, as several important matters will 
be discussed. One of these is the question 
of dropping the association’s membership in 
the ‘Chamber of Commerce, which was first 
brought up at the annual meeting in January. 
A committee appointed to investigate the 
possibility of dropping from the Chamber of 
Commerce, reported last month that it fa- 
vored this move. It is intimated that several 
other matters of importance will come up 
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during the session, which starts with a din- 
ner Tuesday. 

The formal opening of the new home of 
the Richter & Phillips Co. on the second 
floor of the Temple Bar building, Court and 
Main Sts., proved an overwhelming success 
Wednesday evening. Approximately 1,000 
persons visited the establishment and mar- 
veled at the vast amount of space that the 
company has acquired on one floor. The 
evening started with a buffet luncheon, which 
was served by the caterers of the Chamber of 
Commerce, and almost 700 persons con- 
sumed a lot of food. Then there were 
several hundred visitors who came in 
after the lunch had been served. The 
floor was gayly decorated with no less than 
135 floral pieces, which were submitted by 
friends of the firm and colleagues in the 
jewelry trade. A loud-sounding panatrope 
and string orchestra supplied the music for 
the occasion. Samuel R. Young, Jesse, Har- 
vey and Maurice Phillips and C. E. Richter, 
together with others of the firm, formed the 
receiving line when the crowd started to 
arrive and they were almost wornout from 
handshaking. The Richter & Phillips Co. 
moved into the building from 114 W. 6th St. 
in January, but the installation of new furni- 
ture and fixtures and general cleaning-up 
took several weeks. 








Canada Notes 





The annual financial statement of William 
A. Rogers, Ltd., silver-plated ware manu- 
facturers, for 1926 show a substantial im- 
provement over the two preceding years. 
The profits for the year were $271,211 as 
compared with $216,004 in 1925 and $137,631 
in 1924. The balance forward, after deduc- 
tions for taxes, depreciation, dividends, etc., 
amounted to $133,906. Dividends on pref- 
erence stock at the rate of 7 per cent. were 
paid, in addition to a dividend of 134 per 
cent. on account of arrears being paid. 

Walter J. Barr, president, and O. M. Ross, 
secretary of the Canadian National Jewelers’ 
Association, have returned from Ottawa, 
where they went to present to the Minister 
of Customs resolutions passed at the recent 
convention held in Montreal. One of the 
most important resolutions was a petition to 
the Government to consider the adoption of 
a plan to have all the incoming oceanic pas- 
sengers to this country make a declaration 
of purchases made overseas. Hon. W. D. 
Euler, the Minister, said that he would give 
the subject sympathetic consideration. 








The preliminary financial figures of the 
Consolidated Mines Selection Co. would in- 
dicate that the earnings of this company 
(which is a shareholder in the Anglo-Amer- 
ican Corp. of South Africa) were about 
four times the net profit of the previous 
year (1925). This profit was some $403,000. 
The preliminary statement does not give the 
1926 profit, but it is evident from the general 
allocations that it has greatly increased. 
Reserves are being added to by more than 
$260,000 and $350,000 is to go to a dividend 
equalization fund. The dividend of three 
shillings per 10 shillings share is double the 
1925 distribution. The carry forward is 
$60,000 in excess of the previous year’s allo- 
cation. 
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Sam Gerson has returned from a business 
trip to New York city. 

E. J. Parmeleau, Alpena, paid a short 
visit to friends in Detroit last week. 

J. F. Schaefer and H. Gore, Hugh Con- 
nolly & Son, have been in New York city 
for several days on a buying trip. 

Jose Winsen, of the Jose Winsen Co., 
manufacturing jeweler, returned last week 
from a business trip to New York city. 

Detroit jewelers are extending their sym- 
pathy to William Sikorski, who was _ be- 
reaved this week by the death of an infant 
daughter. 

The Highland Park Jewelry Co. is now 
well established at 4 LaBelle Ave., Highland 
Park. Its location is near one of the main 
plants of the Ford Motor Co. 

Barney Lachman, 6230 Michigan Ave., is 
passing some time in Mt. Clemens for treat- 
ment and rest. He has not been in the best 
of health of late, it is reported. 

Harry Dorweld, of Luths, Dorweld, Haller 
& Co., who has been laid up for a time with 
a fractured leg, is reported improving, much 
to the gratification of his many friends. 

Levette & Co., wholesale jewelers, are 
planning, about April 1, to move into larger 
quarters in the Metropolitan building, the 
same structure in which the concern is now 
located. 

S. L. Max and S. E. Fineberg have re- 
turned from New York city, where they 
went on a buying trip. They have added a 
number of new lines to their already large 
wholesale stocks 

Jacob Segal, of the Jacob Segal Co., who 
has passed most of the Winter in the south, 
has returned to Detroit, and is now making 
ready for a European trip, which will start 
early in the Spring. 

The Detroit police are searching for a 
man who recently obtained a diamond and 
sapphire ring worth $1,000 from the Ray 
Jewelry Co. by means of a check which the 
police said was worthless. 

James Garlick, former president of the 
Michigan Retail Jewelers’ Association, re- 
turned last week from a trip to the West 
Indies. He left soon after New Year’s and 
reports an enjoyable experience. 

A. B. Harper, East Lansing, was in De- 
troit last week buying new merchandise for 
his Spring trade. Albert Nehmer came in 
from Crosswell last week and made a visit 
to a number of wholesalers and manufac- 
turers. 

Jacob Rassner, one of the owners of the 
Maiden Lane Jewelry Co., arrived home last 
week from a trip through the western 
States. He reports the retail jewelry busi- 
ness in the territory he visited as showing 
an upward trend. 

A. L. Muehlke, of the Muehlke Craftsman- 
ship Shop, 801 Metropolitan building, is 
making a trip this week through Ohio. He 
also is making plans later for an extensive 
trip to Europe. While away his office and 
plant will be in charge of Wayne Van Bus- 
kirk. 

Benjamin Heller has recently opened a 
new retail jewelry store at 9932 Gratiot Ave. 
This is a store formerly occupied by G. A. 
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Oliver, who also was in the retail jewelry 
business. Mr. Heller has added new equip- 
ment and new merchandise and has an at- 
tractive place. 

Mr. Bloomstrum, of Bloomstrum & Peter- 
son, Escanaba, Mich., passed some time in 
Detroit last week, calling on the wholesale 
establishments. He is looking forward to 
an extensive retail busines during the early 
Spring weeks and is adding new stock to 
care for the expected demand. 

E. C. Avery, manager of the Detroit 
branch of the W. F. Broer Co., passed a 
part of the present week calling on the trade 
at Ypsilanti and other cities out in the 
State. W. F. Broer, of the same organiza- 
tion, has returned to the company’s headquar- 
ters in Toledo, after a mid* Winter vacation 
trip in the south. 

Benjamin Steelman, secretary of the 
Michigan Retail Jewelers’ Association at 
Kalamazoo, is a busy men these days mak- 
ing preparations for the State convention 
which opens in Grand Rapids on May 11 
for a two days’ session. Grand Rapids jewel- 
ers also are active in planning for the com- 
ing event, which will have many interesting 
features this year. 

Harry Merry, E. H. Pudrith & Co., is 
arranging with a number of Detroit jewelers 
to make the trip to Grand Rapids by air- 
plane on May 9, the opening day of the 
Michigan retail jewelers’ convention. Mr. 
Merry is assured it will require two planes 
to transport the Detroit delegates. The 
transportation costs have been so reduced, 
he says, that the trip can be‘made by airplane 
about as economically as by train. The De- 
troiters will leave in the morning of the 
opening day and arrive in Grand Rapids in 
time to greet friends and hear the address of 
welcome. 

Retail jewelers, especially those who sell 
on the credit plan, are interested in a meas- 
ure introduced in the State legislature which 
is known as the “Uniform Conditional Sales 
Act.” This is an attempt, it is stated, to 
clarify the buyers’ and sellers’ rights in 
conditional sales and to make the law of the 
State uniform with the law of several other 
States which have passed a similar act. The 
big objection on the part of the retailers is 
that this law makes compulsory the filing of 
all conditional sales with a fee of 10 cents 
where the seller retains title to property. 
In addition to the fee, the labor and trouble 
necessary to register these sales would be a 
hardship to the retailer, it is claimed. Then 
again, it is stated, the sections governing re- 
possession and sales would work a further 
hardship on the retailers selling the goods 
on contract, it is claimed. 








Trophies for the Southeast Missouri 
Girls’ Basketball Tournament have been on 
display in the window of the Chas. H. 
Ganson jewelry store, at Sikeston, Md. For 
the winners of the championship, a huge lov- 
ing cup has been secured, and for second and 
third place winners two handsomely mounted 
silver basketballs will be given. The fourth 
place winner will receive a small silver lov- 
ing cup. A small loving cup will also be 
awarded the girl voted to be the most valu- 
able basket-ball player and the girls selected 
for the all-star team will receive gold basket- 
halls. 
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H. E. Jones, Coast representative of the 
Wadsworth Watch Case Co., is on a motor 
trip to southern California, calling on the 
trade. 

Harley H. Noyes, general manager of 
Oneida Community Ltd., arrived in this city 
on March 11 from Los Angeles where he 
had spent some time. Mr. Noyes and Ivan 
L. Smith, Coast manager, are both here at 
the present time. 

Jos. T. Brennan who is now with B. L. T. 
of Chicago, American watches, has been a 
visitor to the trade here. William Lamb of 
Fuller & Co., Chicago, is here. Sol Kaiser 
of Chicago, has been visiting the trade in 
this city. 

Nat Roth, brother of Fred Roth, M. 
Schussler & Co., passed away suddenly in 
the east from pneumonia. The deceased was 
a well-known theatrical producer and was 
managing the production “Sunny” at the time 
of his death. He was the husband of the 
actress Della Fox. 

Walter Hovey, of W. H. Hovey, returned 
to the firm’s offices in the Jewelers’ building 
in the middle of March after a trip through 
the east where he called at the various fac- 
tories represented by W. H. Hovey. He 
stopped, en route home, at Denver, Salt Lake 
and Los Angeles and called on the trade. 

Various letters received from A. W. Hug- 
gins, president, at the offices of A. I. Hall & 
Son, lead to the belief that he is having an 
enjoyable as well as a profitable trip in the 
southwest. His latest letter stated he left 
Williams, on his way to Prescott, Ariz., in 
a snow storm, driving for 20 miles on snow- 
covered roads. 

At a meeting of the Wholesale Jewelers’ 
and_ Silversmiths’ Association, held here, it 
was decided to co-operate with the retail 
jewelers at their annual convention banquet, 
to be held on Saturday night, April 25. The 
secretary, A. V. Davidson was instructed to 
make necessary arrangements for meeting 
with the retail jewelers. 

His first Spring trip to the south is being 
taken by Ed. T. Willis, watches and dia- 
monds. Mr. Willis recently returned from 
the east. He was called to Kentucky by the 
death of his father. After spending some 
little time at his old home he visited a few 
factories, including the company for which 
he is agent in this territory. His southern 
trip is taking him as far as San Diego. 

Richard Hammond, son of S. J. Ham- 
mond of the Jewelers’ building has received 
the appointment to Annapolis from Senator 
Hiram Johnson, he having passed the State 
examination with 91 per cent, heading the 
list of candidates from the entire State. 
The competition examination was held on 
Jan. 8 and results were announced a few 
days ago. Richard Hammond is not quite 
17. Mr. and Mrs. S. J. Hammond reside 
in Alameda. 

Ed Bastheim of E. Bastheim Co., Los 
Angeles, has been here on a business trip. 
Mr. and Mrs. Manche of Tacoma, Wash., 
have been here for a few days. Other 
jewelers, from out of town include: Earl 
Bothwell, San Jose; Guido Noack, Carl 
Noack Co., Sacramento; W. C. Lean, San 
Jose; J. B. Bezdeka, manufacturing jeweler 


THE JEWELERS’ CIRCULAR 


of Sacramento and daughter; Tom White, 
Vallejo; W. E. King, Stockton; Philip 
Joseph, Ukiah. 








Pacific Coast Notes 


A. E. Dodds, Burbank, Cal., has now taken 
the entire store of which he was, until 
recently, occupying a part. 

A. Edwards of A. F. Edwards, Oakland, 
left for the east recently, stopping in Los 
Angeles on his way to New York. 

Primrose & Selby, 826 Main St., Ventura, 
Cal., are dissolving partnership. Benj. W. 
Selby withdraws and transfers his interest to 
William L. Primrose. 

Ben Cohen, of the Ben Ray Novelty 
Bazaar, 826 Washington St., Oakland, Cal., 
has sold out his interest in the above business 
to Raymond A. Cohen who will continue. 

The Jacquemin Jewelry Co., one of the 
oldest mercantile establishments of Helena, 
Mont., extended its corporate life for a 
period of 40 years, according to papers re- 
cently filed. 

Karl Killian has sold his jewelry store 
in the Bus Terminal building, Sumner, 
Wash., to W. D. Sparrow, Montesano, who 
has taken possession. Mr. Sparrow was 
formerly associated with M. L. Martin in 
the Martin Jewelry Co., Montesano, Wash. 

E. J. Wiseman who purchased the Jewel 
Box, Anaheim, Cal., has opened his estab- 
lishment under his own management with a 
greatly increased stock. Mr. Wiseman came 
to California from Harrodsburg, Ky., where 
he was in the jewelry business for 32 years, 
it is stated. 

The firm of Packard & Co., wholesale and 
retail jewelers, have opened at 828 Broadway, 
San Diego. The firm, originally from Buf- 
falo, N. Y., was founded in 1913 by Clarence 
Packard, known as a diamond expert and 
jewelry buyer. The departure of this firm 
from Buffalo to San Diego is stated to have 
left a feeling of regret in Buffalo, as it was 
held in high esteem there. 


Tulsa, Okla. 


The jewelers of Tulsa enjoyed excellent 
business from the patrons of Grand Opera, 
which was held March 14 and 15. Visitors 
from out of town were listed among the 
buyers. 

L. C. Vorheis and Fred C. Neece, both of 
West Tulsa, have formed a partnership and 
have opened a combination jewelry store and 
loan shop at 1322 W. 17th St., West Tulsa. 
A full stock of jewelry will be carried and a 
repair shop has been installed. It will be 
called, the West Tulsa Loans & Jewelry Co. 

The A. Y. Boswell jewelry store, 307 S. 
Main St., was robbed of six watches early 
Sunday morning, March 13, by a couple of 
men, who threw a brick wrapped in a news- 
paper through the window, grabbed the 
watches and ran. A. Y. Boswell, proprietor 
of the firm, has left for Rochester, Minn., 
where he will go through the Mayo Hospital 
Clinic. 

Cal Crum, salesman for the Mack Jewelry 
Co.. 7 E. 3rd St., recently had an exciting 
experience with a man who tried to pass a 
bogus check. The man came into the store 
about 3:30 in the afternoon and presented a 
check for $120. One of the clerks told him 
that he would step over to the restaurant 
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nearby and cash it, but he went directly to 
the bank, on which the check was drawn, 
There the teller declared it a forgery, |p 
the meantime the man selected a watch priced 
at $85, but he did not wait for the clerk to 
return. Instead he suddenly left the place 
and escaped. The concern has opened a 
branch store at 1307 W. 17th St., West 
Tulsa. J. W. Bunch, a watchmaker from the 
Tulsa store, will be the manager. 











John R. Montgomery, vice-president of 
the Reliance Silver Co., is in Iowa soliciting 
Spring business. 

Charles Brill, Milwaukee diamond broker, 
recently returned from a trip to Chicago, 
He reports a fair business at this time. 

Frank Zahn, who formerly did watch work 
for different Milwaukee jewelers has opened 
a jewelry store in the lobby of the Bilt- 
more Hotel Apartments on Wisconsin Ave, 

John J. Krieger, manufacturing jeweler, 
has discontinued his old location on E, 
Wisconsin Ave., and has moved into his 
new quarters at 309 Enterprise building, 
Milwaukee. 

Among visitors who called on Milwaukee 
wholesale houses during the past week were: 
Mr. and Mrs. Ernst Wegner, Beaver Dam; 
E. A. Jones, Portage; Mrs. R. Hille, 
Menominee; H. H. Radcliffe, Madison, and 
William H. Dummer, Oconomowoc. 

Edward Wilde, son of Frank P. Wilde 
Milwaukee retail jeweler, has returned from 
the Isolation Hospital where he has been 
confined during the past five weeks because 
of scarlet fever. Mr. Wilde is again on the 
job in the watch department of his father’s 
store. 

Warren Shaver, proprietor of a jewelry 
store at Mukwonago, and Miss Florence 
Marie Siam, of Janesville, were married at 
Rockford, March 7. The parents of the 
bride, Mr. and Mrs. C. Siam, attended the 
couple. Mr. and Mrs. Shaver will make 
their home in Mukwanago. 

J. J. Schaefer, Milwaukee retail jeweler, 
returned one evening recently from a visit 
with friends and discovered that he had come 
just in time to prevent his shop from being 
robbed. He found the basement window 
open and it is believed that the burglars were 
routed by his appearance. 

Word was recently received by Jack T. 
Montgomery, of the Reliance Silver Co., 
from Milwaukee detectives that part of the 
contents of his suitcase, which was recently 
stolen from his car while it was standing in 
front of the Majestic building on Wisconsin 
Ave., here, have been found. Mr. Mont- 
gomery has not vet investigated but is hop- 
ing that he will succeed in recovering most 
of his belongings. 

Padded brick burglars smashed the plate 
glass display window of the Cream City 
Jewelry Co., recently, snatched diamond 
rings valued at $1,000 and escaped without 
being seen. It was the second time in a 
month that a padded brick had been hurled 
through the window at night. The other 
time the burglars got away with diamond 
rings valued at $350. Harry Rabin is the 
proprietor of the store. 
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Minneapolis and St. Paul 





F. A. Youngren on March 17 entered the 
employ of C. M. Thomsen Co., Minneapolis 
wholesalers. 

T. J. Sime, formerly a retail jeweler in 
Albert Lea, Minn., was a Minneapolis visitor 
March 16, and was accompanied by his 
brother, Joseph. Mr. Sime was engaged in 
the jewelry business at least 15 years in 
Albert Lea. 

Harry S. Vermes, who has been employed 
about two years by Max A. Kohen, retail 
jeweler, 13 S. 5th St., Minneapolis, returned 
to the store March 1 after a motor trip of 
three weeks through Iowa, Illinois, Michigan 


and Wisconsin. 
R. L. Munns of Munns & Pomerleau, 


retail jewelers, 221 E. Hennepin Ave., Min- | 


neapolis, expects to leave some time in May 
on a trip to California. He plans to visit 
a daughter, living in Berkeley, Cal., and 
to stop in Bremerton, Wash., and Marsh- 
field Ore. 

Mrs. Czitron, wife of I. Czitron, watch- 
maker for Max A. Kohen, retail jeweler, 
13 S. 5th St., Minneapolis, expects to leave 
in May on a visit of about six months to 
Europe, going to Austria, Hungary and 
Roumania. Her mother is in Roumania, and 
a brother is in the Hungarian army. 

L. B. Wheeler, traveling representative of 
J. M. Bennett Co., wholesale jewelers, 
Jewelers’ Exchange, 627 First Ave. N., 
Minneapolis, returned March 19 from a trip 
of a few days through southern Minnesota. 
He reported finding business “quite good.” 
Leonard Larson, of the same firm, accom- 
panied him. 

James R. Hume, associated with the 
T. K. Kelly Sales System, Minneapolis, 
recently returned from a trip to Los Angeles, 
Cal. Mr. Hume has just purchased a 1928 
coupé, and he expects to use it around the 
Minnesota lakes during the coming Summer. 
He has a cottage at Island Park, Lake 
Minnetonka, about 20 miles from Min- 
neapolis. 

David Davies, who returned to the United 
States the first of the year after a business 
trip to England, has associated himself with 
Earl A. Wilson in the business of conduct- 
ing jewelry sales, and on March 16 Mr. 
Davies left Minneapolis for Portsmouth, O. 
He was in England about a year, working 
in connection with a plan to establish a 
selling organization there. 

E. J. Sloan, retail jeweler, 6 N. 7th St., 
Minneapolis, on March 14 became the watch 
inspector of the Minneapolis, Northfield & 
Southern Railway. In this capacity he 
examines the timepieces of about 40 or 45 
men. Mr. Sloan entered the watchmaking 
trade in Ironwood, Mich. and has been 
working at the bench 27 years. He opened 
his present store two years ago next June. 

Harold W. Scharf of the firm of Kelly & 
Scharf, watch and clock makers, 504 Jewel- 
ers’ Exchange, Minneapolis, was chosen 
recorder of the village of Island Park, 
Minnesota, at the general elections held this 
month. Mr. Scharf makes his Summer home 
in this village, which was formerly known 
as Phelps Island, Lake Minnetonka. His 
property is on Drummond Road, and is 
about 23 miles from Minneapolis. 

A. F. Pomerleau of the retail jewelry 
firm of Munns & Pomerleau, 221 E. Henne- 
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pin Ave., Minneapolis, is a member of the 
trade promotion committee of the St. 
Anthony Commercial Club, an organization 
which concentrates its activities in the east 
side of town. As a part of a membership 
drive, the club has announced the arrival of 
Andrew J. Gump at the Great Northern 
station, Minneapolis, on March 21. 

Earl A. Wilson, who conducts a sales 
service, left Minneapolis the night of 
March 18 on a trip to Columbus, O., where 
he had been summoned to supervise a sale 
in one of the larger jewelry stores. Mr. 
Wilson arrived in Minneapolis Sunday morn- 
ing, March 13, and spent about a week 
visiting with his wife and daughter at the 
Hotel Francis Drake. From Columbus he 
expects to go to Bluefield and Cincinnati. 


E. Brunat, retail jeweler, 110 Loeb Arcade, 
Minneapolis, estimates at $300 the damage 
caused by a fire in his store March 12, 
when a small quantity of gasoline became 
ignited from an alcohol lamp. The accident 
occurred when H. Heiligman, watchmaker, 
at work at his bench, lighted the alcohol 
lamp to use it in soldering and a nearby jar 
of gasoline cought fire. The loss, covered 
by insurance, includes damage to watches. 
Mr. Heiligman was not injured. 

The issue of The Minneapolis Journal of 
March 18, in announcing names of those who 
have contributed to the municipal auditorium 
organ fund, said, “Owners and employes of 
the Max A. Kohen jewelry store sent a 
check to the Journal, putting them in the 
100 per cent column. Donors were: Max 
A. Kohen, H. G. Kohen, I. Czitron, L. M. 
Joselowitz, Irene Holm, I. Stjernstrom, Mrs. 
M. A. Kohen, Evelyn Kohen, Harry Vermes, 
Elmer Haglund, Hannah D. Kaner.” 

Frank J. Schisler, 227 S. 6th St., Min- 
neapolis, on March 8 entered into a contract 
with General Outdoor Advertising Co., to 
keep their flashing and display sign clocks in 
repair. The contract covers the Minneapolis 
and St. Paul territory, where there are some 
3,000 of these clocks. Mr. Schisler opened 
his present store in November, 1926, when 
he moved to town from Winthrop, Minn. 
He was engaged in the retail jewelry and 
watchmaking business in Winthrop 25 years. 

C. J. Kaliher, watchmaker, on Feb. 28 
entered the employ of L. Jacobs Co., retail 
jewelers, 617 Hennepin Ave., Minneapolis. 
Mr. Kaliher has been engaged in the watch- 
making trade in the Twin Cities during 
practically all of the past 12 years. . He 
started at the bench in the employ of Mr. 
Herdliska, retail jeweler, Princeton, Minn., 
and moved from there to St. Paul, where he 
remained about two years. He was with 
Mr. Herdliska about two years before com- 
ing to the Twin Cities. Just previous to 
working for L. Jacobs Co., Mr. Kaliher 
was employed by Goodman’s, retailers, 505 
Hennepin Ave., Minneapolis. 

Mrs. J. B. Lee, wife of J. B. Lee, retail 
jeweler, Gaylord, Minn., died in Portland, 
Ore., March 3. She and her father went 
to Lebannon, Ore., in August, 1926, for their 
health, where he died Feb. 7. Within 
a few days she moved to a Portland sani- 
tarium, and died there. Mr. Lee has been 
‘a retail jeweler in Gaylord for about 20 
years, and is well known in this State. After 
they were married in Redwood Falls, Minn., 
in 1916, Mr. and Mrs. Lee lived in Albert 
Lea three years; Valley City, N. D., five 
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years, and in Gaylord since 1924. Mrs. Lee 
is survived by five brothers, Albert, Ben- 
jamin, Erwin, George and Joseph Altnow. 











A new retail jewelry store has been opened 
at Paris, Tenn. This is the Harry Van 
Dyke jewelry store on the east side of the 
square. 

It is learned that Mrs. C. R. Hotchkiss 
will continue at Jackson, Tenn., the Hotch- 
kiss Jewelry Co., founded by her late 
husband, Charles R. Hotchkiss, who died 
in February. 

Julius Goodman, 3 S. Main St., is now in 
New York city and has telegraphed his 
store of a large purchase of loose diamonds. 
While east Mr. Goodman will also select 
many antiques and the latest in silverware. 

Local retail and wholesale stores report 
trade fair and that much more activity is 
expected around the Easter time. Several 
of the Memphis merchants have started 
or start soon for market. Representatives 
of locals are out on their trips and a few 
visitors from the east have been here. 

The several young men charged with the 
robbery of the Geo. T. Brodnax residence 
in Morning Side Park a few weeks ago, 
when diamonds and other jewelry belonging 
to members of the family were taken and 
not as yet recovered were all convicted, and 
given sentences ranging from two to 10 
years in the State prison. One of the ac- 
cused who drove the automobile claimed to 
be drunk and to have remembered nothing 
of the occurrence. On recommendation of 
the prosescuting attorney he was given the 
shorter sentence. 

A. Graves & Steuwer Co. at 93 S. Main 
St., a firm that recently succeeded the old 
established firm of A. Graves Co., at that 
location, has elected officers. O. K. Steuwer, 
formerly secretary and treasurer of the old 
company becomes president; A. J. Hugger, 
vice-president: L. B. Jacobs, secretary; 
W. T. Smith, John Varder, with the others 
mentioned being the directors. W. E. 
Graves retires. The store will continue at 
the present location where is maintained 
one of the largest and most attractive retail 
jewelry stores in Memphis, but next year it 
is contemplated to occupy a store at 147 
Madison Ave. that in recent months was 
purchased by Mr. Steuwer. He has been in 
the jewelry trade for 16 years and began 
his career at Cincinnati, Ohio. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 


Week ending March 19, 1927 


The U. S. Assay Office reports: 


Gold bars exchanged for gold coin.... $901,337.58 
Gold bars paid depositors............. 65,187.20 


WON 4g: Aalsssiivnedcccueneeeaewe $966,524.78 


Of this the gold bars exchanged for gold 
coins are reported as follows: 





Date Exchanges 
March Riad oo. wis samiioayaearn eee $508,780.91 
= Do aj Hawncane a nee eee 86,715.73 

“ BS is iinsaaanyeden ane 51,517.94 

7 jE LOCC CTT NS 66,545.15 
Bes iccnrg ota edacet cetera 91,495.46 

ori deol gas ae ee 96,282.39 
RONNEO D ¢ cio ashe oa Versace ous $901,337.58 
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ELGIN ROGERS 1847 
wuinos | SAMUEL WEINHAUS CO. | conmuncr 
SWISS WHOLESALE JEWELERS STERLING 
WATCHES SEND FOR OUR CATALOG SILVER W ARE 
720-722 PENN AVENUE PITTSBURGH, PA. 





Mr. Retailer, Is Your Stock Complete? 


Attractive displays of merchandise in the “Other Fellow’s” windows and 
cases will not play sweet music on YOUR cash register. 
Buy now the goods which will transform your store into the shopping center for “Gifts That Last.” 


From our large and varied stocks of Diamonds, Jewelry, Watches, Clocks and Silverware, you 
can make a selection of Holiday Gifts that will delight your customers. 


wossers HEEREN BROS. CO. “le, 


Jewelers to the trade for almost sixty years 











Penn Ave. and Eighth St. Pittsburgh, Penna. 
LANDOW BROS, Watches. Clocks and Silverware 
Also Watch Materials and Jewelers’ Supplies. 
628 Penn Ave. Pittsburgh, Pa. Orders Filled from Any Catalogue. 








ESTABLISHED 1888 


GRAFNER BROS. 


WHOLESALE JEWELERS 


DIAMONDS 


ASSORTMENT AND VALUES 





PITTSBURGH, PA. 





818 Liberty Ave. (2nd Floor) 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
Jeweters’ Crircuar regarding any advantageous 
device or plan which they are utilizing in con- 














nection with their business, 











Do You Use a Memory-Jogger? 





Written Expressly for The Jewelers’ Circular 




















HE successful jeweler has never been 

known to stand on his head for any sus- 
tained length of time without experiencing 
considerable discomfiture, yet this is literally 
what most of them are doing when they 
try to keep in their heads all the many 
little executive and store details of their 
business. 

One jeweler we know finds a memory- 
jogger a most valuable first-aid in his daily 
business transactions. This is kept by the 
office girl who shoulders all of the minor 
details. 

Whenever he wants to do something or 
be reminded of anything, he jots it down 
on a blank slip of paper and then passes it 
along for file in his memory jogger. A 
small pad of blank paper, 2x3”, is constantly 
carried in his coat pocket for this purpose. 
Whether he be on the floor, behind the 
counter, at his desk, in the stock room, on 
the street, at luncheon or at dinner, he al- 
ways takes out his little pad and jots down 
his ideas before there is any chance of for- 
getting them, and then at a convenient mo- 
ment he turns over these slips of paper to 
his guardian, the memory-jogger. He never 
goes anywhere unless he is armed with his 
“memo” pad. It is as valuable to him as 
his pocketbook. 

At just precisely the right moment, time 
and place, the memory-jogger brings up the 
matter for his stenographer’s attention, who 
in turn places a typewritten “memo” card 
on his desk every morning of all that has 
to he done that day or planned ahead for 
the week. 

This system is also used to record sales 
events. A complete description of the idea 
as conceived and what it hoped to accom- 
plish 1s dictated before the plan is started. 
Later a recapitulation sheet is added show- 
ing preparations made, total costs, and re- 
sults stated by days, such as first day, sec- 
ond day, ete., until the sales died out and 
the effects of the drive wore off. The com- 
plete record is then filed away in the 
memory-jogger under the title “Selling 
Stunts.” At any time in the future that 
this jeweler wants to rejuvenate the idea, 
or reproduce it in slightly different form, all 


he has to do is to get out the full report 
of what transpired and use it for his future 
euidance. 

On all seasonal advertising or for the 
holidays, a copy of the advertisement used 
or the sales circular or letter sent out, is 
always filed away for future reference, with 
a statement of results obtained on any 
narticular jewelry item or items featured. 

If a good window display is staged on 
any particular line, the date the window 
was opened and closed is noted, with a de- 
tailed description of the window or a photo, 
and a summary of all sales by days on that 
particular line. At the end of each year 
this jeweler can get a good bird’s-eye view 
of what his windows did for him in a mer- 
chandising way during the year, and which 
windows pulled the best results and why. 

He is constantly changing the interior of 
his store, moving jewelry items to the front 
which are not ordinarily called for and 
moving things back which will be most 
likely asked for anyhow. A _ notation of 
results on each shift helps him out in the 
future, does away with guess work, and 
gives him a complete picture of ‘“what’s 
what,” thus enabling him to do more scien- 
tific planning in his interior store arrange- 
ment and displays. 

The cumulative experiences thus ac- 
quired in the “helps” which move merchan- 
dise, viz: advertising, window displays and 
interior arrangement, prove most valuable 
as a guide for future ventures. 

The many little details of successful sell- 
ing methods are also cornered and _ filed 
away in this memory-jogger for future use. 
He has weekly sales conferences with his 
sales force, and at each meeting each sales- 


man is supposed to offer up something new 


that happened during the week, . between 
himself and the buying public. For the best 
suggestion at each sales conference a prize 
is awarded of anything in the store at $2.50 
and once a month a cash prize in that 
amount. This keeps the salesmen on their 
toes to think up new things and to offer 
good suggestions as the result of their 
experiences. All of the suggestions made 
are jotted down by the stenographer at the 


conference and filed away in the memory- 
jogger. 

This jeweler also believes in keeping in 
close touch with what his competitors are 
doing in the way of newspaper advertising 
and window-displays, and each week a run- 
ner reports on windows of other stores, 
while his stenographer clips and files away 
all advertisements and news items under the 
head of “Competitors, Week of January 
10th, Advertising,” and another for “win- 
dow displays.” In this way he keeps well 
informed along merchandising trends in his 
city and what is going on in the jewelry 
‘eld generaily. 

A call book is also kept in which each 
salesman notes “requests” from customers 
which could not be filled because the item 
or line was not carried. If at the end of a 
month enough calls come in on any parti- 
cular item he is sure to stock it, and here 
again the memory-jogger turns the trick, 
for on the 15th of every month is “call” 
day, and the stenographer. goes over the call 
hook reports and lists all items not carried 
im stock, with the total number of calls 
received for each item during the month. 

These varied experiences in buying, sell- 
ing, advertising and store management are 
thus carried on perpetual written record 
instead of in his head, and he can refer 
hack any time to what happened last year 
this time or what happened around Wash- 
ington’s Birthday or Christmas, for every- 
thing is in the memory-jogger. 

\ series of 5x8 envelopes, indexed on the 
cutside, such as “window displays,” “selling 
stunts,” “advertising ideas,” “interior dis- 
plays,” etc., by months and years, contains 
all the data for any one month and year, 
thus January, 1925; February, 1926, etc. 
For holidays special folders are used, such 
as “Easter, 1926,” “Graduation, 1926,” 
“Tune Weddings, 1926,” “Christmas,” etc. 

Any scheme which has proved valuable 
in the past is thus taken out and re-used, 
improved upon and enlarged, and put over 
stronger than ever, and then filed away 
again for next year’s benefit from the 
experience angle. 

Only those experiences which are of real 
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Four Real Bargains 
Here’s quality equipment for 
YOU !—at lowest prices 


New Time Clocks 


Our Price $150 Complete 


Original Cost $292, including one card rack. 
Only 100 at this price. 


This is your opportunity to get those time clocks 
you need at the lowest possible price. All new, made 
by the International Time Recording Company. 

They are of the two-color (red and blue) full auto- 
matic type, equipped with one pair of racks (in and 
—_ out) holding 500 cards. Guaranteed in perfect condi- 

tion. Our price of $150 each f.o.b. New York is an 
=> \\ exceptional bargain. Out of town shipments require 

an additional charge of $10 for crating. Better act 
rj immediately. 






































Double Door 


Steel Storage Cabinets 
Price $29.75 Each 


F.0.B. Cars, Aurora, III. 


A few hundred of these handsome 
heavy steel double door cabinets. Brand 
new, 36 in. x 18 in. x 74 in. Dark Olive 
Green Enameled; equipped with four ad- 
justable shelves, lock and two keys; 
shipped knocked down. 
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The Metropolitan Museum of Art 
NEW YORK 





EIGHTEENTH-CENTURY ENGRAVER AT WORK | ~ 


FROM MARIETTE, PIERRES GRAVEES $ 
“ ere) J 


ENGRAVED GEMS OF 


THE CLASSICAL STYLE 


by 
GisELaA M. A. Ricuter, Litt. D. 


For the dealer and collector of antique gems and seals, this hand- 
book is of the utmost importance. It contains a short account of the 
engraver’s technique, a list, with descriptions, of the stones which lend 
themselves to the engraver’s art, a list of the famous gem engravers 
from the fifth century B. C. to recent times, and data on the 
detection of forgeries. The second half of the book is a_ fully il- 
lustrated catalogue of the gems in the Museum’s collection, with 
detailed descriptions, which give, whenever possible, both the his- 
torical and the mythological background. Of invaluable help in 
identifying periods. 


Bound in paper, $5.00, in boards, $6.00. Postage 10 cents. 








A New All-Steel 


Small Stock or 
Parts Cabinet 


The handiest thing you ever saw 
for conveniently keeping 


Stones, Crystals, Watch Parts, 
Bolts, Nuts, Drills, Screws 


and a thousand other such small 
parts! 


Made in three styles, illustrated 
with 56 small drawers and 20 large 
drawers. Dimensions of drawers are 
indicated in the illustration. 

Also furnished with 96 small draw- 
ers only or 48 large drawers. 

PRICES: 

Combination (56 small and 20 large 
drawers) as shown in _ illustration, 
$42.75. 

96 small drawers only, $49.75. 

48 large drawers only, $389.75. 





It is Built for the Wrist 





U The Mauran Nurse’s Watch for 
NP RAy Quality and Service 





Mauran Watch Co., Inc. 
12 John St., New York, N. Y. 











F.0.B. New York. 











Attractive Steel 
Clothes Lockers 


Brand new, thoroughly finished and well 
built. Handsomely enameled in dark olive 
green. Patented 3-way lock-top, sides and 
bottom. Two keys with each locker and 
a master key with each lot. 


SIZES: 
12 x 12 x 60 in. 12 x 15 x 72 in. 
x 18 x 72 in. 


We are shipping these lockers knocked 
down in sections of 3 and 6, F.0.B. Cars, 
Aurora, Il. 

When inquiring be sure to mention size, 
quantity and number of lockers to section. 

















New York Machinery Company 
200 Fifth Avenue, Dept. CIR., New York City 





Non Tarnishing 
Flannel 


FOR THE 
Silverware, Jewelry, Cut Glass and 


Box Trades 
All Colors 


M. J. MACK CO., Inc. 


8 East 12th St. New York 









































March 23, 1927 


Storekeeping Department 














importance for future guidance are filed 
away for permanent recorc. This method 
also enables this jeweler to do his week’s 
planning in advance—sometimes for a whole 
month in advance, as for instance the week 
of March 7th is planned as early as 
February 5th. ° 

Every week he makes a feature of push- 
ing a certain line and the backs of his sales- 
folks are bent in this one direction all of 
that week, by calling attention of all comers 
to a certain item which is being pushed, and 
in this way, through suggestive selling, 
many other items are moved which might 
otherwise have moved only on call or 
through vigorous advertising measures. 

This sales-aid and management memory- 
jogger and experience guide has proved 
worth its weight in gold, for this jeweler has 
doubled his sales since the system was inau- 
gurated and this year he expects to treble 
his sales volume.—F. E. K. 


Ask for Business If You Want It 





THE jeweler who is ashamed to ask for the 
business that is due him will hardly set 
the world afire. Some years ago a travel- 
ing salesman suggested to a jeweler upon 
whom he was calling that a “bride-to-be” 


be given the opportunity to look over his 


samples with the suggestion that among his 
pins the coming bride would find something 
for the bridesmaids. The jeweler stalled 
and stuttered: “She might not like it. It 
might offend her.” 

In the end he called her up and made the 
suggestion that she look over the traveler’s 
samples. She was very pleased to do so 
and a good order was taken. 

The jeweler was so pleased that he called 
up several women asking if they would not 
like to view the samples. Several did like 
and more sales were made. One woman 
expressed regret that she could not get down 
that day, but that she wanted very much 
to see the samples as she wished a new pin. 
The jeweler made an appointment and took 
out samples and: sold the pin. 

“Well, what do you know about that? 
I thought the women would be offended to 
have me ask for business, but they wanted 
me to do it all the time,” remarked the 
jeweler. 

Now that ‘jeweler asks for what he wants. 
He never allows a wedding announcement 
to get by without suggesting wedding sta- 
tionery. At the proper time he suggests 
wedding gifts to many people. To social 
columns of the paper are read carefully and 
every opportunity for asking for business is 
accepted. At appropriate times suggestions 
are made for baby jewelry. Men are ap- 
proached just before their wives birthdays. 
Bridge and other parties are made the oc- 
casion for a suggestion for prizes. 

This merchant’s telephone works for. him 








constantly. He says it is one of his best 
salesmen. 
Jones: Say, aren’t you going to build 


the house I told you to? 
Architect: No—TI have other plans. 
Cincinnati Cynic. 
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Specialty Jewelers Organize to 
Meet Big Competition 














According to.a report in the Philadelphia 
Retail Ledger, specialty merchants in Port- 
land, Ore., have organized themselves into a 
unit to meet the increasing competition of 
department stores, chain stores, etc. They 
regard themselves as one big department 
store with about 2,500 or more departments 
scattered over the entire city which serves 
patrons directly in the communities in which 
they live as well as in the busy downtown 
sections where the gross volume of business 
is transacted. The plan as outlined in the 
Retail Ledger is as follows: 

“Membership dues range from $3 to $25 
per month, according to the annual gross 
business. and are used for the purpose of 
maintenance and overhead.” 

The organization is known as_ the 
“Specialty Merchants’ Association,” the 
executive manager is R. A. Jones, who de- 
vised a three-way system of education as 
follows: 


1. Educate 
specialty stores. 

2. Educate the specialty store to better 
merchandising. 

3. Educate the specialty store employes to 
better salesmanship. 

The education of the public commenced 
with the enforcement of a definite newspaper 
campaign of the institutional type, continued 
with prominently placed emblems, or slogans, 
identifying participating specialty merchants 
and the showing of interesting slides in the 
movie houses. 

At an approximate cost of $10,000 annually 
(a sum met by individual donations) a full- 
page advertisement appears periodically in a 
leading Portland newspaper. The copy 
possesses dignity and human interest. It is 
friendly. In simple language the housewife 
is reminded of the. advantages to be found 
in specialty shops. A typical advertisement, 
well illustrated by a clever artist reads: 


“TO MAKE WOMAN MORE 
BEAUTIFUL AND MEN MORE 


the public to patronize 


DISTINGUISHED 
“k * * The exclusive stores of 
Portland have bought for you 


America’s most beautiful things and 
offer them at this time for your ad- 
miration and approval—with the 
added suggestion that millinery, shoes, 
clothes, are but tools in the hands of 
an artist. 

“* * * To make a woman more 
beautiful is the work of a specialist. 
To make any individual stand out 
distinctively as a well-groomed man 
or woman—this is the function of 
the specialty store. 

“* * * The specialty store does 
more than merely sell merchandise—it 
specializes in a single line that it may 
learn to better apply the things you 
buy. This is the art of properly fitting 
and selling goods to the type and color 
‘and temperament of the individual. 


“PATRONIZE THE SPECIALTY 
MERCHANT 


The slogan, “Patronize the Specialty 
Store,” is made up in various forms, in the 
design of a red circle, outlined with black 
and gold on which is written “Specialty Mer- 
chants Association.” Every store member 
uses the slogan either in sticker or emblem 
form to identify his shop, thereby adding a 
pleasing, credential-like dignity to his store. 
Once a month the live wire specialty men 
get together at an informal banquet. Here 
they exchange opinions and lecture discus- 
sions and new inspirations result in the 
specialized retailer going home with a head- 
ful of new ideas, with a feeling that there 
are at least 200 of his fellow merchants ready 
to stand by him at all times. At these meet- 
ings the secretary informs the gatherings 
just what he has discovered favorably or 
unfavorably during his month’s contact with 
members. 

* © @ 

The progressive jeweler aiming to increase 
his turnover may find this suggestion worth 
thinking about. This is indeed a formidable 
method of meeting gigantic competition. 
Salesmanship classes are held one evening 
each week. The secretary stresses ten factors 
as elemental in how to increase sales. Here 
they are: 

1. Satisfy customers with telephone, de- 
livery and credit service. 


Interest and knowledge of merchandise. 
Making friends for specialty ‘store. 
8. Gaining customer’s confidence 

good will. 

9. Adaptability to types and moods of 
customers. 

10. Keeping customer’s want book. 

A shopper is engaged whose identity is 
known only to the secretary. She investi- 
gates the methods used by employes in 
handling customers. 

Thus a conscientious, earnest endeavor is 
made to increase the efficiency of the inde- 
pendent progressive specialty dealer in every 
possible manner. The effectiveness of the 
advertising done by the combined forces of 
these retailers will be readily apparent. 


2. Team work and co-operation. 

3. Training to increase selling power. 
4. Suggestive selling. siete : 
5. Demonstrating. 

6. 

7. 


and 








The prof was talking away, when sud- 
denly the noise of the electric riveter broke 
in on his lecture. He paused. The riveter 
stopped. 

“Thank you,” said the polite professor. 

—Kansas Sour Ovwl. 
* * * 


“How did the audience receive your cam- 
paign speech when you told them you had 
never bought a vote?” 

“A few cheered, but the majority seemed 
to lose interest.” j 
—Columbia Jester. 
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’ Merchandising Calend 
=< Jewelers’ Merchandising Calendar 
Written Expressly for The Jewelers’ Circular by A. E. Edgar 
APRIL 
Easter Windows Anniversaries and Holidays Appropriate Sales Events 


If there is one time 
more than another 
when the window dis- 
plays should be given 
particular attention it 
is at Easter. The 
decorations should be 
carefully considered 
and appropriate. Espe- 
cial care should be 
taken to see that ec- 
clesiastical and popu- 
lar symbols of Easter 
do not clash. 

The Easter colors 
are lavender and pale 
green, with purple 
permissible. White 
can always be used 
with these colors to 
advantage. The 
Easter Lily is the 
most appropriate flow- 
er for decoration. 


Little Chicks 
A jeweler introduced 
fuzzy little chicks into 
his display at Easter 
in a novel way. Each 
little chick held a card 
in its beak giving the 
price of an article dis- 
played, or an Easter 
greeting. 
Egg Shells 
A jeweler used col- 
ored egg shells by fill- 
ing them with cotton 
and placing a dainty 
gem on display in each. 
Church Parade 


A ‘representation of 
a church door in the 
background may be 
used, with dolls repre- 
senting the people go- 
ing to the Easter serv- 
ice. 

Dress-Up Time 

A display of cos- 
tume jewelry will be 
given a greater touch 
of interest if a show- 
card emphasizes the 
need of matching the 
costume. A card 
reading “New Jewelry 
to Match the Seascn’s 
New Gowns,” will do. 


hama, Florida, Georgia and Mississippi. 





Birthstone Campaign—The Diamond, 
Easter Stationery and Greeting Cards. 
Jewelry for Easter Gifts. 
Confirmation Gifts. 


1. April Fool’s Day—symbols, Fool’s 
Cap, clown, etc. 

10. Palm Sunday. 

12. Halifax Independence Resolution— 
North Carolina. 

13. Thomas Jefferson's Birthday, 1743. 

15. Good Friday. 


Religious Goods for Easter Gifts. 
Easter Wedding Gifts. 


17. Easter Sunday—symbols,  Eccle- Gifts for Pupils Returning to College. 
siastical—ornamentation symbolizing  re- Special Easter Watch Sales. 
ligion and places of religious worship, Spring Jewelry ‘Fashions. 


Silverware Sales for Easter Festivities. 

Umbrellas and Canes. 

Flower Bowls and Vases. 

Fine China and Glassware. 

Prizes for Card Parties. 

Household Utilities, Electrical and Other- 
wise. 

Spring Merchandise of All Kinds. 

April’s Flower—The Daisy. 


church architecture and furniture, arched 
windows, pulpits, pipe organ, cross, cruci- 
fix, rosaries, etc. Popular—FEaster lily, 
rabbits, chicks, eggs, dove, etc. 

19. Patriot’s Day—New England. 

21. Anniversary Battle of San Jacinto 
—Texas. 


26. Confederate Memorial Day—Ala- 








April Is an Exposition Month 

New styles in wearing apparel suggest that new styles in jewelry be pushed to the 
forefront of the jeweler’s merchandising plans. The jeweler should push the fashion 
appeal to its logical conclusion—sales. 

Easter will bring its quota of weddings,and all weddings afford the jeweler special 
opportunities to advertise and display Gifts That Last. The Easter Bride is just as im- 
portant to the jeweler as the June Bride. Her wants are exactly the same. 

Easter is an ecclesiastical festival. This brings into greater use many articles that 
the jeweler can supply, such as crosses, rosaries, crucifixes, and book-marks. Con- 
firmation gifts may be greatly increased in volume hy .a judicious campaign among the 
parents and friends of the communicants. 

Spring sunshine will take people out-of-doers more. Spring flowers will need proper 
receptacles for displaying them in the home. Spring fashions require special jewelry to 
meet the new neck styles of women’s dresses. Spring is an occasion for which the jeweler 
may be thankful. 

Every Day is Gift Day. The jeweler should specialize in gift advertising. He 
should not only advertise gifts, but gifts for the occasion that is timely. 








































































































: lily, Bride Gifts for Easter . 
\ '// - & a q) 
AS ae a > Your Easter moods in gifts a 
wy OP) | slats 
SILVERWARE is favored for 
I - pursed Wedding Gifts because, through 
s [pril Birth Stone its daily use it blends, into th 
i aie seeniemiete ons family life and perpetuates its 
it ‘was supposed to preserve peace and memories. 
Pippen gear cg) eam ae 
Shed ee Gets should be selected with 
the thought of permanence— 
good silver never becomes 
“old” except in its associations. 
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SOME ADVERTISING SUGGESTIONS FOR APRIL 
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A STogan 
Something New for 
Easter? Make it 


Jewelry this Year. 
Easter Weddings 
The Easter  wed- 

ding offers the jewel- 

er the same opportuni- 
ties as the June wed- 
ding, only on a slight- 
ly smaller scale. 
Jewelers should sys- 
tematize their efforts 
in securing business 
on wedding gifts. It 
is not enough to mere- 
ly advertise wedding 
gifts. Take your 
proposition directly to 
those most interested. 
Business is worth go- 
ing after. 
Birthstones 

April favors the 
jeweler with its dia- 
mond birthstone. Few 
jewelers feature the 
diamond as a _ birth- 
stone. Why not? It 
will not harm the sale 
of diamonds to the 
people not born in 

April, but it will give 

the diamond an added 

attraction to those 
born in that month. 


Back to School 

The Easter holidays 
is a good time to fea- 
ture articles for gifts 
for college and school 
pupils. Friends and 
relatives may be in- 
terested in pens, pen-, 
cils, vanities, watches 
and other articles. 
Easter Entertainments 

The resumption of 
social festivities after 
Easter should be a 
good time to feature 
silver for the table, 
objets d’art for home 
decoration, prizes for 
parties, and electrical 
utilities, such as grills 
for home cooking of 
light meals. Hollow- 
ware and fine china 
should also be pushed 


at this time. 
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Started in Tiny Quarters, Now Has 
Store 100 Feet Long 





A* interesting and progressive development 
is exemplitied by the business of the 
Dewey-Richman Co., South Manchester, 
Conn. The concern started in business in 
very small quarters about 20 years ago and 
now has bought its own attractive two store 
brick building on Main St. The new store is 
noteworthy in many ways. It has a length 
of 100 feet and a width of 19% feet. The 
show windows are 13 feet deep and 12 feet 
high. A feature of the show window is a 
gift shelf extending around the entire cen- 
tral part of the window. The beauty of the 
window is enhanced by an artistic combina- 
tion of art glass and walnut. 

The interior furnishings are of Honduras 
mahogany. The formal opening of the 
store was held in October and was attended 
by 1,000 persons. On this occasion sterling 
silver was featured on a table set entirely 
with silver; no glassware of any kind was 
shown. A young lady was on hand to ex- 
plain how to set the table correctly and the 
use of the various pieces of silver. Booklets 
supplied by the manufacturer were also dis- 
tributed and a silver spoon was given away 
to the ladies as a souvenir. 

Another feature of this progressive con- 
cern 1s an up-to-date stationery department 
which has been made very successful. Just 


now the firm is preparing to install a gift’ 


department. Members of the firm are: 
Albert T. Dewey; Robert J. Dewey, Jr.: 
Leonard Richman, and Oliver G. Richman. 
Both of the latter are expert watchmakers. 
The firm is a staunch believer in advertis- 
ing and uses newspaper space generously. 


lst Porter: You sure have one big mouth, 
2nd Porter: Say man, that ain’t no key- 
hole in the front of your face.—Colgate 
Banter. 
* * 
Recipe for becoming a cad: Make a sacri- 
fice and ihen talk about it.—Bayler Towers. 





THE JEWELERS CIRCULAR 


Florida Jewelry Store Staff Turns 
Out Attractive Float 


ERE is a very attractive float of Adams 
Jewelry Co., which appeared in the 
Gasparilla Carnival Parade, Tampa, Fila., 
Feb. 7. The float is the work of the 
store force with the assistance of one 
outsider who had some experience in float 
decoration. The first and only time the 
management saw the float was when it 
passed the store in the parade. The float 
portrays a wedding party in a garden. 
An abundance ot palms and orange blos- 
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acted as a very. winsome Cupid. 

The bride’s costume was complete in every 
detail. The bride carried in her arms a 
large bouquet of roses and lilies of the valley. 
A most attractive pink chiffon dress and a 
large picture hat constituted the attire of 
the bridesmaid. The float elicited much 
spontaneous applause all along the line of 
march, 


Ryrie-Birks, Toronto, Ont., send out a 
booklet, “What to See in Toronto,” which 
makes an excellent little guide for tourists. 
Sight-seeing suggestions are given “for one 

















THIS FLOAT OF ADAMS JEWELRY CO., TAMPA, FLA., MADE ‘EM STOP AND LOOK ADMIRINGLY 
DURING RECENT CARNIVAL PARADE 


some constituted part of the decorative 
work. A huge engagement ring with dia- 
monds represented by mirrors appeared at 
the front and a large orange blossom wed- 
ding ring was seen in the center. Miss 
Beatrice Ellsworth, whose winning ways 
have earned her the sobriquet, “The Girl 
with the Million Dollar Smile,” represented 
the bride. Harold Whitney acted as the 
groom. Peggy Metcalf and T. Brownell 
Roberts acted the part as bridesmaid and 
best man respectively. The little flower 
girl was well represented by Miss Mary 
Louise Mignon, littlke Miss Eleanor Brown 


day,” “for two days” and “for three days,” 
and special instructions “for rainy days.” 
One or two pages are devoted to some 
dignified and convincing advertising. The 
folder is printed in photographic brown and 
peacock blue, and illustrated with impressive 
silhouetted half-tones of interesting build- 
ings and places in Toronto. 


We award the prize for bow-leggedness 
te the student who upon mounting a horse 
found that he had both feet in the wrong 
stirrups.—Dartmouth Jack o’ Lantern. 








TWO VIEWS 


OF THE DEWEY RICHMAN CO., SOUTH MANCHESTER, CONN. 
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Getting New Customers by Advertising 





Written Expressly for The Jewelers’ Circular 
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(Continued from Issue of March 9) 


II. WHO ARE THE JEWELER’S POTENTIAL 
CUSTOMERS’ 


_— because a man opens up a jewelry 
store in a good location is no particular 
reason why he should be successful. His 
goods may be of the very highest quality 
for the prices asked. He may be willing to 
give the greatest amount of service. But it 
takes more than merchandise, showcases, a 
desk and a check book to make a jewelry 
business. It takes customers. 

A store without customers is dead. 

The only way to get customers is to in- 
vite them to come to the store and buy, to 
advertise in such a way that the people who 
can buy the goods offered for sale will be 
informed of the merchandise the jeweler has 
gathered together for their inspection. 

It would appear from a general survey 
of the jewelry business that the jeweler be- 
lieves everyone in his community is a po- 
tential customer. In a very narrow sense 
this is possibly true, but a very careful sur- 
vey of a community will reveal the fact that 
a very small percentage of the buyers are 
really possible customers for the jeweler. 
It may be true that every one with a few 
dollars may buy jewelry, but the fact re- 
mains that few do. Why? 

Is it not true that the jeweler does not 
make a study of the classes and individuals 
who can be induced to buy jewelry from 
him before he prepares his advertisements 
and selects the mediums through which he 
will advertise? Is it not a fact that the 
jeweler sits down and writes an advertise- 
ment, often so general in tone and so weak 
in argument that it reaches no particular 
class and fails utterly to cause any move- 
ment towards buying his stock? 

From whom may the jeweler expect to 
get future business? Here is one way to 
make a classification. The jeweler may ex- 
pect to get business from: 

1. People who have previously purchased 
merchandise from his store. 

2. People who have previously bought 
jewelry from some other store. 

3. People who have a desire for jewelry, 
either active or latent. 

4. People who find themselves in need 
of jewelry. 

5. People who can be educated to a real- 
ization of a need for jewelry. 

It may be explained that we are using the 
word jewelry here to mean everything the 
jeweler sells, whether in a classification of 
merchandise it may fall under some other 
head or not. The term ‘is used to include 
all kinds of merchandise the jeweler sells. 

A mere reading of this classification will 
indicate the need of advertising of a differ- 
ent quality and style to reach each class 
effectively. People who have bought jewel- 
ry from .the jeweler.know something about 
his establishment and can more easily be in- 


fluenced to make future purchases from him- 


than people who have never had any deal- 
ings with him. People who have a desire 
to purchase jewelry are also more easily in- 
fluenced to buy jewelry than those who have 
to be educated to a realization that jewelry 
is something they should possess and wear. 

The jeweler who considers diamonds, 
watches and silverware the bread and butter 
lines of his stock and advertises these lines 
almost to the exclusion of all other goods, 
is advertising to a very marrow class of 
possible customers. It is often argued that 
diamonds, watches and silver are repre- 
sentative stocks and that the reader will pre- 
sume that the advertiser has other lines 
usually handled by jewelers in his stocks; 
but, providing this is true, where is the in- 
ducement that will cause these readers to 
go to that jeweler when these other lines 
are wanted? 

‘Advertising is becoming a highly special- 
ized force. There are so many merchants 
after business that it is no longer good ad- 
vertising to merely keep the name before 
the public. The jeweler must make specific 
offers of merchandise to secure direct re- 
sults from his advertising. Retailing is di- 


vided into two distinct functions: first, buy- — 


ing; second, selling. Advertising is a part 
of the selling of merchandise; it is the 
means of finding the customer for the 
jeweler, 

If the advertising of the jeweler reaches 
a class who cannot be induced to wear and 
purchase jewelry, then the advertising will 
fail to secure customers for the merchan- 
dise. This being a recognized fact, it is 
obvious that the jeweler must advertise to 
the class who can and does buy jewelry. 

Another classification of the community 
will help the jeweler to advertise more ef- 
ficiently. He is practically restricted in his 
business to customers with money to spend 
for a luxury, no matter how much he may 
argue the necessity of his wares to the pub- 
lic. They are only necessary to that class 
who needs them, and he should advertise 
to this class almost exclusively. 

Suppose the community is divided into 
the following classifications: 1, Wealthy; 
2, well-to-do; 3, those in moderate circum- 
stances; 4,.poor. It is practically impossi- 
ble for the jeweler to get any business from 
the poorer classes, and little from even 
those in moderate circumstances. The 
wealthy and well-to-do classes are his po- 
tential market. If the other classes buy 
jewelry, it is going to be in such small quan- 
tities that it will not affect his business one 
way or another. 

The wealthy and well-to-do classes may 
be again divided into sub-classes, roughly, 
as follows: 


1. Educated, cultured, artistic and re- 
fined. 

2. New-rich,..uneducated and vulgar. 

It goes without saying that no matter 
what the feelings of the jeweler in the mat- 





ter, the dollar of one class is as good as the 
dollar of the other, yet to get the dollar of 
both the jeweler must appeal to different 
instincts and emotions when advertising to 
these classes. 

Still another classification of the possible 
customers of the jeweler will be useful in 
deciding upon the method of presenting his 


message. This classification is as follows: 
1, Men. 
2. Women. 


In advertising to men, the emotions must 
be aroused as effectively as when advertis- 
ing to women, but men are more susceptible 
to argument and reasoning. Men will not 
respond to impulses as easily as women. 
This makes it necessary for the jeweler to 
decide whether he is going to find it easier 
to influence men to buy a certain article or 
women, and to create his advertising mes- 
sage according to his finding. 

There is another consideration to be 
thought of in advertising the jewelry store. 
It is where the possible customer is located 
and how he may be reached. In almost 
every case the jeweler may divide this prob- 
lem in the following manner: 

1. Those residing in the home town. 

2. Those residing in the surrounding ad- 
jacent territory. 

3. Transient visitors. 


This division of the possible customer is 
important because it is necessary to use dif- 
ferent mediums of advertising to reach the 
maximum number with the advertising mes- 
sage. 

Good roads and pavements have made a 
vast difference in the trading areas of a 
great many stores during the past 10 years. 
The improvement in transportation has had 
a tremendous effect on stores located in 
smaller towns and cities adjacent to larger 
cities. The jeweler can only overcome the 
trend towards large center buying and other 
handicaps by more intelligent advertising. 
The general publicity advertisement is no 
longer suited for continuous use. Institu- 
tional advertising, editorials about the store 
and the policies of the jeweler have their 
value, but if all the advertising is planned 
to follow these lines the jeweler cannot ex- 
pect to reach his proper clientele. Other 
jewelers, others selling jewelry and mer- 
chants selling competing lines with jewelry 
are advertising a specific offer of something 
all the time to the same customer. It 1s 
only natural to expect that he will respond 
to the advertisement that gives him some- 
thing specific to think about, some specific 
thing to do that he is willing to do. 

If the jeweler will make a close study of 
contemporary advertising of jewelry, he will 
find that the majority of advertisements are 
altogether too weak in sentiment, in emo- 
tion-arousing value and in actual offerings 
of some specific article of jewelry in a way 
to arouse a desire for it. The remedy, then, 
is to study the classifications of his possible 
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customers. The more clearly he can make 
distinctions in his classes of customers, the 
more earnestly he can appeal to the class 
he wants to reach. 

Let us take time to give an example of 
the distinctions that may be made in adver- 
tising to special classes. Here is an adver- 
tisement that reads: 


V anities 
That bring a sparkle to the eyes of 
women. 


In this advertisement, brooches, rings and 
pencils are offered. Women will respond 
to the sentiment that they are vain, but 
men would resent such an imputation. 

Here is another example: 


A New Watch for Men 


Men Are Wearing Strap Watches 
This Fall 


Strap watches are in vogue this 
season, and here is the very newest 
creation. It is a fine rectangular 
movement with a second hand with- 
out extra wheel mechanism that fills 
out the entire case. It has no more 
parts than a round watch, making all 
parts larger in this same case. Has 
a curved back to fit the wrist, an in- 
terchangeable crystal, dust and mois- 
ture proof. In reinforced white or 


green gold. 
$45 


Here we have an advertisement adapted 
to the men, who are more mechanically in- 
clined than women. Few women would 
read such a description through, and fewer 
would respond to its sensible appeal. On 
the other hand, a watch may be made to 
appeal to a woman by telling her how beauti- 
ful it will look on her wrist, and how en- 
vious other women will be when they see it 
on her arm. 

A wise jeweler planned a season’s adver- 
tising along original lines. It was in a 
large city where this plan can be worked 
out quite extensively. He first went over 
the list of manufacturing plants in the city 
and selected a certain number of them with 
the largest numbers of employes. Then he 
placed an advertisement directed to the 
workers in each factory, adapting the mer- 
chandise to the class of people working in 
each. In a factory where men are em- 
ployed, he made a specific offer of an article 
this class of men would find useful, as well 
as pleasing. In a factory where only girls 
were employed, he adapted the merchandise 
offered to them. 

Other jewelers have addressed specific 
messages to various classes, such as to “pro- 
fessional men,” to “business men,” to “busi- 
ness women,” to “sportsmen,” etc. 

If the jeweler will take the time to pre- 
pare a number of advertisements along these 
lines, whether he uses them or not, it will 
benefit him greatly, because he will realize 
more clearly the necessity of recognizing 
classes among his customers. It will give 
him a much clearer insight into the kind of 





‘copy he should use when conducting any 


advertising campaign, 
(To be continued) 
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Retail Jeweler Tells of Constructive 
Power of Advertising 

















E F. WRIGHT, of Wright, Kay & Co., 

* Detroit, Mich., is a close student of 
jewelry advertising and in a recent interview 
with a representative of THE JEWELERS’ 
CIRCULAR said: 

“Not so very long ago an illustration in 
one of our booklets brought a customer to 
the store to see a certain diamond ring. In- 
stead of the ring, which had been sold the 
day before, the customer bought a diamond 
bracelet for $3,000, thanks to one of our in- 
telligent salesmen. 

“During a certain Christmas season, a 
company was putting on a great pencil cam- 
paign. We sold over a thousand dollars’ 
worth of pencils by tying up with this cam- 
paign in the newspapers and by our window 
display. 

“Several weeks ago a woman stopped at 
our diamond department. ‘Where are the 
$22 chests of plated silver advertised in the 
street cars?’ she asked. Upon being directed 
to the second floor, she said, ‘While I am 
here I think I would rather see your new 
ring mountings.’ Before leaving she bought 
a platinum mounting for $140 to reset her 
diamond. She also bought the chest of flat 
silver, 

“During the last six years our business 
has shown a substantial development. Our 
advertising has included direct mail, theater 
programs, posters, newspapers, street cars 
and bus cards. The three typical sales in- 
stances I have related illustrate how we have 
been able to trace many of the results of 
our publicity efforts. 

“We have been getting results from all 
the media that we use, but have been able 
to trace more from direct mail than any 
other. Direct mail and classified mailing 
lists help to solve the advertising problem 
and to straddle the fence successfully, so as 
to appeal to the thousand-dollar customers 
and at the same time convince the wage 
earners that they should trade with a first- 
class jeweler on Woodward Ave. 

“Our $10 solid silver cigarette case is the 
best cash value that we have ever seen, but 
we cannot advertise it to the exclusion of 
the $15, $20 and $25 cases. 


“We have featured a few specials from 
time to time with excellent results. Take 
for example the $100 diamond platinum 
rings. But most of our customers are so 
critical that it is difficult to satisfy any great 
number of them with the same article. We 
have to give them a choice of four or five 
different ring designs, even at this attractive 
price. Consequently we cannot play up the 
specials in the way that the instalment houses 
do. 

“The bulk of our business comes from 
patrons who have an intelligent idea of what 
they need. They don’t like high-pressure 
salesmanship nor to be told what they should 
buy. We can make mild suggestions when 
our opinion is asked, but otherwise we give 
them what they want. 

“There are three old superstitions about 


the jewelry business. Could we but explode 
them by advertising! 

“First, reliable jewelers do not raise their 
prices before Christmas. Except for mark- 
ing down odds and ends in January, prices 
are stable throughout the year, only fluctu- 
ating slowly from time to time with the 
changes in price of silver, platinum, dia- 
monds, etc. 

“Second, the jeweler’s margin of profit is 
less than that of most lines of clothing and 
shoes. Few legitimate jewelers have grown 
rich from their business. 

“Third, the average price of articles sold 
in a large jewelry store is not $150. Where 
one carries a complete line, all the average 
articles sold average only about $8 each. It 
is surprising how many attractive articles 
one can find between the $3 and $10 price 
limits. 

“None of us jewelers can spend enough 
money to educate our customers through 
advertising regarding all the various grades 
of jewelry. All we can hope to do is to 
build up confidence in our establishment and 
bring them into the store. In our case about 
seven out of 10 customers who come in 
‘while shopping around’ to see where they 
can do best, return to buy. 

“Judging by the growth of this business, 
more than 100,000 Detroiters can still hear 
the ‘still small voice’ of quality without the 
aid of the loud speaker.” 





Advertising Needs of the Jeweler 





Address delivered by T. L. ‘Combs of Omaha, 
Nebr., before the recent convention of the Nebraska 
Retail Jewelers Association. 


FIRST, my thanks to the Nebraska 
jewelers who have already subscribed 
to the national campaign and thus con- 
tributed to a larger and more comprehensive 
program which will create larger sales op- 
portunities—because we can thus attract more 
support and in turn organize added depart- 
ments of information and distribution. So 
far we attempt only national advertising and 
publicity in a limited way. 

We must have a style department to in- 
fluence jewelry producers and co-operate 
with style artists and designers to secure 
the inclusion of some jewelry in all style 
illustrations. We need a department to 
secure the featuring of jewelry store 
products on the stage and screen; a dealers’ 
service department to supply jewelers with 
cuts, mats, advertising copy, and window 
displays should be one of our functions, and 
we should also operate a trade ethics depart- 
ment to combat fraudulent trade practices 
and fraudulent advertising so much in 
evidence these days. 

We also require an administrative depart- 
ment to administer the finances and direct 
the work in the various lines indicated. To 
do this properly will require $500,000 to 





(Continued on page 105) 
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use DEE REFINING s«avice 


Every lot is handled with exacting care with a view to your continued patronage. 


SHIP US YOUR NEXT ACCUMULATION 


DEENAME DEENOTES DEEPENDABILITY 
THOMAS J. 


DEE & CO. 


. Sales Office Refiners ’ Manufacturers Refining Plant 
5 So. Wabash Ave. CHICAGO 317-319 E. Ontario St. 


= 


HOOVER & STRONG. INC, 


—Netallurgists 


Qrrice anp Works, 119 West TUPPER STREET 
BUFFALO, N.Y. U.S.A. 
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And so in 
Platinum— 








A Master Craftsman | HE recognized position of leader- 
° . . | ship enjoyed by Handy & Har- 
Delights = Working | man in the field of silver is evidence 


of their ability to serve you well in 
the field of platinum. A firm with the 
standing of Handy & Harman can af- 
ford only to excel in all its depart- 
ments. 
With special emphasis on platinum, 
you will find Handy & MHarman’s 
prices reasonable, quality high, and 
terms satisfactory. 


Hoover White Gold 


The artist who expresses himself 
through precious metals delights in 
fashioning his creations from Hoover 
White Gold. He knows satisfaction 
will be permanent. Hoover white 
gold IS white and STAYS white. 


Since 1912 we have pleased thousands 
of customers through our reliable and HAN DY & HARMAN 
$| efficient refining service. Ship us your 
i accumulation of sweeps and scraps for $7 WILLIAM STREET 
NEw YorK CITY 


refining. 
Dealers in and Refiners of Precious Metals. 
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Golden Rule Refiners - Since | 912 











Foot Blowers 


Supplying air for blow- 
pipe work. 
Genuine Buffalo Dental 
Foot Blowers, Fletcher 
pattern, are widely im- 
itated at lower prices. 
No imitators use the 
same quality of boards, se- 
lected sheepskin bellows, 
or Up-River Para Rub- 
A, ber disks. 

ig) Quality goods last longer. 


T. B. HAGSTOZ @Q SON Send for Catalog B-J 
| 709 Sansom St., Philadelphia Buffalo heer lt Co. 
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and 


Platinum 
Refiners and Assayers 
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Timeology 





An address by W. Js 


Breckinridge, Hastings, 
Nebraska Retail Jewelers’ Association 


Nebr., before the recent convention of the 




















HE subject of my short talk is Timeology, 

or giving the world good time. 

I question 1f many ot you, iy dear friends, 
appreciate the fact that watchmakers 
the world over deserve the credit for giving 
people in every walk of life “Good time.” 
Who could think for a moment of our 20th 
century civilization existing for a single day 
without good time-keepers? I know you will 
agree with me that the men in watch and 
clock factories and at repair benches in 
jewelry stores are doing very important 
work. 

The first, the greatest of all timepieces, 
was the great circling sun perhaps for thou- 
sands of centuries. This clock, made by the 
Creator of the universe, served as a fairly 
reliable time-teller to our early ancestors. 
They would rise when the sun pointed out 
to them its beaming radiant hours. When 
they saw its shining fall away and dwindle, 
they would craw! fretfully into hollows and 
caves, blocking up and barricading the holes 
and passages with heavy stones to protect 
themselves from the beasts of the forests. 

There were even among these, our early 
progenitors, thoughtful time-keepers. Even 
before Babylonian priests with their crude 
telescopes searched the sky on the top of 
mountains, notches were cut in trees to show 
noon or mid-day, by the shadow of the sun. 
Some even learned to divide the day into 
several parts. Oh, they had no hour marks, 
or minutes, or seconds. They didn’t think 
at all of split-seconds, time-instruments 
which some people today find rather im- 
portant. They did discover that there were 
moons—even full moons—and that these ap- 
peared at regular times. 

We seem to be indebted to these Baby- 
lonian priests of old Mesopotamia for the 
discovery of the periodic full moon, for the 
arrangement of 12 of these full moons into a 
year. For some reason or other, these 
Priests had a particular liking for the num- 
ber twelve. It might just as well have 
been a 20-hour day, and a hundred minutes 
to the hour. But to this day we have 12 
hours a. M. and 12 hours Pp. M., and each one 
of these 12 hours divided by 12 five-minute 
Periods, and of these each minute has 60 


seconds. Nothing but multiples and sub- 
divisions of twelve! 

But now, getting back to telling hours, we 
find the hour sandglass, when the Egyptians 
learned to shape glass. A two-funnel affair 
this was, one filled with fine sand, and then 
welded to the other funnel, leaving a very 
small hole in the center for the sand to 
trickle through out of one funnel into the 
other. 

The clepsydra, or water-clock, was made 
by the Greeks, who improved it and made a 
“perfect time-keeper.” The origin 
of this water timepiece is generally attrib- 
uted to the Chinese; it was also the stand- 
ard time-teller of the Babylonians. Later, 
the Romans had men look after them to fill 
them with water and to watch over them 
and to see that the water trickles through, 
up to the right mark, neither too fast or too 
slowly, with a sacredness that would make 
the watchmaker of today kneel for mercy. 

Today we are told the time by radio 
station announcers if we care to listen in. A 
score of centuries ago and even less, enter- 
prising towns and town criers who an- 
nounced—or yelled, if you please—to the 
proud citizen the respective hour. 

The Old Testament tells us of a sundial in 
King Hezekiah’s palace. The sundial was 
made by an early Jewish king, Ahaz. It 
was a series of steps on which the shadow 
of the sun fell to show the hours. 

Who made the first modern clock? It’s a 
question I’d not try to answer. , No one made 
it. Perhaps a thousand men had a hand in 
the making of it. The improved sundial, the 
water clock, and the hour sand-glass served 
as timepieces for untold centuries. However, 
according to early writers on this subject, a 
man named Gerbert deserves the credit for 
the invention of the modern, mechanical 
clock. 

This Benedictine monk experimented in a 
secluded corner of the monastery with gears 
and weights, and finally got up a mechanism, 
run by weight, that moved a hand forward 
pointing out the hour. 

It was unfortunate for this Benedictine 
monk to invent such a mysterious device a 
few years before the year 1000 A. D., just 






when the world was supposed to come to an 
end. The “smart men” of his day pointed 
to this mysteriously moving hand by Gerbert, 
and declared that sure was the devil’s time- 
piece! And for a monk to have co-operated 
with the devil—well, he had to, to save his 
skin, forsake his native country. 

When we consider the enormous amount 
of thought and labor that have been spent on 
the perfection of timekeepers in the last thou- 
sand years, and the splendid success that has 
been achieved up to the present day, it is 
with keen satisfaction that the profession may 
look upon its achievements, and back to its 
pioneers, whose only reward frequently was 
their own satisfaction of having done some 
good for humanity. 

In a word, time-makers, my radio friends, 
are the most apt indications of the advance 
from savagery. To the savage time is of no 
account. The importance of a civilized man 
closely approximates to the value and divi- 
sion of his time. We find, therefore, at the 
remotest period water-clocks and_ sand- 
glasses and marked oil-lamps and sundials 
of all descriptions. But a couple of cen- 
turies ago, timepieces—watches: and clocks, 
every piece laboriously made by hand—had 
only one hand, that pointing out the hour. 
Who would care for any such timepiece to- 
day except, perhaps, to remind one of the 
glorious day of antiquity? Today we want 
watches to give us seconds correctly. People 
insist on accuracy and precision, and the 
watchmakers are on the job in the jewelry 
stores giving the world “good time.” 





Thanks 





Newark. N. J.. March 10, 1927. 

Editor Technical Department. 

THE JEWELERS’ Circular Publishing Co. 

Dear Sir:—I read with much _ interest 
and would like to know the author of the 
article, “The Watchmaker As a Factor in 
the Jewelry Business,” published in the issue 
of March 2, page 135. Why is this excellent 
article not signed or credited? It is too 
good to have no parentage. 

Very truly yours, 


(Signed) Major Paut M. CHAMBERLAIN. 








Fire in the pawn shop and jewelry store 
of Albert Zeman, on East Water St., Elmira, 
N. Y., was promptly checked by the Elmira 
fire department one evening recently. Pedes- 
trians passing the store saw the fire and 
telephoned the alarm from a nearby store. 
The flames were supposed to have started 
from a gas stove which was found lighted 
in the center of the store. 
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| If You Make White Gold Jewelry 
| You Need the Hoke-Phoenix White Finish 


White gold jewelry without the Hoke- 
Phoenix White Finish, is like a peacock 
, without feathers. 

The top is The Hoke-Phoenix White Finish will 
the same give your white gold the beautiful plati- 
num color. Directions and anode accom- 

front and [| pany each package. Easily stripped if 
| article is to be repaired or soldered—and 
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, then easily refinished. 
Reversible the bench is | 1 Qt.—$5.00 will finish several hundred 
really two | small articles. Try it—it pays. 
Work Bench Senshes in | Ask for free Circular C. W. F. 











The bench that evolution 
has produced—the ultimate 
improvement—the comfort- 
able, convenient work 
bench that is truly the 
jewelers’ companion. 
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JEWELERS TECHNICAL ADVIC 
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plete when- 
ever you 
want a new 


THE NEXT SHIPMENT OF WATCH 
CASE REPAIRING YOU HAVE 


\ Send It to Pete 


A HALF CENTURY spent in 
satisfactorily serving thousands 
of jewelers is proof of our relia- 
bility. Ladies’ cases altered into 


It took years of experience with 
practical working jewelers 
to evolve this bench—no 

other makers can offer it to you—it’s pat- 

ented. It contains time-tried features, the 
convenient arm rest, the rigid file pin, the 
full width drawer and the non-rustable 


lower pan. 
Every worthwhile shop, large or small in the land uses 
them. The material is especially selected with its close- 


grain hard maple for the top—and then heavily shel- 
lacked to allow for washing and cleaning. Altogether wrist-watches hunting cases to open face; key- 


a most desirable bench for the factory, workroom, wind cases to stem-wind. TRY US. 


store or home. Get the catalog telling all about them. ‘iPPETER HENRY & SON 
23 Walker St., BB , 
LEIMAN WORK BENC NEW YORK ci. Cincinnati, 0. . 


Makers of good machinery for 35 years. 
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The C. G. BRAXMAR CO. 


242 W. 55th St., New York City 









one for the 
old working front 
of your bench. 




















Mr. Jeweler: 


When considering a sale 
consult a competent, reliable | 
Auctioneer, one of experi- 
ence in the trade, who knows 
jewelry and all of its kindred 
lines. | 

Write or wire GREGORY |] 
for date and his latest prop- | 
osition. Large and _ small | 
stocks receive the same con- 
scientious consideration. 

GREGORY personally conducts all sales with 
a high class assistant. 

Correspondence Confidential 


A. E. GREGORY, Auctioneer The Protection Ring Guard 


312 So. 5th Ave. Maywood, Ill. Phone Maywood 852R For thin rings get our num- 
ber 0. It is a new addition 


to our regular sizes. 


Platinum—White Gold—Precious Metals The Lion Safety Pin Clutch Co. 


Pat. Feb. 20, 1917 20 W. 22nd St., New York Pat. May 2, 19% 


Analyses be 
LUCIUS PITKIN, Inc. PRACTICAL COURSE IN ADJUSTING 





Fraternal Emblems 
Medals and Class Pins 
Fire and Police Badges 








Made to Order Goods our Specialey 


Forty-four years of satisfactory service to an increasing 
number of customers. 

Our facilities for manufacturing and designing are # 
your service. 


Write for Emblematic or Badge Catalog 












































47 Fulton St. New York, N. Y. Price $1.50 
THE JEWELERS’ CIRCULAR PUB. CO., 11 John St., New York 
METAL 
WORK REF att ED WITHIN A 
GUARANTEED LOWEST PRICES WEEK 
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Subscriber Sends Photo of Quaint 
Old Clock 





ROBERT J. TAYLOR, Utica N. Y,, 
writes :—“There has just come into my 
possession an old clock made of brass 
and iron, nearly square, and of the 
lantern type. The dial is brass and 
the hours are marked in large Roman 
figures. The spaces between these numerals 
are divided in halves by fleur-de-lis, and 
divided into quarters by small marks like the 
minute marks seen on the modern dials. 
The clock has only one hand, a heavy iron 
hammer striking a large bell each hour. The 
twenty-four hour motive power is supported 
by a single weight which works on an end- 
less chain over two separate wheels. The 
clock is now encased in oak and walnut. 
This case is six feet five inches high. The 
hood has no door but must be lifted off in 








WITH SINGLE HAND 


THE DIAL 


order to set the time. The long door and 
the front of the case are ornamented with 
some crude inlaid work. It is my opinion 
that the case was made later than the clock 
because clocks of this design were originally 
made to run on brackets, the weight and 
pendulum hanging below. On the dial is the 
name Jn. Ettry Horton. Robert Albert, 
of Oneida, N. Y., and Washington, D. C., 
who formerly owned the clock, made a 
search of the Horton family records but 
failed to find any one of the above men- 
tioned name. He learned that the name 
perhaps was John Ettry, of Horton, Eng- 
land, but further investigation did not un- 
cover anything relative to the birth or 
history of John Ettry. The assumption is 
that the clock was made before 1587 since 
a minute hand was placed on a clock con- 
centric with the hour hand about that period. 
The last owner found the clock in the attic 
of an old building in Philadelphia. The 
building was razed in 1915. From the con- 
dition of the timepiece it is believed that 
it had been in the attic a great many years. 
The clock was repaired and it has been 
Tunning accurately ever since. I enclose 
some photographs of the timepiece. If any 
reader can enlighten me as to its age or as 
to the history of John Ettry I shall be 
grateful.” 
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Major Paul M. Chamberlain, a well-known 


horologist, to whom this inquiry was 
submitted, says: 
“The type of ‘clock-chamber’ ‘Bird- 


cage,’ ‘bed post,’ variously called, was in 
vogue about 1600. Those with a minute 
hand can be said to be not older than 1700 

















THE MOVEMENT 


but the single hand type were still made in 
remote districts for a century or more later. 
The character of the workmanship is some 
index of the age but not conclusive, that is 
to say, some handy man of about the year 
1800 might do as crude a piece of work as 

















THE 24-HOUR MOTIVE POWER IS SUPPORTED BY 
A SINGLE WEIGHT WORKING ON ENDLESS 
CHAIN OVER TWO SEPARATE WHEELS 


a workman of the year 1600. I bought seven 
clocks of this old type in Paris street mar- 
kets in an attempt to find one fairly com- 
plete and so I am rather familiar with them 
and have my own convictions as to their re- 
spective ages but it would require much 
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work to discuss the points of age determina- 
tion. 

“If the escapement on the clock is of the 
anchor type it was probably made about 
1750; if the posts are of forged iron, it was 
probably made before that year.” 





An Interesting Watch Cleaning 
Machine 


A WATCH cleaning machine which has 
attracted considerable attention is 
operated on the principle of centrifugal 
force. The watch is revolved in an oscillat- 
ing position at a moderate rate of speed 
while it is immersed in the various cleaning 
solutions. A deflector is placed in the bottom 
of the containers which causes the solution 
to rise rapidly in the center of the con- 
tainer, passing through the watch to the 
outer edge and downward next to the wall 
of the container, thus performing a double 
circular motion. These two motions com- 
bined in one can provide a very efficient 
method of forcing the watch cleaning solu- 
tion through the movement at the rate of 
1,000 times per minute. 

A new design in a three arm eccentric 
chuck holds the watch at the end of the 
motor shaft. The chuck is designed so that 
if the heaviest or main spring side of the 
movement is held against the off center arm 
chuck the movement is automatically balanced 
so that it will revolve on the true center of 
its own weight and not on the center of 
the movement. This eliminates any vibra- 
tion and makes the machine run very 
smoothly. 

The containers holding the solution are 
made of glass and one can see the actual 
cleaning operation. These containers are 
placed upon a base which is raised so that 
the movement is immersed in the solution 
when the containers are in the raised 
position. 

The movement is run through a cleaning 
solution for about two minutes and a drying 
solution for about one minute. The con- 
tainers are then lowered and the watch is 
allowed to spin freely in the air for one 
minute, the centrifugal force causing it to 
dry almost instantly even inside of the main 





. spring barrel. 


In order to facilitate the cleaning opera- 
tion, the dial, balance and pallet are first 
removed from the movement and placed in 
a special basket container anl cleaned in the 
same way as the balance of the watch. 
Before immersing the watch in the cleaning 
solution the movement is wound up a few 
turns to cause the train to run down both 
while it is revolving in the solution and dur- 
ing the drying process. The machine was 
designed by Robert A. Goodall, Ogallala, 
Neb. 





Yankee Ingenuity in 1783 





PATENT was granted for a self-wind- 

ing clock in 1783 by the Connecticut 
Legislature to Benjamin Hanks of Litchfield. 
Hanks made an interesting grandfather clock 
as early as 1776 while in the employ of 
Thomas Harlan, clock and watchmaker of 
Norwich, Conn. The clock was presented to 
the maker’s father, Uriah, a resident of 
Mansfield, and was in the Hanks’ family for 
141 years. 
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[Patents Granted by the United States and 
the Registered Trade-Marks.] 








UNITED STATES PATENTS 


Issue of March 15, 1927 
HANGER FOR EAR CLAMPS. Grace 
Victor1A MILLER, San Francisco, Cal. Filed 
April 25, 1923. Serial 634,466. 2 Claims. 
An earring comprising a lobe engaging loop hav- 
ing inner and cuter arms, a lobe engaging member 


1,620,674, 





carried by the outer arm of the loop, an adjustable 
lobe gripping member carried by the inner arm of 
the loop, and an ear encircling guard loop having 
its shank swingingly connected with the inner arm 
of the lobe engaging loop. 


1,620,975. ENGRAVING MACHINE. Epwarp H. 
KunHi_MaNn, Dayton, O.. assignor, by mesne 
assignments, to The Nutional Cash Register 
Co., Dayton, O. Filed March 18, 1922. Se- 
rial 544,838. 30 Claims. 


In a machine of the class described, the combi- 
nation of a frame, a master plate holder and a 
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work piece supporting member supported by said 
frame, a swinging member pivoted to said frame, 
a tracing pin member and a cutting tool member 
supported by said swinging member; and manipula- 
tive means for retaining said swinging member in 
operative position. 


1,620,980. DEVICE FOR INDICATING TIME. 
FrepertcK C. MeacuaM, Garden City, N. Y. 
Filed April 27, 1926. Serial 104,937. 5 
Claims. 

A stellar time indicator comprising a body pro- 
vided with a plane surface having a scale thereon 
whose divisions represent fractions of a day and 
provided with means for sighting and co-ordinating 
with said scale, one of the stars being observed, 
means carried on said body for sighting and de- 
termining the radial direction of another of said 
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stars with reference to the divisions cf said scale, 
and means for indicating the required fixed posi- 





tion on which said scale is to be placed with 

reference to said stars. 

1,621,105. VANITY BOX. Crarence P. Cook, 
Waterbury, Conn., assignor to Scovill Mfg. 
Co., Waterbury, Conn. Filed Dec. 27, 192. 


Serial 609,173. 6 Claims. 

A box for holding toilet accessories comprising 
bottom and cover members, wider at one end than 
the other, the bottom member being divided by a 
partition into powder and rouge compartments ly- 





ing side by side in substantially the same hori- 
zontal plane, the compartment being of 
greater dimensions rouge compartment, 
the two compartments substantially the 
area of the bottom member and means co-operating 
with the sides of the box for hlding powder and 
reuge compacts in the compartments. 


powder 
than the 
being of 


1,621,110. WATCHCASE CENTER. NATHAN 
GREENBERG, New York. Filed April 24, 1925. 
Serial 25,492. 4 Claims. 

A watchcase center comprising two members 
adapted to be assembled in overlapping relation- 
ship, said members being in the form cof sheet 





metal annuli, one of said members being widened 
intermediate its edges for a distance equal to the 
thickness of a wall of the annulus so as to form 
a shoulder on its inner surface and an oppositely 
directed shoulder on its outer surface. 


1,621,166. FOUNTAIN PEN. Max Karz, Provi- 
dence, R. I. Filed Feb. 15, 1926. Serial 
88,352. 3 Claims. 


A nonleakable fountain pen, comprising an ink 
sack holding barrel portion having a closed upper 
end and an open lower end, a hollow neck por- 
tion having a cap receiving thread on the outer 


10 seco t% 





periphery thereof integrally secured to the barrel 
portion, a tubular feed portion having its central 
portion of approximately the diameter of the inner 
periphery of the neck portion, an ink sack receiv- 
ing shoulder of smaller diameter at the upper 
end and an internal channel extending from the 
upper sack end thereof to approximately the lower 
end thereof having an air inlet opening of sub- 
stantially smaller diameter than the channel ex- 
tending from the front surface of said feed por- 
tion to said channel below said air inlet opening 
an ink sack having a lower open end attached to 
the shoulder on the upper end of said feed por- 
tion and a pen nib having the upper end thereof 
secured to said pen between said neck portion and 
said central portion of said feed portion, a down- 
wardly projecting split writing end and an air 
inlet opening approximately centrally thereof sub- 
stantially in register with the said air inlet open- 
ing in the feed portion. 
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1,621,205. EXPANDING BRACELET.  Frayy 
Jones and ERNEst JoNES, Birmingham, Eng, 
Filed Jan. 31, 1923, Serial 616,146, and 
Great Britain Feb. 3, 1922. 1 Claim. 

An expanding bracelet comprising interconnected 
pairs of side plates and center’ links, the center 
links being interposed between the members of 
adjacent pairs of side plates, cranked spring abut. 
ment slides having portions slidably interfitted 
with the side plates, said plates and said 
spring abutment slides having. cooperating guide 


in 


side 





means to hold the slides against twisting and con- 
strain them to proper movement, said slides hay- 
ing spring abutment portions located within the 
center links and connecting portions between the 
abutment portions and the guide means of the 
slides, said center links having slots accommodat- 
ing the connecting portions, springs abutting the 
abutment portions of the slides and the ends of 
the center links, and a fixed guide wire extending 
axially through each center lmk and through the 
springs therein, said abutment portions having 
openings larger than the wires and through which 
the wires extend loosely whereby the guide wires 
serve solely for the purpose of locating and main- 
taining the springs in correct relationship to their 
abutments. 


1,621,235. MANUFACTURING PROCESS OF 
BLANKS FOR WATCH MOVEMENTS. 
Henri CoLoms, Tavannes, Switzerland. Filed 
Oct. 5, 1922. Serial 592,641, and in Switzer- 
land March 6, 1922. 6 Claims. 


A process for making a bridge and plate of a 
watch movement which consists in first shaping 
plates by 
therein, 


the bridge and 


forming the necessary 
recesses and 


holes and after the metal 





of the plate and bridge has been distorted by such 
operation, then rectifying a number of the holes 
by a single operation of a punch having a plurality 
of matrices and after this rectifying step then 
similarly rectifying the remaining holes by a simi- 
lar punch operation. ; 
1,621,287. CHAIN. EvuGen Sperper, Pforzheim, 
Germany, assignor to Speidel Chain Co., Provi- 
dence, R. I. Filed June 1, 1926. Serial 
112,883. 3 Claims. 


A chain having a link formed as a gem setting 
walls, 


having side a ring-shaped ornament about 





said setting link, and a bendable connector link 
having one end fixed to the side wall of said set- 
ting link and its free end bent to embrace and 
lock the ring-shaped ornament in position about 
said setting. 


1,621,317. ENGRAVING OR LIKE MACHINE. 
Witi1aM S. Eaton, Sag Harbor, N. Y. Filed 
July 12, 1923. Serial 650.994. 14 Claims. 


An engraving or like machine embodying there- 
in a work support universally movable upon 4 
single plane, a pattern table, a transmitter arm, 4 
universal joint connecting one end of said trans- 
mitter arm with said work support, a_ tracing 
stylus carried by the other end of said arm, a uni 
versal support for said arm intermediate its ends, 
parallel, vertically extending guides above and ad- 
jacent said work support, a crosshead mounted 
upon said guides and capable of movement toward 
and from said work support, means imparting 
movement to said crosshead for setting said cross- 
head, means whereby said crosshead may be moved 
independently of said last named means toward 
and from said work support, and a_ plurality of 
tool-heads carried by said crosshead embodying 
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therein a tool point adapted to be brought into 
and out of engagement with work upon said sup- 
t by the movement of said crosshead, and means 
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carried by each of said heads whereby said tool 
point may be adjusted with relation to said head 
to vary the depth of cut by the point. 


1,621,325. BRACELET HOOK. Avcust F. 
KrarEMEr, Providence, R. I., assignor to Louis 
Stern Co., Providence, R. I. Filed May 20, 
1926. Serial 110,562. 6 Claims. 

A sheet metal bracelet hook formed of a body 
portion having a front plate with side flange ana 
having a hook at one end thereof, and a spring 





tongue having one end portion arranged to close 
the hook, its opposite end portion being ful- 
crumed against the inner surface of said front 
plate and having a part folded upon itself and re- 
tained in operating position by said body flanges. 


DESIGNS 
72,204. FINGER RING. Jutivs Dinuorer, New 





York, N. Y. Filed April 20, 1926. Serial 


17,358. Term of patent 7 years. 


UNITED STATES TRADE-MARKS 


Issue of March 8, 1927 


The following trade-marks are published in com- 
pliance with Section 6 of the Act of Feb. 20, 1905, 
as amended March 2, 1907. Notice of opposition 
must be filed within 30 days of this publicaticn. 

Marks applied for “under the ten-year proviso” 
are registrable under the provision in Clause (b) 
of Section 5 of said Act as amended Feb. 18, 1911. 
r As provided by Section 14 of said Act, a fee of 
$10 must accompany each notice of opposition. 


Trade-Mark Registrations Granted 
March 15, 1927 


225,221. SILVER-PLATING COMPOUND, BUT 
W HICH ALSO POLISHES AND CLEANS. 
FRANK Jones, doing business as Frank Jones 

“ao Works, Brooklyn, N. Y. - 
riled Oct. 14, 1926. Serial 238.55 1B- 

LISHED aa tae eria Jeo. FUB 

Trade-Marks Renewed 
March 15, 1927 

60,238. WATCH SPRINGS. Registered Jan. 29, 

1907. CHartes Roperr. Renewed Jan. 29, 


1927, to Emile Geiser, Chaux-de-Fonds, Swit- 
zerland, assignee. 


THE JEWELERS’ CIRCULAR 
Atlanta, Ga. 


R. E. Strange, Cole Jewelry Co., Lake- 
land, Fla., is spending several days in At- 
lanta on business. 

H. Godby, College Park, Ga., was a visitor 
in Atlanta during the week. Mr. Gunter, 
Terrell Jewelry Co., Jacksonville, Fla., was 
another out-of-town visitor last week. 

Joseph Shotwell, formerly of Miami, Fia., 
who has been spending several weeks in At- 
lanta, has gone to Hasbrouck Heights, N. J., 
where he is planning on entering the jewelry 
business again. 

George E. Daniell, Marietta, Ga., presi- 
dent of the Georgia Retail Jewelers’ Asso- 
ciation, and H. S. Banta, well-known retail 
jeweler, Newnan, Ga., attended the regular 
monthly meeting of the Atlanta Retail 
Jewelers’ Club last week. 

R. A. Hinkle, formerly connected with the 
3owman Technical School, Lancaster. Pa., 
has opened a trade jewelry shop in the Flat- 
iron building. Mr. Hinkle was located in 
Atlanta a number of years ago, and is well 
known to the jewelry trade here. 

J. F. Creel and his wife have just returned 
from an automobile trip to Florida, where 
they spent several days. Mr. Creel reports 
conditions there as fairly good and predicts 
a rapid recovery, if not in real estate values, 
at least in general business conditions. 

H. A. Maier, president of Maier & 
Berkele, will celebrate the 40th anniversary 
of his entrance into the jewelry business 
next week, thus qualifying for the “old- 
timers” column. During all of this time Mr. 
Maier has been in business in Atlanta, and 
for 25 years he has been in business at the 
store he now occupies. 

Loftis Bros., well-known Atlanta jewelers, 
had on display last week a very interesting 
show window. The background is a paint- 
ing of a scene in ‘Holland. In front of this 
are a series of photographs, showing Joseph 
F. Loftis, the buyer of the firm, on his way 
to the market, as well as his passport. And 
in the display proper are shown replicas of 
some of the world’s most famous diamonds, 
with a brief history of each. 

A diamond recently put on display by the 
firm of Maier & Berkele stopped 30,000 peo- 
ple in three days. The diamond, which was 
an unusually large and fine one, was placed 
in the window, with a policeman standing 
euard over it, and while the policeman 
guarded it, a salesman checked the number 
of people stopping to look at it. In spite 
of the fact that the weather was only 10 
above zero on one of these days, which is 
extremely cold for Atlanta, the check 
showed that 10,000 people a day stopped to 
look at it. 

An enthusiastic meeting of the Atlanta 
Retail Jewelers’ Club was held on Tuesday, 
evening, March 15, at the Hotel Cecil. Pre- 
ceding the meeting, an informal dinner was 
held by members at the hotel, at which Mr. 
Moise, of the firm of Alston, Alston, Foster 
& Moise, was guest of honor, other guests 
being George FE. Daniell, Marietta, president 
of the Georgia Retail Jewelers’ Association, 
and H. S. Banta, prominent jeweler of New- 
nan, Ga. Nat Ullman, newly elected presi- 
dent of the club, presided over the meeting, 
and a good attendance was recorded. Many 
matters of importance to the local jewelers 
were discussed and good progress was re- 
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ported on the work being undertaken by the 
organization. The regular meetings of the 
club will be continued through the Spring 
and Summer months. 











Alterations and improvements to the retail 


store of J. E. Vincent, jeweler, 1436% N. 
Gay St., have been completed. New show 
windows of attractive design have been in- 
stalled. 

Arrangements are now being completed 
for the annual convention of the Maryland 
and Delaware Retail Jewelers’ Association 
scheduled io be held about May 10 in Wil- 
mington, Del. C. Howard Millikin, manag- 
ing-director of the Hennegen-Bates Co., is 
president of the organization. The conven- 
tion, judging from reports received by Mr. 
Millikin, will be the most successful in the 
history of the organization. 

Baltimore jewelers who continue to leave 
their windows dressed at night seem to be a 
mark for window smashers, the latest victim 
heing S. J. Braun, 538 N. Gay St. Mr. 
Braun's window, one of the most attractive 
jewelry show places on Gay St., was broken 
with a brick the early part of last week and 
watches valued at $200 were reported stolen. 
Two months ago Mr. Braun’s window was 
broken and jewelry valued at several hun- 
dred dollars was stolen. 








Advertising Needs of the Jeweler 





(Continued from page 99) 








$1,000,000 a year. To do this necessitates 
every jeweler’s subscribing some amount to 
this campaign. .I shall extemporaneously 
speak of some of the specific activities and 
accomplishments of the fund committee and 
some outstanding local campaigns like in 
Omaha, Council Bluffs, Nashville, Chat- 
tanooga (Tenn.), and Newark, N. J. In 
many places these local campaigns are con- 
tinuing through this year in tie-ups with the 
national campaign. So well pleased are all 
the present subscribers that they have paid 
up promptly and every other jeweler of 
whatever size should lend a hand and right- 
fully reap the benefits of this wide publicity. 
I will also talk trade ethics and companion- 
ship rather than competition. I will solicit 
subscriptions to the campaign fund and read 
the financial statement of the associa- 
tion.—T. L. ComBs. 








Theft of a watch and a ring from the 
Charles Banov jewelry store on N. Market 
St., Wheeling, W. Va., caused Judge John 
S. Ritz, in Ohio county intermediate court 
to impose.a sentence of three years in the 
State Prison in Moundsville upon Morris 
Freis. The defendant entered a plea of 
guilty to entering the store but denied that 
he had broken his way into the place. The 
sentence was cut to three years upon re- 
commendation of Prosecutor Schiffler. It 
was charged that Freis threw a_ brick 
through a window and picked up the watch 
and ring. 











Miss Katherine Murphy, C. W. Sweetland 
& Son Co., Inc., has returned to her posi- 
tion after an absence, during which she un- 
derwent an operation. Her health is much 
improved as a result. 

The death is announced of J. Isaacson, 
Malden, who had been ailing for a long time. 
He had recovered sufficiently to visit the 
trade last week, but had a sudden relapse. 
He is survived by his wife. Mr. Isaacson 
was in the employ of the Phillips, Price Co. 

A charter of incorporation has been grant- 
ed to the O’Hara Waltham Co., Waltham, 
maker of watch dials. The capital is $100,- 
000 and the incorporators are Laurence M. 
Lombard, Winchester; Dudley B. Wallace, 
Springfield, and Edward L. C. Clark, Ded- 
ham. 

Rough diamonds of various sizes were dis- 
played by the Smith, Patterson Co. last week 
in one of the front windows and attracted 
much attention. Three of the largest totaled 
193 carats. The others were intended for 
diamond drills and cutters, or to be pow- 
dered and used for polishing diamonds. The 
company had many calls regarding the 
stones. 

J. Charles Stever, who underwent exami- 
nation at the Phillips House for internal 


trouble, has recovered from his ailment and > 


is now back in business. An X-Ray exami- 
nation failed to reveal anything serious with 
Mr. Stever, although when admitted to the 
Phillips House he was suffering great pain. 
Apparently the trouble was only local and 
temporary. 

The Chelsea Clock Co. furnished a ship 
clock of great distinction for presentation to 
Frank G. Davis, manager of the Maritime 
Association of the Boston Chamber of Com- 
merce. The gift was made in recognition 
of Mr. Davis’s work in upbuilding commerce 
in New England. The presentation was 
made at a dinner at the Hotel Statler, the 
function being one of the largest ever held 
in this city by shipping and allied interests. 

Representatives of 100 firms, including 
several jewelry houses, attended the annual 
meeting and dinner of the Boylston Street 
Association at the Hotel Statler last week. 
Ernest Manahan was re-elected president. 
Horace Guild, secretary of the association, 
announced the receipt of a letter from the 
Regent Street Merchants, of London, asking 
for the plan of organization and operation 
of the Boylston Street Association. 








Allentown, Pa. 





Harold Rex, Boston, son of jeweler Fred 
W. Rex, Lehighton, spent the week-end with 
his parents on Mahoning St. 

Simon Levine, local jeweler and realtor, 
received notice that he has been drawn for 
jury duty at a sitting of the Federal Court 
in Philadelphia, Monday morning. 

The following manufacturers’ representa- 
tives are calling on the trade in this locality: 
Frank Green, Saart Bros. Co.; Paul Stern, 
Louis Stern Co.; H. W. Bishop, The Bishop 
Co.; B. E. Thurston, Condit & Rattey; Ed> 
ward V. W. Forbes, William F. Hayes Co., 
Inc. 


THE JEWELERS’ CIRCULAR 


R. M. Smoyer, 1015 Hamilton St., has an 
interesting display in his show windows illus- 
trating the process of the manufacturing of 
silver table sets. Mr. Smoyer runs a gift 
shop in connection with his jewelry store, 
and during the five years that he has been 
in business he has been successful. 

While H. H. Greiner, 424 Main St., Beth- 
lehem, who was shot in his place of business 
some weeks ago by a holdup man, was leaf- 
ing over the pages of Bulletin No. 55 of the 
Jewelers’ Security Alliance several days ago, 
his attention was drawn to the picture of 
a thug who, he believes, was the man who 
held him up and shot him. The fellow hap- 
pens to be Eugene McLaughlin, better 
known as “Red” McLaughlin, whose like- 
ness appears on page 20 of Bulletin No, 55. 
This man is a fugitive from justice and a 
dangerous holdup man. As soon as Mr. 
Greiner saw the picture of the man, he im- 
mediately called up the Pinkerton Detective 
Agency in Philadelphia by telephone. 











The building on N. Queen St., in which 
is the jewelry store of William L. Rineer 
was sold recently, but there will be no 
change in the tenants. 

E. R. Gehman, optometrist at the Watt & 
Shand store, and wife are home from an 
automobile trip of a week to New York 
State, made with a party of friends. 

John J. Bowman, of the Bowman 
Technical School, was in New York city 
last week on business. Cuthbert S. Bridge- 
water, New Castle, Del., has entered the 
school as a student. 

The establishment of G. Edward Fleisher, 
trade watch repairer, who also conducts the 
Lancaster Watchmakers Schools, has been 
moved from 10 East Orange St. to 19% East 
Orange St. Mr. Fleisher has been in the 
business for the past 25 years. 

The Lancaster Jewelers’ Association held 
no meeting in February and no call has been 
issued for any this month. The members 
appear to have lost interest in the organiza- 
tion and need something to wake them to the 
importance of organization and co-operation. 

The fine weather prevailing much of the 
present month has stimulated trade in all 
lines of business in Lancaster city and 
county, the jewelers benefiting with the rest. 
The increased traffic on the dozen trolley 
lines radiating from Lancaster is evidence 
of the county people coming here to buy. 

W. W. Appel, of W. W. Appel & Son, 
on March 15, received a radio message from 
his son and partner, Percy L. Appel, from 
aboard a ship bound for Havana, Cuba. Mr. 
Appel is accompanied by his wife. The 
message announced their return this week 
from a month’s trip to southern points. 

These trade representatives _ recently 
visited Lancaster: O. H. Watts, Millers- 
burg, Pa.; Jack Lampert, of M. J. Lampert 
& Sons, ‘New York; Leo Henley, Sussfeld, 
Lorsch & Schimmel, New York; Lewis 
Klick, Hammell-Riglander Co.; New York; 
Harry Guelden, Knickerbocker Watch Co., 
New York. 

Buyers from all over Pennsylvania and 
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neighboring States attended the sale on 
March 14 of the J. P. Breneman collection 
of antiques, gathered over a period of over 
40 years. The many pieces of glass and 
Chinaware brought fancy prices, a glass 
pitcher made in the Baron Steigel factory, 
this county, bringing $92. 








Reading, Pa. 


A window smasher was in evidence in 
Reading the morning of March 20, A 
window in the store of Deisher & Son was 
broken and _ watches, bracelets, barpins, 
cameos and other articles were stolen, the 
loot being valued at $1,760. He made a 
clean sweep of the contents of the window 
and escaped. 

Mrs. J. C. Mumma entertained at dinner 
at the Thomas Jefferson Tea Room on Tues- 
day evening, in honor of the birthday an- 
niversary of her husband, Jack Mumma, 
jeweler, 627 Penn St. The decorations were 
green and white. The table was centered 
with two large plaques of green and white 
carnations guarded by green tapers. Favors, 
consisting of pearl slipper horns, were pro- 
vided for the women, while cigarettes, hid- 
den by dolls in old-fashioned attire, were 
given to the men. Bridge was later enjoyed 
at the home of Mr. and Mrs. Mumma, 126 
S. 5th St. Mr. Mumma received a beautiful 
chair as his gift from the assembled guests. 

The monthly dinner-meeting of the Read- 
ing Jewelers’ Guild was held in the Mansion 
House, with the president, Norman B. Kee- 
port, in charge. Secretary Paul D. Harbach 
recorded the minutes. The speaker of the 
evening was Norman Levy, a ring manufac- 
turer of New York city, who delivered an 
address on “Precious Metals.” One new 
member, John Moser, Jr., was admitted. 
The following jewelers were present: Sam- 
uel Levitz, John F, Beyerle, James W. Kal- 
bach, Norman B. Keeport, A. B. Elliott, 
John Moser, Jr., William M. Sontag, Daniel 
H. Manmiller, Howard J. Miltenberger, Ar- 
thur Schwemmer, Paul D. Harbach, Paul J. 
Ganster, James H. Armitage, William A. 
Salzman, Paul A. Hiester and Norman 
Levy, of New York. 











Hugh L. Wood, advertising manager of 
Hess & Culbertson Jewelry Co., St. Louis, 
Mo., is using a set of reproductions of the 
world’s largest diamonds in a series of lec- 
tures in the schools of St. Louis on “His- 
toric Diamonds and the Diamond Industry.” 
About 5,000 high school and teachers’ col- 
lege students in the city have heard the 
address, delivered at Grover Cleveland 
High School, Harris Teachers’ College, St. 
Louis University High School, Normandy 
High School, Rossati-Kain High School. 
During the address the speaker exhibits re- 
productions of the Cullinan, Kohinoor, 
Grand Mogul, Regent and other world- 
famous gems. The set of exact reproduc- 
tions is furnished by Mr. Eisenbeiss, vice- 
president of Eisenstadt Jewelry Co. The 
lectures have been well received, and the 
series may be extended to embrace a large 
number of the out-State high schools of the 
State. The object of the effort is to awaken 
interest in diamonds, and to impart know- 
ledge of these jewels, among the young 
people of the State. 
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